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State of the nation’s economy: 
Up 

Stee.—Output in 1950 was higher 
than in any other year. Approxi- 
mately 97,000,000 tons were pro- 
duced, 7,500,000 tons more than in 
previous record year. Output last 
week was scheduled at 100.1 per- 
cent of industry’s capacity, down 
0.7 percent from previous week be- 
cause of Christmas holiday. 

Livinc Costs—Retail prices rose 
to new peak of 175.6 percent of 
1935-39 average on Nov. 15, Bu- 
reau of Labor Statistics’ index 
reveals. This was 4.2 percent 
above year ago. 

Business Activiry —New York 
Times’ index rose to alltime high 
of 175.2 in week ended Dec. 16, 
from 174.6 in preceding week. Level 
in like 1949 week was 151.5. 


Retaiu. Strores—Sales amounted to 
$11,650,000,000 in November, 7 per- 
cent above year ago. 

Cruve On—Production in 1950 
totaled approximately 1,973,000,- 
000 barrels, about 133,000,000 bar- 
rels above 1949. Average daily 
production in week ended Dec. 
23 was 5,681,100 barrels, 38,750 
barrels over previous week’s 
average. 

Car Tires—Production reached a 
new high of 79,000,000 in 1950, up 
14,000,000 from 1949 and _ 1,000,000 
from previous record of 1947. 

* 


* * 


Down 

Lieuin Savincs — Amount, which 
includes cash, securities, bank de- 
posits and insurance, increased by 
only $100,000,000 during 1950's third 
quarter. In second quarter the in- 
crease was $600,000,000, and in third 
1949 quarter it was $1,400,000,000. 

U. S. Goin Strock—Amount in 
week ended Dec. 20 amounted to 
$22,796,000,000, a decrease of $130,- 
000,000 from previous week and 
$1,631,000,000 below like 1949 week. 


* * * 


General 


Famity VaLtue—About four in 10 
U. S. families had a net worth of 
$5,000 or more early in 1950. Nearly 
one in 10 was worth $25,000 or 
more. Net worth includes proper- 
ties, business interests, government 
bonds, savings and securities. 
Slightly more than half of all fam- 
ilies owned cars, and one in 25 
owned more than one auto. 


Top Cars 


New-car registrations for 10 
months, plus 34 states for No- 
vember: 
1950 Pos. 
1—1,270,384 
2—1,054,659 
3— 467,316 
4— 464,173 
5— 389,882 
325,489 
281,366 
257,674 
243,775 
158,361 
127,610 
122,061 
95,805 
89,830 
78,245 
63,302 
30,877 
29,908 
11,538 

8,286 

6,231 


1949 Pos. 
921,185— 1 
691,529-— 2 
333,937— 4 
459,867— 3 
282,239— 5 
237,793— 7 
158,199— 9 
238,217— 6 
175 303— 8 
121,084—11 
115,026—12 
22,866—10 
91,293—13 
71,493—15 
53,631—16 
88,398—14 
25,757—18 
33,816—17 
15,136—19 


Make 
Chev. 
Ford 
Buick 
Plym. 
Pontiac 
Olds. 
Merc’ry 
Dodge 
Stude. 
Nash 
Chrys. 
Hudson 1 
DeSoto 
Cadillac 
Kaiser 
Packard 
Willys 
Lincoln 
Frazer 
Henry J 
Crosley 


I= 


9,348—20 
4,978 Austin 2,939—22 
1,552 Ang-Prf. 4,9387—21 
Total All Makes 
5,592,489 4,258,553 
For further details see page 
| 14, today’s issue. 


|Meet the New Champ: 


— 


DETROIT, JANUARY 1, 1951 


'50 Car Production Estimates 


By Automotive News 


(U. S. PRODUCTION ONLY) 


Week 
| Ended 
Dec. 30, 
1950 


CHRYSLER 8,476 
Chrysler 
DeSoto 
Dodge 
Plymouth . 
FORD , ; 
Ford ..... 
Lincoln 
Mercury 
GENERAL MOTORS . 
Es Dicacjercvetuivbestusiteveseu 
Cadillac . 
Chevrolet .... 
Oldsmobile 
Pontiac ............ 
KAISER-FRAZE 
Frazer ...... ; 
Kaiser .... 
CROSLEY . 
HUDSON 
NASH._......... 
PACKARD ......... 
STUDEBAKER .............. 
WILLYS-OVERLAND+ 


z .. 


158 
2,623 
3,212 
2,349 
4,334 

681 


Same 
Week, 
1949 

17,747 
2,207 
1,881 
5,106 
8,553 
20,025 
15,790 
383 
3,852 
42,215 
7,232 
339 
22,590 
5,910 
6,094 


ve 
1,925 


4,406 


Week 
Ended 
Dec, 23, 
1950* 


5,489 


Total Total 


Output 
1949 

1,115,967 
141,241 
105,846 
294,433 
574,447 
1,077,641 
841,170 
33,132 
203,839 
2,206,825 


Dec., 
1950 


59,279 
11,297 
8,652 
17,578 
21,752 
110,352 
79,689 
3,531 
27,132 
256,465 
43,521 
7,360 
138,769 
28,945 
37,870 


1950 
1,193,056 
164,684 
126,615 
331,543 
570,314 
1,557,107 


35,440 
334,734 
3,046,608 
$98,482 552,839 
81,545 110,828 
1,109,958 1,519,278 
282,885 396,529 
333,955 467,134 
58,281 146,823 
6,461 10,131 
51,820 136,692 
8,942 7,590 
142,462 142,515 
142,592 189,776 
104,593 72,968 
228,402 268,827 

- 32,874 38,191 


10,933 
2,355 
35,532 
7,626 
9,593 


3,241 





Total Cars, U. S. ........ 99,238 


*Station wagons and Jeepsters. 


Price Vise 


Steel Mills Refuse 


major suppliers to rescind their 
post-Dec. 1 price increases is tight- 
ening a financial vise around price- 
controlled builders of new cars. 

Until March 1, expiration date 
for the freezes of new-car prices 
and wages, higher costs for such 
items as steel, tires and batteries 
appear certain to impose the 
burden of the inflationary cycle 
right on the shoulders of the Big 
Three and the seven independent 
auto firms. 

Despite the federal appeal for 
voluntary rollbacks, price rises 
made Dec. 1 or later were continued 
last week by U. S. Steel, Goodyear 
and Electric Storage Battery, 
among others. 

* 





* 


QUFPLIERS reported considerable 
pressure for price-cutting from 
government and new-car officials, 
but contended that soaring costs 
forced their hands in the matter. 

Only a handful of businesses 
had followed the lead of Inter- 
national Harvester, which volun- 
| tarily annulled a price-boost no- 
| tice that would have affected all 
| 


cs 





its products. Trucks and tractors 
are exempt from the new-car 
price and wage ceilings. 
An AvtTometiveE News 
|\showed that nearly all the 
| pendent car builders were planning 
| So raise prices when the Economic 
| 


check 


Stabilization Agency issued its first | 


| mandatory freeze and rollback. 
| Nash was the lone independent 


|maker that actually had joined the | 


|Big Three in a price boost an- 
nounced after the Dec. 1 ceiling 
date but prior to the ESA crack- 
down, 
* 
VER the Christmas weekend, 
Chrysler Corp. followed up Ford 
j/and General Motors in cancelling 
|a 1951-model price boost. Ceiling 
Price Reg. No. 1 forbids a new-car 
|producer from charging more than 
| 1950-model prices for “counterpart” 
| body styles in the 1951 line. 
In the mails over New Year’s 
| were rebate checks from Chevro- 
let and Pontiac divisions to deal- 
ers who had received and retailed 
1951 models during the higher- 
price period of Dec. 5 to Dec. 16. 


* x 


EFUSAL of steel mills and other | 


inde- | 


86,383 120,021 505,103 5,118,579 6,663,461 
*Revised. Sm 3 oi oe 


(Truck table on Page 22) 


Tightening 


Auto Makers Are in the Middle as Suppliers, 


to Roll Back Hikes 


Accompanying the checks was a 
GM request that all consumer 
purchasers of the higher-priced 
new cars be compensated in full 
for the short-lived increase. 

Ford and Lincoln-Mercury deal- 
|ers were receiving refunds only for 
| those unsold cars they had in stock 
when prices were rolled back. Un- 
like GM, Ford gave its dealers no 
rebates for cars retailed during the 
higher-price period. 
| Steel mills held fast to their in- 
|creased prices to auto assemblers 
(Continued on Page 21, Col. 2) 





More Restrictions 
Issued on Metals; 


‘CMP Order Due 


| NEW metal restrictions which 
will force changes in auto pro- 
|duction were on the books or in 
| the works last week. 

Meantime, it was learned that 
Munitions Board procurement 
experts have drafted for early 
| cOnsideraation a Controlled Ma- 

terials Plan. 

Orders issued by the National 
| Production Authority were: 
| 1. One ruling out all non-essen- 
|tial uses of cadmium, which is 
probably the best of rust-resistant 
alloying materials, effective today 
|(Jan. 1.) 





* * * 


| Modification of the aluminum 

* order so that manufacturers of 
|certain parts may cut consumption 
}only 25 percent in March, provided 
|that the parts serve a functional 
| purpose, that substitution is im- 
practicable and that the parts do 
not exceed 1 percent of the total 
weight of the finished products. 

Expected at press time Thurs- 
day were stringent regulations re- 
stricting use of copper in civil'an 
products. 

In addition, a new and tighter 

(Continued on Page 19, Col, 1) 
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Eight Million Vehicles 


Built in 1950 to Set 
Alltime Auto Record 


Car Output Soars to 6,663,461 to Top 1949 by 30 Pet.; 


Trucks Hit 1,340,781 


but Fall Below 1948; 


Combined Total Is 8,004,242 


By Bernie Thomas 
Associate Editor 
TOTAL of 8,004,242 new vehicles 

—6,663,461 cars and 1,340,781 
trucks ... an alltime record. 

That was the unprecedented 
1950 production effort by U.S. 
automotive plants, it was indi- 
cated at press time last Thursday. 
Saturday assembly by Chevrolet 
and Cadillac pushed the year’s | 
total 4,242 vehicles over the 8,000,- 
000-unit mork. 

Chevrolet's daily schedules dur- 
ing the past week were at an all- 

time high, while all makers in this 
country were turning out 99,238 
cars and 29,535 trucks for a total 
of 128,773 vehicles, according to 
AUTOMOTIVE News estimates. 

According to revised tabulations, 
U. S. plants in the previous week 
produced 120,021 cars and 34,220 
trucks—a total of 154,241 units. 
Chevrolet, which built more than 
2,000,000 cars and trucks in 1950, 
contributed 46,873 vehicles to that 
week’s effort. 

* * * | 

TOTAL 1950 passenger car volume 

in the U.S. set a new alltime 

high, topping that of 1949 by more 

than a million and a half units, or 
about 30 percent. 

Truck production exceeded a mil- 
lion for the fourth year in a row 
and the fifth time in _ history. 
Slightly more than a million trucks 
were built in 1941, but many of 
them were military vehicles. 

Truck production in 1950 was 
slightly higher than in 1949, but 
below the record total of 1,364,957 
trucks built in 1948. 

U.S. passenger car producers, 
with the exception of Packard and 
Crosley, all succeeded in sending 
their 1950 output totals well above 
that of 1949. 

* * * 

OWEVER, the materials ex- 

pended in obtaining volume 

production through the latter weeks 
of the year will probably result in 
some heavy production cutbacks 
starting immediately in 1951. 

Both Packard and Studebaker, 
for example, announced last week 
that immediate cuts of 20 percent 
in car production will be effected 
by cutting assembly to four days 
a week. 

The Lincoln-Mercury plant in 








Auto Defense 


Metuchen, N. J., Thursday an- 
nounced a 30 percent production 
cutback and layoff of 1,000 night- 
shift workers. Material shortages 
were blamed for the cutbacks. 
Similar action is expected to be 
taken soon by other car makers. 
In the case of those who dipped 
heavily into future supplies to com- 


plete 1950 schedules, large-scale lay- 


offs of workers may be inevitable 
if shorter work-weeks are not suc- 
cessful in spreading employment. 
Most plants have schedules pretty 
well established for the first three 
months of 1951. Right now they 
call for about 370,000 fewer cars 
(Continued on Page 22, Coi. 3) 


Pay Peg Applies 
Only to Makers; 
Dealers Excluded 


By Mac Gordon 
Associate Editor 

EW-CAR and truck dealers are 

unaffected by the wage freeze 
on new-car manufacturers. Truck 
manufacturers and_ used - vehicle 
dealers likewise are exempt from 
the wage regulation. 

The only ones affected by the 
wage regulation are employes, 
both salaried and hourly-rated, of 


new-car producing companies. 

All this was made clear by the 
Economic Stabilization Agency last 
week after press reports of the 
wage freeze gave rise to some con- 
fusion over who was and who 
wasn’t affected. 

a * * 
I ERE are the definitions used in 
the ESA wage regulation itself: 

“The term ‘new passenger auto- 
mobile industry’ means the indus- 
try manufacturing ‘new passenger 

automobiles,’ as defined in Ceiling 
Price Regulation No. 1 (the new- 
car price freeze order); 

“The term ‘employer’ means a 
manufacturer as defined by Ceil- 
ing Price Regulation No. 1; 

“The term ‘employe’ means any 
individual who is employed by such 

employer and whose work assign- 
ment is in any manner related to 
Page 18, Col. 1) 


(Continued on 


Contracts 


Nearing $1 Billion 


| 
| 
| 


| 


By Bob Gordon 
Associate Editor 

HE shape of things to come was 
outlined last week in defense 
contracts awarded by the U. S. 
government to 
General Motors, 
Chrysler, Willys- 
Overland and 
Fruehauf Trailer | 
Co., bringing to} 
close to $1,000,-| 
000,000 the value | 
of defense orders | 
granted thus far 
to the auto indus- | 
try —with much} 
A more on the way. 
RK. T. Keller Chrysler receiv- 
ed a letter order involving $160,- | 
000,000 from the Army Ordnance | 


department to build medium tanks. 

The corporation announced that 
a new tank arsenal to be built 
at Newark, Del., would be headed 
by Robert T. Keller, son of Board 
Chairman K. T. Keller and presi- 
dent of Chrysler’s Marine and 
Industrial Engine division. 

Three contracts were announced 
by GM. The first was granted to 
the GMC division for $100,000,000 
worth of 2%-ton trucks, while the 
second was for an_ undisclosed 
number of F-84 jet fighter planes 
to be built in the Buick-Oldsmo- 
bile-Pontiac assembly plant’ in 
Kansas City, Kans. 

* * * 
HE third GM award went to 
Oldsmobile for the production 
of an undisclosed number of 3.5- 
(Continued on Page 15, Col, 3) 








es \ 


A giant cake lettered with the production 
observance of its 25 millionth unit when the 


Chevrolet Celebrates 25 Millionth Vehicle— 


AUTOMOTIVE NEWS, JANUARY 1, 1951__ 
|New Total Is 43.488,591 . 
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milestones of the company marked Chevrolet's 
car arrived at the General Motors building in 


Detroit. Above, T. H. Keating, general manager of the division, watches his top assistants 
light the candles (left to right): E. W. Ivey, administrative assistant to Keating; W. J 


Ww. 


Scott, general manufacturing manager; 


E. Fish, general sales manager, and E. H 


Kelley, chief engineer. Registering an achievement without precedent in the history of the 
industry, Chevrolet built its 23,000,000th vehicle on Jan. II, its 24,000,000th June 30 and the 
25,000,000th Dec. 22. The totals include both cars and trucks, U. S. and Canada. 


Vehicle Sales 


on Credit 


Show Sharp Decline 


WASHINGTON.—The volume of 
retail automotive paper acquired by 
sales finance companies during Oc- 
tober was substantially less than in 
September, according to the Feder- 
al Reserve Board. 

October’s decline of 13 percent 
was described by the FRB as the 
largest of three successive month- 
to-month drops reported for pur- 


164,730 Chryslers 
Shipped in Year 
For Alltime High 


DETROIT. Chrysler division's 
factory shipments totaled 164,730 
cars during 1950, an alltime high, 
the division reported last week. 


The previous record was set in 


1941 when 138,290 cars were shipped. 
The total is 20.3 percent higher 
than the mark for 1949, the best 
previous postwar year. 

The increased number of New 
Yorkers, Imperials and Crown Im- 
perials ordered by dealers showed 
a definite trend toward the larger, 
more luxurious models, with 24.9 
percent of total production being 
in these classes, the division said. 

Prestomatic Fluid Drive, stand- 
ard on the entire line except the 
Royal, was installed in 98.1 percent 
of production. 


Production was stimulated in 
June by introduction of the Im- 
perial, a car that offers all the 
luxury of the Crown Imperial on 
a shorter wheelbase. This new- 
comer to the line met with enthusi- 
astic acceptance from the public 
and dealers, Chrysler said. 
though it was in production only 
six months, its sales were close to 
the 11,000 mark. 


Curtice, Canaday 
Named to Serve 


On AMA Board 


DETROIT. — Harlow H. Curtice, 
executive vice-president of General 
Motors, and Ward M. Canaday, 
president of Willys-Overland, have 





H. H. Curtice 


Ward Canaday 


been elected directors of the Auto- 
mobile Manufacturers Assn., it was 
announced last week by George W. 
Mason, AMA president. 

Curtice, who also was elected 
AMA secretary, fills the unexpired 
terms in both capacities of M. E 
Coyle, whose impending retirement 
from GM has been announced. 

Canaday fills an existing AMA 
vacancy. 

Coyle was elected an AMA direc- 
tor and secretary in 1946. He has 
held the two posts ever since. 


Al- | 


chases of retail automotive paper. 

In the automotive category, only 
purchases of used commercial car 
paper showed an increase over Sep- 
tember, 1950. The FRB said this 
category makes up a relatively 
small part of total automotive pur- 
chases. 

Outstanding balances on retail 
automotive paper were described 
lat about the same level as at the 
end of the preceding month. 

Purchases of retail installment 
paper on other goods during Octo- 
jber were off sharply, 29 percent 
below September volume. A very 
large decline in credit sales of ap- 
pliance, 55 percent, according to 
the FRB, was the major factor in 
the overall decrease in the volume 
of purchases of other consumer 
goods paper. 

Outstanding balances on goods 
other than automotive were 
slightly lower at the end of Octo- 
ber than at the end of the previ- 

ous month. 

| Meanwhile, 
report from sales finance firms, 
October purchases of wholesale 
automotive paper (floor-planning) 
were considerably larger than those 
of September. Outstanding balances 
owed by dealers for floor-planning 
jat the end of October showed a 
large increase over the previous 
month's end. 

The FRB said this probably re- 
| flected larger dealer’ inventories of 
jnew cars, but that the amount of 
|wholesale paper bought for other 
|goods in October was less than in 
September. 

FRB’s report showed that sales 
finance firms during October 
financed the sale of 264,155 cars 
and trucks, both new and used, on 
the installment plan. 

Meanwhile, the same firms were 
floor planning 346,945 vehicles, of 
which 17,209 were new cars and 
| trucks. 





Sisk to Ridley 
Wayne H. Ridley has purchased 
ithe Pontiac dealership in Provi- 
dence, Ky., from Virginia Sisk. 
Ridley formerly was connected with 
Young Chevrolet Co., Providence. 





Top Tracks 


New-truck registrations for 10 
months, plus 35 states for No- 


| vember: 

1950 Pos. Make 1949 Pos. 
1—373,658 Chev. 306,484— 1 
2—281,963 Ford 171,948— 2 
38— 90,411 Inter’ 82,270— 4 
4— 84,301 Dodge 103,985— 3 
5— 84,468 GMC 71,959— 5 
6— 41,448 Stude. 49,191— 6 

| J— 21,219 Willys 29,816— 7 

8— 10,273 White 7,298— 8 
9— 7,866 Mack 5,900— 9 
10— 5,050 Diam. T 4,662—10 
l1l— 3,754 Diveo 3,237—12 
12— 3,271 Reo 3,633—11 
13— 2,060 Brockway 1,396—14 
14— 1,822 Autocar 1,447—13 
15— 1,304 Federal 1,072—15 
16— 1,292 Pontiac 546—17 
17— 545 Kenworth 348—18 
13— 379 Crosley 804—16 
19— 314 Sterling 208—20 

20— 273 FWD 301—19 

Total All Makes 
1,017,720 849,024 


For further details see page 
|| 14, today’s issue. 








according to FRB's | 


Vehicles on 


| DETROIT.—Nearly 4,500,000 more 
cars and trucks are on the nation’s 
highways this year than last. 

Since vehicle production was 
resumed at the end of World 
War II, car and truck registra- 
tions have increased by _ 10,000,- 
000 units. 

Total car and truck registrations 
as of July 1, 1950, were reported by 
R. L. Polk & Co. at 43,488,591 units, 
smashing all previous records. 

The July 1 figure compares with 
| 39,818,351 cars and trucks registered 
as of July 1, 1949; with the 36,573,- 
009 units registered as of July 1, 
1948 and the 33,653,776 units regis- 
tered as of July 1, 1947. 

The total registration for this 
year is made up of 35,921,941 cars 
and 7,566,650 trucks. In addition, 
there were registered on July 1 
approximately 106,000 commercial 
trailers and 343,000 motorcycles. 


Car registrations climbed 3,191,- 
123 units over 1949 registrations, in 
spite of what is believed will turn 
out to be an abnormally high car 
scrappage rate. Truck registrations 
increased 479,017 units over the 
total licensed for highway opera- 
tion in 1949. 


today 16,041,081, or 44 percent are 
postwar cars, the tabulation shows. 
There are still 1,656,808 cars regis- 
tered and operating that were pro- 
duced prior to 1934. 

More 1949 models are on the 
roads than any other model year, 
closely followed by 1941, 1947, 1940 
and 1948 models in that order. Of 
the prewar cars, more 1937 models 


9 Auto Firms 
Receive Awards 


For Management 


NEW YORK.-— Nine automotive 
|companies are among 238 firms 
|throughout the VU. S. and Canada 
|which are being awarded “certifi- 
|cates of management excellence” 
| for 1950 by the American Institute 
| of Management, according to Jack- 
| son Martindell, president. 


The nine auto companies hon- 
|ored include: Borg-Warner, Chrys- 
ller Corp., Electric Auto-Lite, Frue- 
| hauf Trailer, General Motors, Lib- 
bey-Owens-Ford Glass, Raybestos- 
Manhattan, A. O. Smith Corp. and 
Trico Products. 

In weighing the merits of each 
management, Martindell explained, 
credits are given for excellence in 
10 separate fields—economic func- 
tion, corporate structure, health of 
earnings growth, fairness to stock- 
holders, research and development, 
directorate analysis, fiscal policies, 
}production efficiency, sales vigor 
j}and executive evaluation. 

The awards will be made an- 
nually hereafter. 





Ch rysler Plans 
Engine Plant 
Near Detroit 


DETROIT. Chrysler Corp. is 
planning to build a $20,000,000 en- 
gine plant in Trenton, Mich., down- 
river from Detroit. 





The plans were revealed by two) 


| Chrysler executives at a_ public 
| 


hearing before the Trenton village | 


jeouncil. Sale of land for the 
| project must be approved by local 
|citizens before the deal is com- 
| pleted. Chrysler holds options on a 


140-acre site in the heart of Tren- | 


ton. 
Work on the plant is scheduled 


to start in January and the com- | 


pleted project will cost $20,000,000, 


Harry R. Matheny, manager of | } 


|Chrysler’s Highland Park (Mich.) 
plant, said. Matheny, also a corpo- 


| ration vice-president, said he would | 


be manager of the new plant. 
Company officials would make no 
{statements about the plant. How- 


lever, it is believed that a military | 


engine will be built there although 
the factory was probably originally 
|scheduled to produce the corpora- 


tion’s new V-8 engine, which was | 


to appear in the Chrysler and De- 


Of the passenger cars on the road 





Road Up 


4,500,000 in Year 


|are still operating than any other 
year model. 
| In the truck field, 4,185,199 
| trucks are postwar models, or 53 
| percent of all trucks registered. 
| Some 408,254 trucks made prior 
| to 1934 are still licensed to oper- 
ate. There are more 1948 trucks 
| on the road than any other year 
model, followed by 1947 models, 
1946 models, and 1941 models, in 
that order. 

Increased vehicle 
were noted in every state. The in- 
creases ranged roughly from 5 to 
22 percent for cars and from .02 to 
17 percent for trucks. 

New York had the greatest gain 
in car registrations of any state, 
showing an increase of 22.3 percent 





}ana third with a gain of 17 percent; 
Idaho, fourth, 14.2 percent; Nevada, 
| fifth, 14.1 percent, and District of 
| Columbia, sixth, 14.2 percent. 
California has more cars reg- 
istered than any other state, hav- 
ing 3,593,316 cars on the road, fol- 
lowed by New York with 2,963,058 
cars; Pennsylvania with 2,297,838; 
Illinois, 2,183,578; Ohio, 2,177,771, 
and Michigan 1,869,074 cars. 
| In the truck field, Wyoming led 
all states in percentage of gain, 
|having an increase of 17 percent 
over 1949. Nevada, with a gain of 
15.5 percent, was second; Delaware, 
third, 14.7 percent; Texas, fourth, 
|tying with Idaho, 12.7 percent; 
Louisiana, fifth, 12.6 percent; and 
North Carolina, sixth, 12.3 percent. 
The largest gains were made in 
agricultural states. 
| As in the car field, California had 
jthe most trucks registered, with 
|595,886 licenses issued. Texas was 
second, with 514,163; New York, 
third, 417,801; Pennsylvania, fourth, 
| 399,219; Illinois, fifth, 345,017, and 
Michigan, sixth, 248,933. The large 
industrial states had the most 
|trucks, but the largest gains in 
truck population were made in ag- 
ricultural states. 


Capital Checkup 
Finds All Quiet 
On Reg. W Front 


WASHINGTON. — A holiday 
| checkup on Capitol Hill and at the 
| Federal Reserve Board by AvuToMo- 
|Tive News last week failed to turn 
|Up any new activity relating di- 
rectly to motor car credit terms 
under Regulation W. 
| According to Bob La Rue, gen- 
eral counsel for the House-Senate 
| watchdog committee, Chairman 
| Maybank has no further hearings 
|Scheduled, and it is unlikely, he 
'said, that any additional inquiry 
| will be instituted in the near future. 
| There were reports that the FRB 
| would stage a hearing for the car 
dealers shortly, but no one con- 
tacted at the agency could, or 
would, provide verification. 
Both Managing Director Bob Deo 
NADA and _ Joe 








of 


registrations | 


jover 1949. Delaware was second | 
| with a gain of 17.1 percent; Louisi-|qustry, producing at an alltime 





| Chevrolet Firm Refunds 


Rollback Difference 


OKLAHOMA CITY.—Forty 
persons here, who bought 1951 
| Chevrolets before the govern- 
| ment ordered the rollback in 
| automobile prices, received a 
| Christmas present they did not 
| expect, 
| McDonald-Scott Chevrolet Co., 
| Broadway and Seventh Sts., 
mailed checks covering the price 
| difference to those buyers, 
“We haven’t yet received a 
refund from General Motors on 
the price we paid for these auto- 
mobiles, but we believe the re- 
fund to our customers will prob- 
ably be more welcome right 
| before Christmas than at any 
other time,” R. T. Scott said. 





Auto Record Book 
Rewritten Except 


For Exports 
DETROIT. — The automotive in- 


high rate in 1950, also set new 
records in employment and pay- 
rolls, number of vehicles in use, 
mileage and special taxes paid by 
vehicle owners, reports the Automo- 
bile Manufacturers Assn. 

It was estimated that 48,484,000 
vehicles were registered by the 
end of 1950, an increase of 9 per- 
cent over 1949. The total included 
39,710,000 cars, 8,550,000 trucks 
and 220,000 buses. 

The AMA report indicates that 
there is still a large market for 
new vehicles. Over 40 percent of 
all cars and 33 percent of all trucks 
in use in 1950 were 10 or more 
|years old. In 1941, only 17 percent 
lof cars and 18 percent of trucks 
were in these over-age brackets. 

The average age of cars in use 
in 1950 declined slightly to 8 years, 
compared with the prewar average 
of 5.5 years. 

Production employes in automo- 
tive plants increased 11 percent 
|during the year, averaging 715,000 
|persons, for a new record in a 
peacetime year. Salaried employes 
numbered 125,000 persons, about 
|the same as in preceding year. 

Vehicle owners in 1950 paid a 
record amount in taxes to fed- 
eral, state and local governments. 
| The total tax bill amounted to 
$4,320,000,000, including $905,000,- 
000 in state registration fees, $1,- 
| 440,000,000 in federal excise levies, 








| $1,725,000,000 in state gasoline 
taxes and $250,000,000 in local 
taxes. 


For the first time in history, the 
wholesale value of the industry’s 
output of cars and trucks topped 
$10 billion. Cars were valued at 
$8.8 billion, trucks at $1.7 billion. 


Travel mileage rose to a new 
peak during the year, reaching 456 
billion vehicle miles, 31 _ billion 
above 1949. 


Exports of American passenger 
cars continued to decline in 1950. 
A total of 145,000 cars were shipped 
abroad during the year, 7 percent 
less than in previous year. Truck 
exports numbered 135,000 units in 
1950, 3 percent above 1949. 

Total shipments abroad of 280,000 
vehicles amounted to less than 3.5 
percent of the industry's total pro- 
duction for the year. Belgium- 


McCarthy, | Luxembourg, Venezuela and Cuba 


Washington representative for the| were the chief importers of U.S. 


NUCDA, replied 


when asked if they had received' and Belgium-Luxembourg 
any hearing notices from the FRB. | U.S. truck imports. 


| This Is K-F's Entry in the Hardtop Parade— 


The Golden Dragon four-door hardtop sedan is being shown by Kaiser-Frazer dealers. 





in the negative | cars, while Brazil, Columbia, Mexico 


led in 


Club coupe and two-door models are planned for later production. Seven colors are offered 
in two-tone paint combinations. The body colors are Cape Verde green, Indian ceramic, 


| Caribbean coral, mineral gray, garden green, mariner gray and aloha green 
in scarlet, Caribbean coral, tropical green, black, Indian ceramic and Burma brown. Steve 


Interiors are 


| A. Girard, K-F general sales manager, said the new series is being produced in the K-F 
| Soto and possibly the Dodge cars. | assembly plants at Jackson, Mich., Long Beach, Calif., and Willow Run. 
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| Now More Than 50% Own at Least One Car... 


| 40% of Families Worth $5,000 
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1951 
orn- By hn 
in Jo oO. Munn WASHINGTON.—More than half |its assets. The survey revealed, the all consumers were found com- 
la of all the families in the U. S. 'FRB said, that consumers in gen-|pletely free of debt. Strangely 
not own a car and four of every 10 are eral have rapidly increased their enough, the no-debt consumers 
(The opinions expressed herein are those of Columnist | worth at least $5,000, it is reported |assets, both liquid and non-liquid,|were more numerous among the 
Co., Munn and are not necessarily those of Automotive News). by the Federal Reserve Board. | since the last war. lower income groups. 
Sts., A recent survey made by it | However, it also found that one- | The FRB estimated that there 
rice | also showed, the FRB said, that third of all U. S. “consumer spend-| are 45,200,000 family consumer 
one family in 10 is worth $25,000 | ing units” overspent their incomes; units. Some of these families, it 
ia \yourn you like to review what | month—exceeding all previous rec- | or more, and that one of every during 1949. Yet six of every 10) was added, constitute more than 
on transpired in our industry in|ords. In December, E. T. Strong, 25 owns two or more cars. units still had a net worth of more | one spending unit, of which there 
ito- i926—25 years ago? Like many /was elected president and C. W.| A family’s net worth was figured | than $1,000. | are about 2,000,000. 
re- dealers I was active in this field 42 | Churchill took his place as ee by subtracting its liabilities from| On the other hand, about half of| “The amount of debt that con- 
‘ob- years ago, but the conditions were | sales manager. |sumers have incurred in the post- 
ght so different in the early years that) Cadillac was running steadily at | | war year has been very large, espe- 
any no comparisons can be drawn. Be- | ground 100 cars a day, and in De- | *The Automobile Is Essential’ cially installment debt in the ac- 
dl. sides many more dealers would like |cember was busily preparing the | itil mS ss : . quisition of automobiles and other 
NEW ORLEANS.—As a move to implement the drive to point up || durable goods and home mortgage 
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to be refreshed as to what hap- 
pened a quarter of a century ago. 
The newer dealers have 
talked about. 

Nineteen twenty-six was a record | 
year up until that time—4,300,000 
cars were produced. The country 
was prosperous, 
would have been larger except that 
dealers carried over a large stock 
of 1925 models. The carry-over also 
involved an enormous stock of used 
cars, to the concern of the dealers 
and the solicitude of the manufac- 
turers. 

It was the last year of Ford 
Model T’s. They were discontin- 
ued in December after 15 million 
had been made. It was the year 
that General Motors bought 
Fisher Body. A forty million dol- 
lar General Motors expansion 
program was under way. General 
Motors’ net earnings were $116,- 
000,000. 

Automotive News was born. The 
Erskine, Falcon-Knight and Pon- 
tiac made their debut. The Cleve- 
land, Durant, Gray and Lexington 
passed out of the picture. 

* * * 

Sun Visors, Too 
—— were no significant trends 

in the new models. The improve- 
ments consisted of general adapta- 
tions of the things that were new 
a year or two previously. Ford was 
the last to adopt balloon tires. Their 
use was universal on all cars. Bal- 
loon tires called for the use of 
shock absorbers, and they became 
universal. Four wheel brakes were 


at last adopted by Studebaker. They | 


then became universal. 
All manufacturers were 

adopting all-steel bodies. Pyroxylin 

finishes became _ universal. Air 


cleaners, oil filters, vitration damp- | 


ners were on most cars selling for 
more than $1,000. It is interesting 
to note, too, that exterior sun visors 
appeared on many sedans, only to 
be forgotten until they again 
proved popular as accessories in the 
1940s. 


An excise tax of five percent 
was repealed entirely on trucks 
and tires, and reduced to three 
percent on passenger cars. Or- 
ganizers of the AFL arrived in 
Detroit in an attempt to unionize 
the industry. There was much 
price jockeying in 1925 and 1926. 
It was the result of attempts of 
manufacturers, who were losing 
volume, to stimulate business. 
The price cuts rarely disturbed 
the existing standards of values, 
but rather served to bring the 
affected lines more nearly into 
harmony with those standards. 
Auburn was a four, six and | 
eight-cylinder cars. L. Cord re- 
placed J. I. fe as president. | 
Volume was around 20,000 a year. 
The six-cylinder car listed at $1,100. 
Dividends were being paid regu- 
larly to stockholders, and there was 
a 10 percent stock distribution. 

* * * 


Chrysler Expansion 


Bucs then as now was a leader, 
building about 25,000 cars a 
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heard it | 


and the volume | 


rapidly | 





LaSalle 8, listing at $2,800, for ex- | 
hibition in the 1927 show. | 

The Chandler and Cleveland were | 
|merged in January, and the name | 
‘Cleveland was discontinued before | 
the end of the year. 

Chevrolet, four-cylinder touring | 
car, was listed at $510. The fac- 
tory was working two shifts. An | 
eight million dollar plant expan- 
sion program was under way. In 
June 27,000 cars were produced, | 
| a record. Models were changed in | 

July and one of the improve- 
| ments was placing the spark and | 
throttle controls in the steering | 
| wheel instead of the dash. | 

Chrysler just couldn’t expand fast 
enough or obtain delivery of parts 
to make cars sufficient to meet the 
demand. In April they started pro- 
duction on a new small six, with “ae 
all-steel body. The four-cylinder 
|Chrysler had replaced the Maxwell, | 
| the last of which was produced the | 
| previous year. K. T. Keller, former 
|General Motors vice-president, was | 
‘eesti in charge oe manufacturing. 


| | Still Big Cup 


ODGE BROTHERS established 

a record in 1925 of 235,000 ve- | 
hicles. The cars were much in 
|demand, and this production was 
exceeded in 1926 when volume was 
up to 1,600 a day. Graham trucks, 
made in Evansville, but sold by 
Dodge Brothers through the Dodge 
sales orangization, were very popu- 
jlar. Cliff Bishop, Brooklyn dealer, 
| was appointed on the board in 
March. 

Durant and Star—this ill-fated 

venture was still active, but los- 
| ing ground, Stars were made in 
four and six cylinders, starting 
at $695. A large portion of the 
sales were in the Pacific Coast | 
states. The Flint, a product of | 
the corporation, was moved from 
Flint to Elizabethtown, N. J. The 
Flint factory was sold to General 
Motors. Star and Flint were 
handled by the same factory field 
organization, but through separ- 
ate dealers. 

Falcon-Knight was announced in 
December, backed by Willys-Over- 
land Co. and was to be the lowest 
priced Knight car, selling for $1,000. 

Ford started out the year aver- 
aging seven thousand cars a day 
with a five-day week. In February 
they cut the price of the closed 
models $20 to $95, but it left a dif- 
ference of $225 between open and 
closed models and didn’t stimulate 
sales. By June the factory was 
down to four days a week. In the 
‘fall the sedans were equipped with 
|wire wheels at no added cost. In 
|December the plants were closed 
|down and many _ non-productive 
| workers, as well as executives, were 
| paid off. 

* x * 


Zone Pricing 


RANKLIN, the only air-cooled 
| car, celebrated its 25th anniver- | 
;Sary. Production was around 50| 
ja day. 
| Gardner of St. Louis was still a 
|factor, producing about 500 cars a| 
| month. 


| Hudson-Essex was having a 
| successful year, although they re- | 

vised prices several times. Ninety 

percent of their production was 
| coach models, while the total in- 
| dustry was building about 75 per- 
cent closed models. 





Hudson tried out the zone method 
of pricing and at the same time 
included front and rear bumpers, 
electric windshield wiper, transmis- 
sion lock, rear-view mirror, motor- 
meter, radiator shutters, and a spot 
light for a net increase of $55. 
Within a few months, however, 
they returned to the f.o.b. Detroit 
prices. Earnings were more than 
$4,000,000 for the year. 

Hupmobile was making a little 

(Continued on Page 7, Col, 1) 





the essentiality of automobiles, John O. Hofbauer, manager-director 
of the Louisiana Automobile Dealers Assn., has proposed a plan for 
everyone connected with the auto industry. 


Hofbauer believes that all manufacturers, dealers, repair shops and 
other auto firms should use the slogan “The Automobile Is Essential” 
on letterheads, advertising copy, bills and literature. 


Hofbauer said the goal can be 


reached if the entire industry be- 


gins “crusading in a simple and effective way. We need weapons of 
logic and reason to keep afloat in the days ahead.” 





Labor Shortage Reducing 


Service in Dealerships 


LANSING. — Michigan's automo- 
bile dealers” are once again facing 
the problem of a manpower short- 
age in their service departments, 
according to a 
Michigan Automobile Dealers Assn. 

Gil Haley, assistant to the execu- | 
|tive secretary of the association, 
said that reports reaching him, | 
especially from dealers in smaller 


| communities, indicate that stepped- | 
|up draft calls and call-ups of a| 


number of reserve units for active 


duty had seriously hampered re- | 
| pair shops. 


Up to the present time, Haley 


said, the larger dealers in. bigger | 






Old Timers Day 
Added Feature 
Of Chicago Show 


CHICAGO.—A salute to the auto | 
industry’s pioneers in the form of | 
an old timers day during the 1951 | 
Chicago Automobile show was an-| 
nounced last week by James F. 
McManus jr., chairman of the exec- 
utive show committee. 

McManus added that the day will 
be highlighted by a luncheon meet- 
ing Feb. 20 at the Saddle and Sir- 
loin club adjoining the Interna- 





|tional amphitheater, scene of Feb. 


17-25 show. 
Lynn S. Snow, chairman of the 
arrangements committee, said that 


all old timers who have been iden- | 
tified with the automotive industry | 
for 25 years or more will be eligible | 


to attend the luncheon. 

It is expected that a number of 
the guests will make the trip to 
the auto show and meeting in an- 
cient cars. 

“Old timers in the industry rich- 
ly deserve the honor to be given 
them,” said McManus. “Except for) 
their vision and courage in the 
pioneering days of our 


the automobile might have been 


abandoned. They fought on despite 


the jibes of doubters. 
“Also included 


forward with improvements in de- 
sign and merchandising which have 


brought the industry to its position 


of world leadership.” 


McManus pointed out that “heavy | 


investments and commitments have 
been made” in such particulars as 
purchasing of space by exhibitors 


and expenditures by the committee | 
for the classic which will carry “an | 


inspiring and timely message.” 


Md. Dealers Distribute 


130 Christmas Baskets 


BALTIMORE. — One hundred 
and thirty baskets of food were 
distributed to needy families by 
the Automobile Trade Assn. of 
Maryland during the week prior 
to Christmas. Cab Darrell, asso- 
ciation general manager, was in 
charge of the program. 

Frank Marsden, ATAM presi- 
dent, said the group hoped to 
make the donations an annual 
affair, 





a as SSS 


report from the, 







| tions in the country. 


industry, | 


cities haven’t been cramped quite 
|so seriously if they lost a man be- 
|cause they had a large enough 
personnel to take up the slack. 

Even at that, one large Ford 
|dealer here who was maintaining 
|a 24-hour service unit from early 
|Monday morning through 6 p.m. 
|Saturday has sharply curtailed his 
| business hours. 

The Midway Ford Co., Lansing, 
in an ad to its patrons in a local 
newspaper, said that its service de- 
| partment would be open from 7 a.m. 
to 6 p.m. Monday through Satur- 
days. 

According to a spokesman for the 
|firm, a shortage of repair parts 
'and trained mechanics was forcing 
ithe firm to a more concentrated 
schedule. 


It is thought that by a program 





ithe service department can main- 
|tain its level of business. 


Milwaukee Show 
On as Scheduled 


MILWAUKEE. — Plans for the | 
Greater Milwaukee Auto Show are | 
| proceeding despite government con- 
trols and similar factors which 
have cancelled shows in other cities, 
it was announced at the annual 
election meeting of the Milwaukee 


The show 
| Feb. 3 at the Arena-Auditorium. 


|of the association, all officers were 
reelected. They are: 


| president; Wallace Rank, 





urer. 
Rank, show chairman, said it 
| would feature the largest display 
of automotive mechanical 


| of regulated inter-ship traffic that | 


County Automobile Dealers Assn. | 
is slated for Jan. 27-| 


For the first time in the history | 
Edward Wehe, | 
vice- | 


president; Murel Humphrey, secre- | 
tary, and Russell Arndorfer, treas- | 


opera- 


|debts,” the FRB commented. “Nev- 
lertheless, in early 1950 consumers 
generally possessed a_ substantial 
net equity in personal resources.” 

Assets and debts usually associ- 
ated with them were “broadly dis- 


tributed’’ through all income 
groups, the FRB said. 
Older consumers, those over 44 


years of age, had the largest pro- 
portion of high net worth valuation, 
more than half them being worth 
at least $5,000. 

“Income and indebtedness were 
also directly related,” the board 
said. “The tenth of the popula- 
tion with the highest incomes 
owed about one-fourth of the 
approximately $65,000,000,000 of 
total long and short-term con- 
sumer debt estimated on _ the 
basis of survey data.” 

The types of assets most fre- 
quently owned were listed in the 
following order: liquid assets, auto- 
mobiles and owner-occupied houses. 

Other findings of the survey 
were: 

1. More than half of the con- 
sumer spending units with incomes 
of $7,500 or more were worth at 
least $25,000. Such was the case for 
only one spending unit in every 20 
when the income level was below 
$5,000 a year. 

2. Retired persons enjoyed 
| large net worth with “relatively 
high frequency.” Two of every 10 
in this group cited a net worth of 
$25,000 or more, and six of every 

10 had $5,000 or more. 

3. About half of all the persons 
who said they were unemployed at 
the time of the survey had a net 
worth of at least $1,000; a fourth 
|were worth at least $5,000. 
| 4. Seven of every 10 spending 
|units, or about 36,000,000 altogether, 
| either own savings bonds, have sav- 
|ings or checking accounts with 
| banks, or own shares in credit 
unions or loan associations. 





No Cn Rationing Near 

WASHINGTON.—Military us- 
age currently accounts for less 
than 5 percent of this country’s 
petroleum production, and gaso- 
line rationing is not in the fore- 
seeable future, according to 
Bruce K. Brown, deputy admin- 
istrator for the Petroleum Ad- 
ministration for Defense. 

Even plans for an 84-group 
air force, said Brown, have not 
changed the prospect that there 
will be ample supplies of gaso- 
line for both essential and non- 
essential uses. 





On the House .. . 


Not since December, 1941, immediately after Pearl Harbor, has the 
auto industry been in such a “madhouse” as in the month just passed. 
. What with auto price rollbacks, metal controls, material short- 


in this category | 
are those who in later years came | 


ages, etc., 


sonally, I think 


Guessing at 
weeks 


year ago, the 





Wembhofft 


me. . 3. 
named director 


Connecticut dealers hold their 


six new members. ... I’m off to 





. Happy New Year! 


it’s no wonder... . 
how makers are going to offset rising costs without 
price increases, wonders if the factories won't take 
a whack at dealer discounts before 1951 is out. Per- 


since dealers too face greatly 
staying in business... 


of Missouri association; 
(DeSoto) added to Buffalo board. ... 
manager of the Minnesota association, is moving to California. . 


One dealer, discussing 


it would be only as a last resort, 
increased costs of 


the annual AMA luncheon coupla 


ago, Detroit auto newsmen predicted that 
1951’s output would be 3,395,000 cars and 908,000 
trucks, a decline of 46 percent from 1950. But, a 


same writers’ forecast was well 


below the approximately 8,000,000 units built in 
A. Krumsick (DeSoto-Plymouth/) 


Frank L. Bumpus jr. 
Glenn Atcheson, retired 


annual dinner party Jan. 8. 


Louisiana association has added 18 new members; Washington State’s s 
roster is at all-time high of 525; Nortnern California group has added 


the NADA convention this week at 


Miami, then to Daytona Beach (Ellinor Village) for a little vacation. 


Pete WeMuorr, Editor, 


Automotive News 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. 4 2. A fair profit to 
the dealer on every used vehicle accepted in partial payment for a new 
car or truck. 9 3. Every doliar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. 4 4. The 
elimination of governmental and bureaucratic controls over this industry. 
4 5. A return to the precepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 











Here's Look at Prospects 
For the Year Ahead 


_ not hard to forecast what lies ahead for auto makers 
and dealers during the coming year—for there will be 
troubles that will try the ingenuity of everyone. 
_ But, as 1951 dawns today, we are confident that the auto 
industry will meet this crisis as it has met—and conquered 
—many similar critical problems in the past. 

* * + 


oo are the prospects for the year ahead? Here are 
the major ones, barring allout war: 


CaR PRODUCTION—Not more than 4,000,000, compared 
with 6,660,000 in 1950. 


TRUCK OUTPUT—Not more than 900,000 for civilians, con- 
trasted with 1,340,000 in 1950. 


Prices—Mandatory controls, if inflation continues out 
of line. 

WaGES—Mandatory controls, probably tied to price curbs. 

TAXES—Increase in excess profits levy; further boost in 
personal income category last half of 1951. 

AUTO RATIONING—Possible later in year if demand far 
outstrips supply; “certificates of necessity” may be tried 
first to relieve desperate cases. 

Credit Controls—Probably will be tightened if infla- 
tionary tendencies increase. 

SERVICE VOLUME—Should continue to boom. 

PARTS—Supply will tighten considerably, as materials 


To other countries, one year, $12. Single copies 25c. No Free List. 


| Auto | 7 
| Forum | i ty OGG6I E 
| . 


Epitor’s Note: Herewith is one 
of a series of articles written 
especially for Automotive News 
by general sales managers of the 
| various auto companies and di- 
| rected at dealers and their prob- 


| lems. 
By Walter deMartini 


Sales Vice-President, Kaiser-Frazer 
i 
| ' IS customary on Jan. 1 to fore- 
| & cast the business outlook for the 


| forthcoming year. This is not an 
easy task 


in any year but, with| 
war clouds cast-| 
ing their shadows, | 
it is even more 
difficult to at-| 
tempt an accurate | 
forecast of the} 
business outlook | 
for 1951. How-| 
ever, there is one | 
sure sign al 
appears to be a 5 
fact — production Fl 
ie of civilian goods 
Walter deMartini will be less. War a 
| or no war, automobile production | — 
| faces curtailment. 

In the market which we face | 

|are apt to tell ourselves that what | 
WAS is to BE. We tend to think | [ 
directly in terms of the last war. | 
To follow this thought trend too | 
closely and too far is to kid only | 
ourselves. Two unpredictable fac- 
tors must be considered. 

First, it is impossible to know 
the full extent to which we may 
have to go to win a war, if it 
comes. Second, there is no guar- 

| antee that severe and necessary 

taxation, plus wage and credit | 

controls, will not cut consumer | 
| 


| 





| 





| 





demand even more than the pro- 

duction of civilian goods, | 
| A constantly changing military | 
| situation is described by experts as | 
'“fluid.” This same term can be| 
applied to the 1951 economic picture | 
\ es seen from the turn into the new) 
|year. In planning business for a) 
|normal year, it is possible to make | 
jan overall plan. In the “fluid”) 
‘market of 1951, a business must | 
have a basic plan of action, but} 
|must provide itself with alternate 
| plans. 


* * * — 


NX THE plan for any business, | 
the first consideration is capable | 
Upon personnel is built | 
|a business even more-so than | 
upon facilities or other factors. 
Since the prime function of an| 
automobile dealer is selling, he} 
must plan for a capable sales or- 
ganization in all departments, In| 
this respect many questions face} 
most automobile dealers today. |Where Are Suppliers? 
0 ny alee Aen | a3 OU Nov: 27 issue, you have 
sded in the future? Which | 22 interesting discourse, entitled 
Men form the backbone of the | Propane Engine Future Hazy. 
selling organization? How can Would you please be kind enough 
these men be retained? Must to give us the names of some sup- 
: “iyi > |pliers who could furnish informa- 
they take on more assignments? | tion on carburetion and fuel tanks 
| — compensation plan be suitable for medium duty trucks 
These are important questions— — ne Dodge 
questions to which much thought size? P : 
and attention must be directed. I We news &. number of these 
appreciate this opportunity to dis- equipments and may consider some 
jcuss this current situation with 
|you from a dealer’s standpoint. 


Today and in the foreseeable! propane in tank car quantities.— 
|future, factories will be still pro-|},.° x7 Broapy. General Electric 
| ducing cars in substantial quanti- Co. Schenectady N. Y. 
ties. Dealers, in general, have a Epriror’s Note: Conversion kits 
substantial inventory of new cars. can be purchased from Ensign 
It = still possible to replace cars Carburetor Co., Huntington Park, 
delivered with new cars from the Calif., and American Liquid Gas 
factory and thus keep the inven- Co 1109 Baata Be Ave. Los Av 
tory at a high level in anticipation geles Calif wre 
= the Gime when reduced manu-| Fuel tanks for trucks are made 
acturing will shorten the supply. by Morth Poses Tank Co. Den- 
| As a result of these circumstances, - Sen: Menta Be Maninoesta 
it is still possible for a dealer to| 50%, 4%. Santa 1e Bngineering 


Letterbox 


| personnel. 


ietters but you may sign your name 
used, if you so request 








grow scarcer, but should be sufficient overall. Sporadic | maintain a high level of new-car| oasis wee Tae oad 
shortages will appear. | deliveries. Ba, Steel Corp., Alhambra, Calif. 
* + * 


CarR ALLOCATION—There’ll be some juggling to meet | 
varying demands, but factories will follow postwar pattern | 
pretty closely. 

Manpower—As draft bites deeper into reservoir and 
defense work grows, employables will become critical in 
most areas. Surpluses may develop in areas lacking big 
defense orders. 


| 


* * * 


PROSE are the most critical problems appearing on the 
horizon at the moment. Doubtlessly, there’ll be other 
ones. 





QCARS buying, such as prevailed 


during June and July of 1950, Beacon Refresher 


Referring to the car 


Beacon 


(Continued on Page 11, Col, 1) 


25 Years Ago a 


The Big Story 


“Every commercial and economic sign points toward 12 months of 
remarkable industry and prosperity. . . . Instead of standing bellig- 





But, keep your shirt on. The auto industry—and the 
good ol’ U. S. A.—have come through darker days with 
flying colors. 

And we'll do it again. 


erently, with finger on the trigger, European nations are going whole- 
heartedly back to work. ... There is every evidence on the part of 
government officials to cooperate with automotive interests, .. .” 
These are excerpts from a New Year's editorial in 1926. 
—-From the files of Automotive News. 


and 2-ton| 


trials. At least, we wish to do some | 
exploration. We purchase and store | 





LOOKS at .% 


oon 





| Dont KNOW, 
SONNY. 





BUT WERE ow J-—— 


OUR WAY 





‘Interest in Propane ... - 


This is an open forum for the discussion ot any subject of interest to our 
readers, and your letters are welcomed. 


No attention is given to unsigned 
with the assurance that it will not be 


Address Editor, Automotive News, Detroit 26, Mich. 





|made by Continental, two other 
models were made the same year, 
1933, to complete the line. 


One was the Flyer, a six-cylinder 
|65 horsepower car, the other an 85 
|horsepower six called the Ace. The 
|latter was the largest and most 
luxurious.— Me.tvin Ecker, New 
York. 


+ * * 


You might check me on this but 
/I’m pretty sure that Continental 
Motors had a passenger car about 
1933. One of the models was desig- 
nated as the “Beacon.” If I’m not 
mistaken another model was desig- 
inated the “Ace.” The “Beacon” re- 
ferred to by Mr. Dregalla is prob- 
|ably one of the models of the Con- 
itinental.— Linus A. Gortas, St. 
Rose’s Parish Federal Credit Union, 
| Cleveland. 





* * . 
A friend of mine just traded in 
an old car I had never heard of 
before. His wife had been using 
it, out at Phantom Lake, until a 
| few weeks ago. So to throw 
| “Light on the Beacon,” its name- 
plate read Continental Flyer 
1933 vintage.—GENE MANNING, 
Berndt Buick Co., Milwaukee. 
* * * 


Re Beacon . It had its own 
|motor, 3% x 4 hp. 18.2, BHP 4 
jat 2,700 rpm, Carter carburetor 
A.L. ignition, WB 101%, T.S. 17 x 
5.25, slanting hood louvres.—Lewis 
|C. Forest, Spokane. 
| + * . 


Just recently while on a trip 1] 
saw one still in good shape in 
Cedar Rapids, Ia—JouHn L. THov- 
SAND, patent department, Timken 
| Detroit Axle Co., Detroit. 

* * * 

The Beacon car was a four-cylin 
der model manufactured by Con 
tinental in 1933-34.—R. E. McCuurr, 
Detroit. 
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Washington Correspondent personnel contemplated by Con- | 
gress. 
o NEW YEAR opens with night and day official plan- ae 
ning in Washington to put American industry on a war | Still Other Obstacles 


footing. But the government is critically lacking in capable | (NHE regulations 
manpower at top levels to head up its new defense agencies. | 


AUTOMOTIVE WASHINGTON 


U.S. Pressed to Find 
| Capable Defense Aides 


By William Ullman 


AUTOMOTIVE NEWS, JANUARY 1, 1951 


uo 





| 
| with the necessary qualifications on 
a fulltime salary basis. 


These requirements, and the pos- 





appointments before a congressional 


by agency heads to obtain expert 
assistance and encourage appoint- 
ment of full-time personnel having 


icy indicates a reluctance to per- 


also contain 


other limitations which may 


The appointment of General Electric’s Charles E. Wilson |™ake it difficult tc secure the serv- 


as mobilization czar é 
pected to ease the adminis- 


tration’s problems in getting 
top production men into the na- 
tion’s home-front war work. 
However, under the regulations 
now in effect, qualified business- 

men can hardly be blamed for a 

reluctance to accept appointments 
to governmental positions. 

The executive order setting forth 
rules to govern employment of ex- 
perts and consultants and others 
of outstanding ability to assist gov- 
ernment agencies with the mobili- 
zation program 
offers little en- 
couragement to 
such employment 
except in purely 
advisory positions. 
Moreover, to bus- 
inessmen whose 
services are 
sought on a vol- 
unteer or other 
j basis, it offers 

“ only limited pro- 

wen, Clue tection against 

the risks involved in carrying on 

both government and private em- 
ployment. 





* * * 


President Sets Rules 


ECOGNIZING a problem en- 

countered during World War 
II, the Defense Production Act of 
1950 specifically authorized’ the 
President to prescribe regulations 
for the employment of “persons of 
outstanding experience and ability 
without compensation.” 

In addition, employment of “ex- 
perts and consultants” on a per 
diem basis was authorized as was 
the utilization of “voluntary and 
uncompensated services” which 
might be necessary in the estab- 
lishments of regional, local or 
other agencies to further the de- 
fense effort. 

In order to assist in recruiting 
such personnel, the President was 
authorized to provide by regula- 
tion for the exemption of such 
persons from certain provisions 
of the criminal code which make 
it hazardous to accept govern- 
ment employment without com- 
pletely severing all connection 
with private employment, 

Such severance would involve 
giving up salary, employe rights 
under pension and insurance plans, 
and all other benefits of the pri- 
vate employment. The exemption 
authorized by the act, if given full 
effect, would make such severance 
unnecessary. 


* * * 


Paradox in Hiring 
TS regulation, promulgated Nov. 
21, 1950, delegates authority to 
employ such expert personnel to the 
heads of the agencies responsible 
for administration of the Defense 
Production Act, including among 
others the Departments of Com- 
merce, Agriculture and Interior and 


the Interstate Commerce Commis- 
sion. 

At the same time, however, it 
declares a policy that “so far as 


possible, operations under the act 
shall be carried on by full-time 
salaried employes of the govern- 


ment, and appointments under this 
authority shall be to advisory or 
consultative positions only.” 
Appointments to positions other 
than advisory or consultative may 
be made only when the require- 
ments of the position are such 
that the incumbent must person- 
ally possess outstanding experi- 
ence and ability which cannot be 
obtained on a full-time, salaried 
basis. 
It also is provided that in making 
any such appointments, steps shall 
be taken to avoid to as great an 
extent as possible “any conflict be- 


sao 





jices of individuals from private 
jemployment and to utilize their 
tween the government duties and|abilities fully even after they are 
the private interests of such per-| employed. 

sonnel.” | 


To assure compliance with this|corded by the regulation will not 
policy, department heads employ-/| extend to negotiation or execution 
ing experts without compensation | by an appointee of any government 
are required to certify in writing contract with the private employer 
that (a) the appointment is “nec- | of such appointee or—and more im- 
essary and appropriate”; (b) the|portantly—with any corporation, 
|position requires “outstanding ex-| association, firm, partnership or 
|perience and ability”; (c) the ap- other entity “in the pecuniary prof- 
| Pointee has such experience and|‘ts or contracts of which the ap- 
jability; (d) the department head 


has been unable to obtain a person interest.” 


ye 
"Nothing Equals Lynco/n 


Lubricating Equipment in 


Dependable, Efficient Service”’ 


“My years of experience in the servicing of automobiles have 
convinced me that no lubricating equipment equals Lincoln when 
it comes to quickly, efficiently lubricating automobiles. 


“We have just remodeled our whole shop and selected Lincoln 
equipment for our lubritorium. It is providing better service than 


our greatest expectations. 


“We are proud and pleased with its operation, and the customers’ 
response and approval have been most pleasing.” 


Wm. Kirk, 


* © © PIONEER BUILDERS 


f tak a 
an at fa Sf 
LUBRICATING EQUIPMENT © © « 


LINCOLN ENGINEERING COMPANY 5709 Natural Bridge Ave., St. Louis 20, Mo. 


sible necessity of defending such | 


committee, may well deter efforts | 


political sponsorship. Thus the pol- | 


mit employment of the type of | 


Thus, the limited protection ac- | 


pointee has any direct or indirect | 


Boston Nash Co., Boston, Mass. 


For the complete story on how you can 
increase your profits with Lincoln Business 
Building Equipment, ask your Lincoln job- 
ber— oor write for brochure entitled, 
“StylEngineered Lubrication Departments.” 





Stickel’s Modern Service Shop— 

Stickel Auto Sales Corp. (Nash), Millburn, N. J., has just opened its newly completed 
| service department, adding 5,000 square feet to its facilities. George C. Stickel, president 
}of the firm, announced that the service department row has all the latest equipment in 
use, including the Sun analyzer and wheel aligning equipment. Stickel Auto Sales has been 
jidentified with the automotive industry since 19:2. 


special events all through 1951. The 
high _ of the year-long birthday 
| . ° ’ : party, however, will be the Jan. 10 
Famous Oilwell’s Birthday program planned by the Spindletop 
To Be Celebrated | 50th anniversary commission. Anni- 
| NEW YORK.—The birthday of a) ey activities are keyed to the 
inew era of progress in America’s | theme, “Spindletop—Where Oil Be- 
‘industrial and economic develop- | ©#me An Industry. 
ment will be celebrated Jan. 10 in| Key speakers will be B. Brewster 
Beaumont, Tex. It will be the| Jennings, president, Socony-Vacu- 
golden anniversary of the Spindle- um Oil Co.; Charles E. Wilson, 
|top oil well, which was brought in| president, General Motors; and 
/in 1901. | Walter S, Carpenter jr., chairman 


Texas Style 





The birthday celebration will be|of E. I. du Pont de Nemours & 
observed in real Texas style—by | Co., Inc. 
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Truck Needs for 51 


Carriers Will Require 620,000 Units, 
ATA Tells Government 


WASHINGTON. The nation’s | 
trucking industry will need 620,000 | 
new medium and heavy trucks, | 
tractors and trailers during 1951, | 
Defense Transportation Adminis- | 
trator James Knudson has_ been 
advised. The total does not include 
military and other government 
vehicles. 

John Lawrence, managing direc- 
tor of the American Trucking | 
Assns., who delivered the estimate, 
said roughly half of the new units 
would be for replacement of worn- 
out equipment. The other half 
would be for net additions needed 
to meet the growing dependence 
upon truck transport due to in- 
creasing decentralization of indus- | 
try, the scattering of defense plants 
and the production step-up in the 
preparedness program, he said. 

The estimate includes 418,000 
new medium trucks and truck 
tractors, 106,000 new heavy trucks 
and truck tractors, and 96,000 
truck trailers “to enable highway 
transportation to perform its 
vital role in the nation’s military 
defense and civilian economy,” 
Lawrence said. 

The industry's tire requirements | 
and its estimated equipment figures 
for light trucks, which compose the 
greatest part of the present 8,300,- 
000 truck fleet, are to be offered | 
later. 

Knudson’s office is expected to 
translate the industry figures into 
requests on which the National 
Production Authority and other 
agencies will base production edicts 
to the automotive, tire, and other 
affected industries. 

“The present truck fleet is now 
all at work,” Lawrence said. He| 
pointed out that “the considerable 
degree of specialization” of truck | 
types precludes wide shifting of 
existing trucks from logging, min- 
ing and similar uses, for example, | 
into freight haulage. The initial 
report covers. intercity freight 
transporters and local freight de- 
livery. 

Although sketching the role he 
said trucks would be called on to 
fill in civilian defense, Lawrence 
emphasized that the ATA esti- 
mates did not cover the needs | 
that would arise in emergency 
situations such as the evacuation 
of bombed cities. 

The estimate would involve fewer 
new heavy trucks and truck trac- 
tors than were produced, on the 
average, in the 1946-49 period, and 
the same is true of the medium- 
weight units. However, it calls for 
96,000 new truck trailers as com- 
pared with average 1947-49 produc- 
tion of 52,000. 

Scrapping of junked equipment 
and parts releases metal approxi- 
mately equal to that needed to 
produce new equipment, Lawrence 
asserted, so that the new equip- 
ment production will not impose 
a full burden upon the general 
supply of materials. 

“Over 20 percent of the medium 
and 45 percent of the heavy power 
units with a capacity of about 57 
billion ton miles per year are for 
intercity transportation of dry 
freight,” Lawrence said. “The re- 
mainder are for intercity liquid 
transport, public utilities, mining, 
logging, construction and for local 
services as an adjunct to intercity | 











PATA's Safety Jingle Contest 


|held Jan. 
| by the U.S. Chamber of Commerce. 


|}and more 


transport of all types, highway, 
railway, air and water, as well as 
purely local traffic.” 

The country’s 2,500,000 farm 
trucks will continue to be needed 


jin agriculture, the report said, and 


World War II reductions in de- 
livery frequencies within cities have 


|in many cases been retained in the 
past five years so that what vehi- 


cles might be released by curtailing 
hauling services within cities prob- 
ably should be kept as stand-bys 
for civil defense work, the report 
added. 


¥ 


|Transport Needs Talks 


Open Jan. 19 in Okla. 
WASHINGTON. The nation’s 
transportation needs in the rearma- 
ment emergency will be explored 
at the first of a series of regional 
transportation conferences, to be 
19-20 at Oklahoma City 


Evans A. Nash, Oklahoma City, 
who is a director of the national 


;chamber and chairman of its com- 


mittee on transportation and com- 


|munication, said: 


“The principal purpose of the 
conference is to examine the coun- 
try’s transportation facilities with 


la view to determine effective ways 


to develop and assure a stronger 
efficient transportation 
system to meet the uncertain fu- 
ture.” 

Representatives to the conference 
will come from eight states: Lou- 
isiana, Missouri, Arkansas, Texas, 


| New Mexico, Colorado, Kansas and 


Oklahoma. Attendance is expected 
to be between 300 and 700. 
James K. Knudson, 
transportation administrator, 

scheduled to speak. 


defense 
is 


Patterson Heads 


Oregon Dealers 


PORTLAND, Ore.—Oregon State 
Sen. Paul Patterson of Hillsboro 
has been named acting president of 


|the Oregon State Motor Assn., suc- 


ceeding the late Ralph A. Coan of 
Portland. Patterson, who has been 
serving as vice-president, is taking 
over the top chair for at least a 
month. 

Patterson has been active in 
highway affairs and has served as 
chairman of the state senate roads 
and highways committee. He is a 
member of the joint legislative in- 
terim committee on highways for 
11 western states and is slated to 
become president of the state sen- 
ate at the 1951 session of the 
Oregon legislatiure. 


Detroit Dealers 
Elect Courtney 


DETROIT.—At a meeting of the | 


board of directors of the Detroit 
Auto Dealers Assn. the 
officers were elected: 
Dan R, Courtney, president; Has- 
call Bliss, vice-president; Gus Lapp, 
secretary, and George R. Lawson, 
treasurer. 
Barney Teal 
board representing the 
dealers of the metropolitan area. 


was elected to the 


y 





Winner— 


following | 


Hudson | 


| 
| 


| 


| 
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' 
GM's Laboratory on Wheels— 
A simulated tail cone and dramatically styled tail fins are some of the advanced design features of Le Sabre, a custom-built General 
Motors styling section sports car that will be used as a ‘laboratory on wheels’ to test futuristic styling and mechanical features. Now 


under construction, the car is shown here in its full size plaster model form, 


GM Girds for Tomorrow 
With Jet-Design Roadster 


DETROIT.—An experiment in the 
automotive future a low, sleek 
sports car with lines of a jet air- 
|craft—was unveiled last week by 
the styling section of General Mo- 
tors. 

The car, a custom built two- 
seater, is under construction in 
GM’s styling section shops and is 
expected to be completed within 
two months. The first showing 
was in the form of a full-size 
plaster model, 

Harley J. Earl, GM Styling vice- 
president, said the vehicle will bear 
the name of Le Sabre. In develop- 
ment four years, Le Sabre will be a 
“laboratory on wheels” for testing 


mechanical and styling ideas that | 


sketched on 
in 


GM designers have 
drawing boards and discussed 
| engineering shoptalk. 

“This is the car of the future only 


| in the sense that some of its design | sige of the differential, rather than 


or mechanical features may appear 
|some day in standard motorcars,” 
Earl said. 

“Le Sabre is purely experimental. 
Actually, it is the second car of 
its kind, the advanced counterpart 
|}of an experimental car we built 12 
years ago for the same reason—to 
find out whether some of our futur- 
istic ideas would pay off on the 
| road,” he declared. 
| Earl’s 1938 experimental car 
| was equipped with a number of 
styling and mechanical innova- 
tions considered advanced at that 
time. But they appeared, some- 
times in modified form, on later 
production models, 


car on public display with elec- 


and door windows, curved glass 
door windows, pushbutton door 
latches inside and out, a low verti- 
'eal front grille, fender extensions 
over the doors and tail lamps re- 
|cessed in the rear fenders. 

| Details of the hood and fender 
treatment also appeared in the de- 
sign of subsequent GM production 
cars. 

| “We didn’t know in 1938 what 
features of our first experimental 
car would be used—or abandoned 
as we developed our styling since 
that time,” said Earl. 

“By the same token, it is impos- 
|sible to say now what innovations 
|we are testing in Le Sabre may be 
jused stylewise or mechanically in 
| future production models,” he said. 
He pointed out that materials 
| used in Le Sabre, such as mag- 
| nesium and aluminum = alloys, 

would be untouchable from a cost 
| standpoint in current production 

models. 

“However, if the time should 
come when some materials or some 
devices in this car get within range 
of the customer’s pocketbook, 
we'll be ready,” Earl said. “That is 
the point of building this car 
| prepared for the future.” 

Le Sabre will be powered by an 





Edward J. Ronan (left), president of the Philadelphia Automobile Trade Assn., presents; eXperimental V-8 engine, designed 


a $500 check to John J. Devine (center) while Robert A. Barr, a Ford dealer, looks on.|by Buick 
Devine won first prize in the contest sponsored by PATA and Philadelphia radio stations. | COMpression 





engineers, with 10-to-1 
ratio plus 


| 


to be 


super- 





It was the first American styled | 


trically controlled convertible top| 


|of the 


charger. Its dual fuel system will 
utilize current premium fuels and 
methyl alcohol (methanol). Methyl 
alcohol will be injected into the 
combustion chambers through the 
carburetor at a certain level of the 
speed range for extra power boost. 

The engine, still undergoing tests, 
is expected to develop more than 
300 horsepower with supercharger. 
Stroke and bore will be 3% by 3'4 
inches. Piston displacement will be 
215 cubic inches. 

Engine weight is expected to 
total 500 pounds. Horsepower to 
weight ratio, as yet undetermined, 
is expected to be remarkably high 
in comparison with standard pro- 
duction vehicles. 

A special Dynaflow torque 
verter is housed near the 
stationary driveshaft, just 
ahead of the differential. The rear 
brakes also are located on either 


con- 
rear 


on the wheels. Twin universal joints 


|/on the axles complete the rear as- 


sembly. 

The car's chassis, designed by 
Buick’s Chief Engineer Charles A. 
Chayne, is as streamlined and fu- 
turistic as the styling of the body 
covering it. Present day cost of 
special materials and tooling, how- 
ever, would make the chassis im- 
practical for production car use at 
this time. 

Le Sabre’s is ex- 


total weight 





exactly as it will appear when completed. 


pected to be in the neighborhood of 
3,000 pounds. The low weight fac- 
tor is attributed to use of heat- 
treated magnesium and aluminum 
alloys in body and engine construc- 
tion. 

The body is only 36% inches 
high at the cowl and 50 inches 
high with the convertible top 
raised. Wheelbase is 115 inches 
and overall length is 200 inches. 
Overall width at the front fend- 
ers is 76% inches. 

In spite of the low profile, the 
car's ground clearance is 6 inches. 
Leg room totals 4644 inches and 
head room 35% inches. 

The top section of the front grille 
is part of the lighting system. When 
the front lamps are turned on, the 
grille revolves out of sight and a 
pair of close set headlights, fitted 
on the reverse side of the grille, 
swings into place. 

Beneath the headlight-grille as- 
sembly is the radiator air intake. 
An inverted Y-shape bar protects 
the aluminum radiator core. Addi- 
tional slotted air inlets range along 
the sides of the main inlet. Two 
other small air scoops are designed 
on the underside of the front 
bumper. 

The lighting system includes a 
pair of running or parking lamps 
at the outer extremities of the 
front fenders, just above the 
flanking curve of the bumpers. 
These outline the car’s frontal 
width. 

Two sets of three tail lamps are 
mounted on the trailing edge of the 
rear fins, outlining the car from 
behind. These operate as tail lamps 
and directional signals. 











Coming Events= 





Dealer Conventions 


Jan. 7-10—National Auto Dealers Assn. 
convention and exhibition, Miami. 
Apr. 2— Louisiana Automobile Dealers 
Assn., Jung hotel, New Orleans. 
May 14-15—Missouri Automobile Dealers 
Assn., Hotel Jefferson, St. Louis. 


May 3l-June 2— Washington State Auto 
Dealers Assn.. Winthrop hotel, Tacoma 


Dealer Auto Shows 


Jan. 27-Feb 3—Milwaukee 
Dealers Assn., Milwaukee. 
Feb. 17-24—District of Columbia Automo 
bile show, National Guard Armory, 
Washington. 


County Autc 


Feb. 17-25— Chicago Automobile Trade 
Assn., International Amphitheater, Chi 
cago. 
Feb. 21-27 -— Miami Auto Dealers Assn., 
Miami. 
March 2-8— Greater Kansas City Motor 


Car Dealers Assn., Municipal auditorium 


Kansas City. 
Mar. 10-18—Seattie Auto Dealers Assn., 
Field Artillery armory, Seattle, Wash. 


Mar. 17-25—Indianapolis Automobile Trade 
Assn., Cattle Exposition Bldg., State 
Fair Grounds. 


* * * 


Aftermarket Shows 
Mar. 21-24—Pacific Automotive show, Civic 
Auditorium, Seattle, Wash. 
Apr. 26-29 — Southwest Automotive show 
Oklahoma City. 
May 17-20 — Southeast Automotive show 
Atlanta. 





Allied Industries 


Jan. 16-18—National Car Rental System 
annual meeting, Hotel Book-Cadillac 
Detroit. 

Jan. 21-23 — Truck - Trailer Manufacturer 
Assn. annual convention, Edgewater Gu 
hotel, Edgewater, Miss. 

Feb. 1-2 —Natipnal Council of Private 
Motor Truck Owners, Inc.. annual meet 
ng, Hotel Statler, Washington, D. C 


Feb. 4-6—National Truck Leasing System 
annual convention, Sheraton hotel, Ch 
cago. 

Feb. 5-8—National Automobile Accessory 
Mfrs. Assn., New York. 

+ 


. 

General 
Apr. !-2—Canadian Automotive Whole 
salers and Manufacturers Assn. conven 
ion. Kina Edward hotel, Toronto Ont 


Apr. 4-15—33rd International Motor Show 
Turin Italy, 

Apr. 17-20 — National 
tion sponsorea DY 
ment Assn., Atlantic 

Apr. 30-May 2—U. S. 
merce 39th annual 
ton, D. C. 

May 30-Sept. 9— World Transportation 
Fair, Santa Anita Park Arcadia, Calif 

. * * 


Engineering 
Jan. 8-12—Society of Automotive Engineers 
annual meeting and display, Hotel Book- 
Cadillac, Detroit. 
Mar. 6-8—Society of Automotive Engineers 
passenger car, body and materials meet 


Expos 
Manaae 


Packaging 
American 
C i+ 
City. 
Chamber 
meeting 


of Com 
Washing 


ing. Hotel Book-Cadillac, Detroit. 

Apr. 2-5—American Society of Mechanical! 
Engineer (spring meeting), Atlanta 
Biltmore hote Atlanta. 


Apr. 16-18—American Society of Lubrica 
tion Engineers (annua! convention and 
ubrication show), Bellevue-Stratford ho 
t Philadelphia. 


we 





ral 
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Dealers tell me... 





(Continued from Page 3) 


nder 5,000 cars a month and pay- 
1g dividends regularly. 

Jordan production was around 
.200 cars a month, paying divi- 
lends, and producing good adver- 
tising copy. 

Kissel was one of the smaller 
nanufacturers, but going good. 

Lincoln was producing around 
300 cars a month. 


+ 


Big Dividend 

\ ARMON'’S most popular car was 
a new light eight. Production 

was around 25 a day. Dividends 

were paid regularly. 

Moon-Diana of St. Louis was 
ambitious and expanding, but found 
it necessary to revise prices two or 
three times during the year. A 
light six sold for under $1,000, and 
production was around 1,000 cars 
a month. oie 

Nash-Ajax was another company 
experiencing favorable public re- 
ception. Directors declared a 900 
percent stock dividend in January. 
The company earned $12,000,000 the 
first six months of its fiscal year. 
The name Ajax was dropped and 
became the Nash light six. 

Oakland Pontiac—the new Pon- 
tiac got in production in January 
at a list of $825. There was an 
$8,000,000 plant expansion program 
in force. Fifteen thousand cars 
were being produced a month. 

Oldsmobile, with a low price of 

$975, was building around 5,000 

cars a month, and like most auto- 

mobile manufacturers brought 
out their new models this year 
during July. 

Packard was making 3,000 cars 
a month, made $5,500,000 during the 
year, and declared a 15 percent 
stock dividend. Alvin T. Fuller, 
Packard distributor in Boston, was 
reelected governor of Massachu- 
setts in November. 

Page-Jewett was shipping around 
5,000 cars a month and was paying 
dividends regularly. 

Peerless was making an eight 
and a large and small six with vol- 
ume around 50 cars a day. 

Pierce-Arrow was making trucks 
and buses, as well as passenger 
cars. It was paying dividends. 

Premier had been reduced 
making taxicabs only. 

Reo’s production was around 100 
per day. Trucks and buses formed 
a large part of the output. May 
was the biggest month in the com- 
pany’s history when 4,500 cars were 
produced. Dividends were paid reg- 
ularly. 


to 


* * * 


Worm Gears Used 


ICKENBACKER- was having 
trouble. Capt. Rickenbacker re- 


Frigid-O Maker 
Hits FTC Charge 


WASHINGTON. Charges of 
misrepresentation in the sale of a 
so-called antifreeze solution are 
denied in an answer filed with the 
Federal Trade Commission by C. G. 
Whitlock Chemical Co., Springfield, 
Ill. 

According to the commission's 
complaint, the company falsely ad- 
vertised that Frigid-O is a perman- 
ent type antifreeze that will protect 
and not damage gasoline engines. 

In its answer, the company states 
that it has not manufactured or 
sold Frigid-O since Dec. 31, 1948. 
Since that date, it says, it has been 
manufacturing and selling Frigid-O 
BG, a product “different in formula 
and content” from the _ solution 
formerly called Frigid-O. 

Frigid-O BG, according to the 
answer, is harmless to gasoline en- 
gines and their cooling systems; it 
will inhibit rust and corrosion; it 
is a permanent type anti-freeze; 
and it will maintain a satisfactory 
water level in the radiator so that | 
the engine will not overheat. 

The company denies. that 
Frigid-O BG has injurious effects 
on the cooling system of gasoline 
engines; that it will cause serious 
corrosion of the cylinder block, 
water pump, radiator or aluminum 
parts; that its use will cause stop- 
page of water passages with conse- 
quent overheating; or that it ex- 
pands or creates foam, resulting in | 
leakage or loss to any material | 
extent. ' 


signed in September and the com- 
pany went into receivership in 
November. 

Stearns-Knight was purchased by 


Willys-Overland, and _ production 
advanced to 20 a day. 
Studebaker was making about 


7,000 cars a month at South Bend 
and 5,000 in Detroit. The executive 
offices moved to South Bend the 
latter part of the year. H. C. Vance 
became vice-president in charge of 
manufacturing. J. M. Cleary suc- 
ceeded Vance as general manager. 
In October, the new Erskine was 
shown in Paris, followed by an 
exhibition in London. It was being 
made ready for a domestic an- 
nouncement in the 1927 show. 

Stutz produced about 2,500 cars 
this year. Packard and Stutz 
were the first to use worm gears 
on the rear axle, lowering both 
frame and body. 

Velie was still a factor, produc- 


Groves, Mo.; Art Hauessermann, St. Louis. 
Arthur Rola, Clayton, Mo.; C. F. Deist, 
Jefferson City, Mo. 


ing about 500 cars a month. 

Will St. Clair produced from 15 
to 20 a day. 

Willys production was around 
1,000 a day and in June the Whip- 
pet, a European type car, was 
introduced at $735 for the sedan. 
The Willys-Knight four was dis- 


zone manager in St. 





Bi 
St. Louis Dealers See Olds Line— 


Oldsmobile dealers and staff members from St. Louis and suburbs and Jefferson City, Mo., 
made a flying trip to the plant at Lansing, to see new line and talk with factory officials. 
This group includes (seated, left) O. H. Grebe jr., St. Louis; Wayne Hutcheson, St. Louis; 
R. J. Baldwin, district manager in St. Louis; R. E. Broe, St. Louis; James Marshall, Webster 


In the rear are (left) Percy Tucker, St. Louis; 


Louis, and Forrist Nebel, 


ture of commercial cars and taxi- 
cabs. Preferred dividends were be- 
ing paid. 

Look me up at the Miami con- 
vention at Attomotive News head- 
quarters in the Surfside hotel, or 
our convention booth in the exhi- 
bition tent, or at the sessions. I'll 


continued, as well as the manufac- | be glad to see you. 


#;company president; 


Cab Co. Officials 
To Stand Trial 


DETROIT. Charged with con- 
spiracy to evade the state sales tax 
and to defraud banks of mortgage 
payments on new cars, seven offi- 
cials of the Veterans Cab Co. of 
suburban Grosse Pointe have been 
ordered to stand trial in recorder’s 
court here. 

The accused are: Robert Case, 
Arthur Nor- 
man and Leo Jansen, vice-presi- 
dents, and four directors, Thomas 
L. Whittaker, Donald Tipton, Sam- 
uel Giamblona and William Allen. 

Police said they bought over 500 
new cars from Detroit dealers and 
sold them in southern states where 
certificates of title are not needed. 
They are charged with evading 
$22,000 in sales taxes and defraud- 
ing nine mortgage firms of $30,000. 


Soss Bonus 


DETROIT.—Charles J. Soss, pres- 
ident of Soss Mfg. Co., announced 
|here that approximately 500 sal- 
|aried and hourly rated employes of 
the company shared in a 1950 year- 
end bonus distribution of about 
$40,000. 


B.E Goodrich 


NEW MUD-SNOW TIRE OUTSTOPS. 
QUTPULLS OTHER LEADING MAKES 


Here’s proof from Pittsburg 





« WHERE NEW BFG MUD-SNOW TIRE STOPPED 


Poe 





PITTSBURGH 
TESTING 


LABORATORY 





+ 


MUD-SNOW TIRE C 
SKIDDED 12% FARTHER 


MUD-SNOW TIRE D 
SKIDDED 22% FARTHER 


MUD-SNOW TIRE B 
SKIDDED 33% FARTHER 


i. 





HIGHWAY TYPE TIRE 


SKIDDED 64% FARTHER 


HIGHWAY TYPE TIRE 
SKIDDED 41% FARTHER 


cp tor ann. soem mame 


@ WHERE NEW BFG MUD-SNOW TIRE STOPPED 





retrace ce ngs 





MUD-SNOW TIRE B 
SKIDDED 12% FARTHER 


MUD-SNOW TIRE C 
SKIDDED 13% FARTHER 


MUD-SNOW TIRE D 
SKIDDED 14% FARTHER 


h Testing Laboratory! 
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NEW BFG MUD- 
SNOW TIRE 


MUD-SNOW 
TIRE B—80% 


MUD-SNOW 
TRE C—95% 


MUD-SNOW 
TIRE O—83% 


HIGHWAY TYPE 
TIRE—76% 


GIVES 12 TO 64% MARGIN OF SAFETY OVER OTHER TIRES 
--- UP TO 24% GREATER PULLING POWER 


S shown in the charts above, the new 

B. F. Goodrich mud-snow tire 
stops you on slippery ice or snow in 
from 12 to 64% less distance than other 
leading makes of tires—a margin of 
safety that can make the difference be- 
tween a safe stop and a collision! And, 
the BFG tire gives you up to 24% more 
pulling power to get you through deep 
snow. Even on ice, where traction is most 


difficult, the BFG tire showed up to 20% 


greater pulling power. It’s been proved— 
by tests with major brands of tires, under 
the supervision of Pittsburgh Testing 
Laboratory, famous independent testing 
organization. Tests were conducted in 
mid-winter on a frozen lake in Wisconsin. 


brands of tires. 


The new mud-snow tire is not just 
an ‘improved’ tire—not just a ‘new 
model”’ tire. It has a radically different, 
scientifically designed tread. The new 
flex-lug cleat acts as a lug to penetrate 
mud and snow and to give windshield 
wiper action on ice, packed snow and 
wet pavement. It combines tremendous 
traction with long wearability. Yet it 


The BFG mud-snow tire digs into mud 
like a tractor tire. Helps you get through 
on bad roads or open fields. Tests we 
have made show that it has up to 25% 
better traction in mud than other leading 


runs quietly on paved roads. 


OPENS THE WAY TO NEW 

PROFITS FOR CAR DEALERS 
When a customer buys a car, sell him 
a pair of BFG mud-snow tires, too. It’s 
an extra sale for you—with a high-profit 
item. A B. F. 
glad to give you full information on the 
B. F. Goodrich franchise for car dealers. 


Goodrich salesman will be 


The B. F. Goodrich Company, Akron, Ohio. 



















is another 


Epiror’s Note: Here 
in a series of articles written 
especially for Automotive News by 
Ned Jordan, famed in the auto 
industry for the car he_ built 
(1916-1931) and the words he 
wrote about it. 


OMEONE is always writing me 


for a copy of that advertise- 
ment, “Somewhere West of Lara- 
mie,” which ran 
Evening Post many years ago. 


In the opinion of at least one ad- 


vertising pundit who spoke the} 


other night at a dinner of the Assn. 
of American Advertisers, it ranks 
with that masterpiece, “The Pen- 


alty of Leadership,’ written by Ted | 


MacManus for Cadillac at about the 
same time. 


But, naturally, the speaker had 
some qualms about the SELLING 
power of such copy. Evidently he 
thought that it should have some 
“come on” ... some urge... 


in the Saturda:: 


—~.\ SN 
\ 


. 
Somewhere West of Laramie 
OMEWHERE west of Laramie there's a broncho-busting, 
steer-roping girl who knows what I'm talking about. She can 
tell what a sassy pony, that’s a cross between greased light 
ning and the place where it hits, can do with eleven hundred pounds 
of steel and action when he’s going high, wide and handsome. 


The truth is—the Playboy was built for her. 


Built for the lass whose face is brown with the sun when the day 
is done of revel and romp and race. 


She loves the cross of the wild and the tame. 


There’s a savor of links about that car—of laughter and lilt and 
light—a hint of old loves—and saddle and quirt. It's a brawny 


thing—yet a graceful thing for the sweep o’ the Avenue. 


Step into the Playboy when the hour grows dull with things gone 
dead and stale. 


| Then start for the land of real living with the spirit of the lass who 
rides, lean and rangy, into the red horizon of a Wyoming twilight. 


| @ 





| 
some punch to make readers send | 
for a catalog ... or what have 
you. 
Fact is, when I wrote that copy, | TOROKN—MOTOR cA 


I had only two things in mind: I ————— ee 
was a week late for the Post dead- | 
line, and I knew that my daughter | 


p having his first look at a Union | wrote “The Penalty of Leadership” 
Jane was the most wonderful girl | Pacific Iron Horse. y P 
| That gal’s hair was flying in the 
|wind, and at every leap that 
'broncho looked as if on the next 
jump he might sail off into the wild 
blue yonder. 
She reminded me of my daugh- 
|ter Jane. “Where are we?,” I said 


in the world. 


I had been down at our summer 
place near Po'nt Judith, R. I., where 
I saw that husky youngone. who 
had won prizes at rodeos in the 
West, ride a salty western horse 
“seven ways for Sunday”... rarin’ 

. tearin’ ... rip snortin’. . 
ride 'm, cowboy! 
co ok * 


Roaring West 

IHMREE days later we were roar- 

ing over the highlands of Wyom- 
ing on the Overland Limited be- 
tween Cheyenne and Ogden, where 
I would have to wire the copy for 
the next Post page or be in bad 
with the distinguished Curtis Pub- 
lishing Co. 

Jordan advertising was like a 
serial in those days. We couldn't 
miss an issue. Joe Fewsmith got 
the wire. Fred Cole did the art, and 
our “audience” waited expectantly. 

In the forward end of the buf- 
fet car, Mr. Austin, a New York 
lawyer, sat opposite me. Just then 
the Overland Limited slowed 
down and a “rootin’ tootin’” cow- 







it was an inspiration. The best 
| things are written like that. 

Pan Emmett wrote that great 
jtune “Dixie” one afternoon while 
practicing a dance step for his 
variety act on the stage. Francis 


-|to Mr. Austin, just to make conver-| Scott Key composed “The Star- 
sation. “Oh! Somewhere west of | Spangled Banner”—Stephen Foster 
Laramie,” he answered, with a|wrote “Way Down Upon the 
yawn. Swanee River” after rejecting his 


I took an envelope from my | brother’s suggestion that he glorify 
pocket and wrote: “Somewhere|the Peedee river. Imagine the 
| west of Laramie, there’s a broncho-|number of times the author 


|busting, steer-roping girl who 
| knows what I’m talking about. She 
;can tell what a saucy pony, that’s 
a cross between greased lightning 
;}and the place where it hits, can do | 
with eleven hundred pounds of steel | 
jand action when he’s goin’ high | 
| wide and handsome.” 
| The rest of the copy came from 
| my resollections of glorious days on 
horseback in the happy hills of 
Wyoming, where I spent six weeks 
every summer. 
* 


before he wrote the notes. 


“The Penalty of Leadership,” 
by Theodore MacManus, is _ the 
most powerful advertisement in 
the history of automobile adver- 
tising, because it is TRUE. The 
character and spirit of Henry M. 
Leland, who built the first 
Cadillac, is in every line. 

The greatest tribute that can be 
|paid to Alfred P. Sloan jr. is that 
he has maintained that character 
and spirit over the years. The tides 
of competition may ebb and flow, 





| * * 


| 
Inspiration 





girl came galloping up on a sassy 
pony, who acted as if he was 





an example to men with ideals. 


story of how Ted MacManus 
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. . but I can imagine. Of course, | 


| hummed the delightful Humoresque | 


| O ONE has ever told me the! but Cadillac stands like a rock, as} 
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SAVE 10%! 


During January, 1951, buy anything you bought from 
1950 at this money-saving 10% off on 
your re-order! 
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Automotive 
Ramblings 


Supplier Break 
by Jack Weed 
UTBACK on scarce material may have upset the an- 
nouncement of the American version of the Nash-Healey 

car that was rumored in the works for an early spring bow. 
This remarkable car, with the Nash Ambassador engine, 
transmission and rear end—but with British-designed and 


made body, is supposed to be * 
a real “scat cat’”’ on the road, ville, Ind. The tractor’s clutch can 
turning up around 125 mph. be engaged, yet it doesn’t move un- 
Warner Gear overdrive is sup- til the operator “guns” the engine, 
posed to be made standard equip- giving it a fast, sustained getaway. 
ment and this—with a rear axle| The tractor is powered by a Chrys- 
ratio of 3.54 plus a “booted” weight|ler industrial fluid drive engine, 
of around 2,268 pounds—is said to|and it is claimed that farmers like 
be the reason for its speed and/|the machine because it pulls a heav- 
performance. When announced, it|ier load at a faster rate of speed. 
is planned to sell this car through According to the U. S. Dept. of 
Nash dealers, it is claimed. Agriculture, a new “rubber” tree 
Suppliers to firms that were on a ot neediinns wits’ an Sa 
strike during the greater part Of ing strains, and later top-budded at 
the first quarter of 1950 are getting a height of six feet with blight- 
a break in their) resistant material to form a pro- 
allotment base ©n 'tective crown. The tree is believed 
materials, it is UN-|t) have been so changed by graft- 
derstood. Those! ing that a virtually new “artificial” 
struck” firms, Of | pybhber tree has been produced that 
course, have nO wil} enable rubber production in 
spemension —_— the Western Hemisphere. 


against which 
their material al- 
lotment can be 
determined. 


Nash-Healey Tractor Drive 





—™ 





‘ CAA Approves 
‘An 





So that part 

Jack Weed of the first half, 
in which they were able to pro- 
duce, is being used to determine 
what their first-half production 
would have been if they had not 
been struck, 


Output, Sale 
Of Auto-Plane 


WASHINGTON. — Permission to 
build and sell his auto-plane in 
quantity has been given to Robert 
E. Fulton jr., of Danbury, Conn., 


;est that some of these firms ever 


by the Civil Aeronautics Adminis- 
tration. 

The CAA certificate said Fulton's 
Airphibian had been examined, 
tested and found to be safe. The 
auto-planes will be sold for $6,000 
to $9,000. 

The Airphibian has the length, 
height and wingspan of a two-pas- 
senger light plane. It has an air 
speed of more than 100 miles per 
hour, and a ground speed of up to 
50 miles per hour, Fulton said. 

On landing, the three-blade pro- 
pellor, the wings and tail section 
are removed in a matter of seconds, 
he said. The fuselage is a two-seat 
affair with a roll-down canvas top. 

Foot pedals serve as_ rudder 
pedals in the air and as the brake 
and clutch on the ground. Fulton, 
| 33, is the great-grand nephew of the 


man who invented the steamboat. 
the model that is planned for high | 


lel that is p ish DeVilbiss Starts 
production this spring may be lim-| 


ited to the lower base due to the : 
low rate of output on that to the | 26th Paint Class 
TOLEDO.—Starting the 26th year 


In some cases, the production 
rate for the last two or three 
months of the period was the high- 


had, Estimating the full six-month 
production on this abbreviated pe- | 
riod, of course, may give them a 
base that is higher than they other- 
wise would have had and gives 
their suppliers a higher base on 
the parts or assemblies they are 
now able to build. 

* 


Queer Results 


HE cutback order is also pro- 

ducing queer results in the case 
of some motor vehicle companies, 
where production on one model was 
heavy the first of 1950 but planned 
production is higher on another 
model in 1951, due to new design. 
In this case where they used parts 
from a different supplier for each 
model, the supplier of the part for 


* * 


Thus late spring may see a num- 
street 
with many parts that were stand- 


ber of vehicles hitting the 


ard on other models last spring and 
never designed for the vehicle upon 
which they will have to be used, 


due to the cutback order affecting 


the basic pro‘tucer. 

* ok * 
Tractor Drive 
FLUID-DRIVE farm 
much like those in late 


tractor, 
model 


|trucks, is in production at Shelby- 









Goes Right Along with San 


This 1917 Model T Ford lead the Burke Motor Co. 
according to Robert J. Burke. The dealership also had a 


|"51 convertible in the procession and passed out 10,000 jigsaw puzzles. 


Claus parade in Buckhead, Ga. 


service 
one-week courses offered. 


concerning 
half of 1951, is obtainable from the 


ta Claus— 


last spring. 

But the supplier for the high- of operation of its school of spray 
rate vehicle of last spring may 
have a “long” base for the num- 
ber of that model that is planned 


for production this spring. 


painting, the DeVilbiss Co. an- 
nounces the schedule of courses for 
the first half of 1951. Users of De- 
Vilbiss equipment may make appli- 
cation to enroll their spray opera- 
tors, shop superintendents and 
managers for any of the 


The school schedule for automo- 
tive finishing and preventive main- 
tenance of car finishes includes 
classes starting Jan. 29 and May 21. 
Applications should be made as far 
in advance as possible, it was said. 
Information about the school, or 
classes for the latter 


DeVilbiss Co., Toledo 1. 
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Future Puzzles Phila. 


By Norman Shigon 
Staff Correspondent 

Speculation is the order of the) 
day for Philadelphia’s used-car 
dealers who are anticipating a 
used-car shortage. 

The wholesale used-car market is 
booming with prices having ad-| 
vanced from $100 to $150 within the 
past three weeks. However, the 
retail used-car market is in its! 
usual seasonal winter doldrums. 

“Nearly every dealer is out buy- 
ing cars to stock up for a retail 
boom that may not develop until 
February,” said Cyrus S. Gorson, | 
president of the Philadelphia | 
Used Car Dealers Assn. 

“Wholesale buyers, particularly 
from southern states, are flocking | 
into Philadelphia. Many of them | 
are outbidding local dealers at the!) 
auctions.” 

The boom is based on a feeling | 
that the national emergency will | 
soon cut into production of new | 
cars so that material and labor | 
can be channeled into war produc- | 
tion. 

Other factors leading to the used- 
car price rise are the tightening 
of credit terms and the now re-| 
scinded GM stoppage order that for 
four days halted deliveries of Chev- 
rolets, Pontiacs and Cadillacs. 

Gorson indicated that many 
new-car dealers, who have been 
selling their tradeins to whole- 
salers, are now back in the retail 
used-car market. 

A wholesale buver just returned 








Delaware, New Jersey and Pennsyl- 
vania, said that he found them | 
“alarmed” about the reduction in| 
new-car deliveries. 

He said that they will be forced | 
to develop a used-car line to stay | 
in business since their inventories | 
and deliveries of new cars have 
been reduced. 

“Dealers who normally get 100 
new cars monthly have been cut 
to 50 or 60. They feel the'r quotas 
will be further reduced to about 
25 cars by the end of March,” he 
said. 

In Philadelphia, 1949 cars were 
priced at $1,100 about the middle) 

of December, but they are now be- 
ing offered for $1,250 on some lots. 

However, according to some deal- 
ers, it is only the “bigtime oper- | 
ators” who are doing most cf the 





speculating. He claimed: “They 
are stocking up like mad _ for 
spring.” 


An indication that the used-car 
market has become enlivened is, 
the fact that out-of-town dealers, 
who come into town for the auc- 
tions, are now making it a regular 
practice to canvass dealers. Some 
of the southern dealers are offering 
more than private buyers. 

* * * | 
Los Angeles 

Southern California is conceded 
to be one of the softest markets 
in America, as far as used-car sales 
go. However, at least one dealer, 
who has been in the Southern Cali- | 
fornia market for many years and | 
has gone through a depression and 
almost every other phase of auto- 
mobile dealership problems, does 
not think that Regulation W is the 
cause of Southern California's be- 
ing a soft market. 

He says he has made a careful 
study of the situation and he 
comes up with this very sage 
reasoning: “In Southern Cali- 
fornia, since the end of World 
War II, we have more new auto- 
mobile dealers than they have in 
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| prices will advance, though he 


| pects.” 
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Various 


any other similar section in 
America. 
“These men do not have the | 


experience of the old-time dealer 
and when they get a few cars 
ahead, they start getting panicky 
and discounting, which throws a 
monkey-wrench ‘into the whole set- 
up. It makes it tough on all the 


other dealers.”—(Slim Barnard.) 
+ * oe 


Memphis 

Unaffected by the national emerg- 
| ency proclamation of the President, 
the market for used cars in Mem- 
|phis remains steady, R. C. Moore, 
| president of the Memphis Used Car 
| Assn., reports. 

For the first 
the imposition of Regulation W, the 
price of used cars here declined an 
average of $100 per week per unit, 


Moore said, bringing the selling | 


price down $400 each. 

Since that time the market has 
gained back about two-thirds of 
this loss in price, which still 
leaves the Memphis retail price 
lower than before Reg. W, with 
a cutback of 20 to 25 percent in 
the number of used cars formerly 
sold. 


There 
increase 
|'buying here, and the best sellers 
|continue to be the 1946, 1947 and 
| 1948 models, Moore said. 

Moore does not believe used-car 
does 
in sales. 


seems to be no marked 


expect a slight increase 





averaged a profit of $60 per unit, 
he said. 

Herbert Herff, president of the 
|new-car dealer group, 


|the downpayment,” he 


are out of reach of a lot of pros- 
He said dealer stocks were 
|low now due to model changeovers, 
|but refused to hazard an opinion 


‘at this time on future sales.—(L. 
| Abbott.) 
+ 7 * 
Flint 
New-car registrations in Flint 


|during November amounted to 704 


units, compared with 681 in the 
same month of 1949, the chamber 
of commerce reported. 

For the first 11 months of 1950, 
new-car registrations totaled 19,231 


units, against 13,987 for the same 
period last year. 
* * * 
Indianapolis 


New-car sales in Marion county 
(Indianapolis) tumbled during No- 
vember to 1,893 units, the Indian- 
apolis Auto Trade Assn. disclosed. 


| Registrations in October amounted 


to 3,090 new cars. The decline was 
attributed to the nearness of 1951 
models, inclement weather and 


|credit restrictions. 


Despite the slump in new-car 
sales, new-truck registrations for 
the county rose to 340 units for 
November, seven units ahead of the 
| previous month. 

In the new-car division Chev- 
rolet registered 461 units in No- 
vember for a total in the first 
11 months of 1950 of 7,432 units. 
Ford stood second for the month 
with 309 units and a total for 
the year of 6,559. 

Plymouth was third with 244 
— for November and a total for 
the 


year of 2,489; Pontiac was 
fourth with 147 in November for 
and 


an 11l-month total of 2,248, 
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25 Years of Pontiac Progress— 


Harry J. Klingler, 
model and its 195! silver anniversary car. 
chief, 


former general manager of Pontiac, 
Klingler, 


stands between the division's first 


Areas... 


four weeks after | 


in out-of-town wholesale | 


said new- | 
car sales had definitely been slowed | 
by Regulation W. “It’s not so much | 
explained. | 
“The increased monthly payments | 


who left Pontiac after 17 years as its | 
is now group executive over all car and truck divisions of General Motors. 


| Buick was fifth with 140 in Novem- it 
ber and 2,192 for the year. | fs 
In 11 months last year Marion | 
| county new-car dealers have deliv- 
fered 30,182 new cars. New-truck | 
dealers have accounted for another | 
3,498 new trucks. (Cc. L. Kern.) 


* 


| 


Cleveland 

New-car sales in Cleveland for | 
the week ended Dec. 15 amounted 
to 1,280 units, a gain of 20 percent | For Good Ad Programs— 
| from the comparatively slow pre- 
| ceding week and 24 percent above | 


vious seven days and 12 percent 
over the corresponding week a | co. Ltd. 
year ago. 

Both new and used-truck sales 
|declined and amounted to 134 and 


97 units, respectively. Shas e 
The upturn in sales of both wel isconsin Cour t 
and used vehicles was believed due Upholds Limit on 
Finance Reserve 


|to two reasons: Public realization 
that turnover to more war work | 

MILWAUKEE. — Wisconsin's su- 
preme court has ruled that auto- 


Toronto, and St. 
Motor & Equipment Wholesalers Assn. and 
the Automotive Service Industries show. 





will mean a cutdown in total pro- | 
| duction, and spirited advertising by 
dealers who are disposing of large 
1950 holdovers.__(Sanford Markey.) 


+ * * mobile dealers and salesmen may 
. * ° -alize > $20 in com- 

‘ Mass. realize no more than $2 
ae ee missions from a finance company 


dealers report that while business |" @ny single installment sale, in- 
was a little slack in November, the | cluding commissions on insurance 
first two weeks of December) premiums. 
showed a definite increase of sales Such a limit was set by the Wis- | 
and stiffening of used-car prices. | consin banking commission 10 years | 
Although pleased at the in- ago. General Motors Acceptance | 
creased demand for cars, the Corp., however, recently sought a/| 
prospect of cutbacks in car pro- | -ujing that the $20 limit should not | 


duction appear to have most of ; 
the qeatete chaeundy worried. apply to insurance sold as part of 
ss a finance deal. 


A Chevrolet dealer said that he 
has had triple the inquiries about| _G@MAC attorneys told the court 


new cars with people apparently | that the commission on the install- 
worrying about a shortage. “With | ment deal constituted a dealer's 
increased armament plans, we defi- | | protection against a car sale falling 
nitely expect a cutback some time through. 


in February, but for the present GMAC reportedly sought the 
a have about the same number right to pay its dealers, in addition 
|of cars that we had last year,” he - ee 

| said. to a finance reserve, 


commission on_ insurance 


miums. 


a 25 percent 
pre- 


He asserted that evidence of the 
increased demand, with people | 
|again coming to the dealers, was a ees 
|shown recently when he was <4 
,able to fill an order for six in-| Oklahoma Dealers 
even after contacting a large num- | : 

Gaal amor melee Name Committee 

A spokesman for Barrett Co. OKLAHOMA CITY.—Following a 

(DeSoto - Plymouth), stated that | special meeting here of the direc- | 

the price of used cars will go up |tors of the Oklahoma Automobile | 
about $100 after the first of the | Dealers Assn., it was announced 

year. “Used cars are holding |that a legislative committee has | 
their price now,” he stated, add- been formed and that the OADA| 


ing that most used-car dealers | will hold zone meetings in 1951, 
are keeping their present prices. | starting soon after the NADA con- 
The sales manager of a Buick | vention. 


franchise asserted that sales at his 
|firm were up 20 percent over what 
they were last year at this time 
and that there is still no surplus 
and that the sales situation “defi- 
nitely looks good.”—(John A. Noll.) 


Stock Car Group 
Puts 1950 Down 
As Record Year 


| DAYTONA BEACH, Fla.—With 
396 events run under its sanction 
on 50 tracks in the U. S. and Can- 
ada, the National Assn. for Stock 
Car Racing reports it enjoyed an- 
other record-breaking year in 1950. 

More than a million spectators 
reportedly witnessed NASCAR| PE: 
races in three stock car divisions | ‘ , 
and drivers received a new high of | : 
| $471,744 in prize money, including | 
| championship point money of 
| $23,024. 

Following a _ fatality-free 1949 
season, there were three driver 
|deaths in 1950. One was caused by 
a speedway wreck, the other two 
came as a result of mechanical 
| failures which caused cars to catch 
|fire and the drivers to receive fatal | 
| burns. 
| NASCAR reportedly plans some | 
new rules for 1951. Specifications 
reportedly have already been pre- 
pared covering revised point sched- 
ules to include car owners, and 
increased hospital, death and dis- 
ability benefits for all members. 

Barring difficulties due to war 
conditions, NASCAR plans to run 
more than 500 meets in 1951. 


Chairman of the legislative com- 
mittee is Howard Moss of Black- 
well. Other members selected to} 
serve were: E. P. Williams, Wood- 
ward; Carl LaGere, Chandler; Wat | 
Henry and W. D. Dysart, Tulsa; | 
Ernest Reed, Muskogee; T. I. Hayes, | 
Holdenville; Frank Kitchens, Law- | 
ton; O. E. Brittain, Frederick, and 
Gordon Stephens, Duncan. 

Also named were: Fred Boston, 
Enid; R. T. Scott, J. C. Cravens and | 
H. F. Coffeen, Oklahoma City; W. 
W. Vance, Ponca City; G. H. Peter- 
son, Guthrie; Ted Lowry, Miami; 
S. J. Doyle, Wewoka; L. V. Mc- 
Cann, McAlester; Bill Hurst, Wal- 
ters; J. A. Richardson, Ada, and 


Cal New port, Hominy. 


| 





| national 





The Automotive Advertisers Council has presented merit awards to 14 U. S. and Canadian 
automotive wholesalers for outstanding promotion campaigns during the past year. 


|the same year-ago week. Jones (left), president of AAC and advertising manager of United Motors, presented awards 

The Federal Reserve Bank of | to Chanslor & Lyons, San Francisco; Sieg Co., Davenport, la.; Myers Motor Supply Co., 
Cleveland also reported that | Joplin, Mo.; Automotive, Inc., Ft. Smith, Ark.; Barron Motor Supply Co., Pratt, Kans.; Cum- 
used-car turnover hit 1,774 units, | mings & Anderson, Peoria, Iil.; Harts Automotive Parts Co., Chattanooga, Tenn.; Motor & 
a 15 percent hike over the pre- | supply Co., Inc., Mobile, Ala.; Collinsville Auto Parts Co., Collinsville, Ill.; Cabarrans 


Motor Supply, Karenapolis, N. C.; A. L. Torges & Son, Ltd., Toronto; Provincial Auto Trading 
Clair Automotive Supply, Toronto. Awards were given out at 
dinners during 


National Standard Parts Assn. 





Scranton Dealer Told 


To Refund Car Deposit 

SCRANTON, Pa.—Judge Otto 
P. Robinson ruled here that 
Coyer Motor Co. and one of its 
salesmen, John Sweet, must re- 
turn a $100 deposit which Paul 
Weiss, 742 Madison Ave., put up 
when he ordered a car in Sep- 
tember, 1949, for future delivery. 

The court opinion said that no 
contract existed between the 
parties because the order form 
excused the automobile company 
from making delivery. 

“The plaintiff is entitled to 
the deposit money with interest 
from the demand some time dur- 
ing February, 1950,” Judge Rob- 
inson declared. 





| Buick Steps Up 


Sales Pace in 
Mid-December 


FLINT.—Buick sold 21,776 cars 


|during the second 10-day period in 


December to boost total deliveries 
for 1950 to 538,041, according to 
Ivan L. Wiles, Buick general man- 
ager. 

This was 7,967 cars more than 
the 13,709 units sold the first 10 
days of the month, Wiles said, and 
an increase of 258 percent over the 
number sold during the correspond- 
ing period a year ago. 

Total sales for 1950 are up 45.9 
percent over the 368,652 deliveries 
made to Dec, 20 last year. 


Capital Dealers 


Queried on Show 


WASHINGTON. “To show or 
not to show” is a leading question 
at the moment before members of 
the Washington Automotive Trade 
Assn. here. 

In view of President Truman's 
emergency proclamation 
and subsequent appointment of a 


|top defense mobilizer of industry, 
the WATA'’s auto show plans made 


several months ago are up for a 
rechecking by the membership. 
Some are inclined to go ahead, 
while others feel otherwise. 

As a result of this scattered 
opinion, the exact sentiment of the 
full membership is being canvassed 
by mail, according to WATA Man- 
ager Dick Murphy. 
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Nash's Rambler Plant in Kenosha, Wis.— 


Capacity of this new body factory is 500 per day. Early next year bodies for the Rambler 
hardtop two-door sedan will be produced here. 


Shown is a metal-finishing operation. 


Duane 
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Auto Forum 


(Continued from Page 4) 





is not today prevalent, to the same 
extent. It is necessary in most 
cases to sell cars. Consequently, the 
cealer today needs salesmen to 
move his normal monthly quota of 
new and used cars. When the sup- 
ply of new cars from the factory 
is curtailed, the dealer can _ still} 
attain adequate profits by buying | 
and selling used cars and, thus, 
make up for lost new-car revenue. 
This plan requires a good number 
of salesmen. | 

The alternate open to the dealer | 
is to reduce his total volume in) 
line with the new-car supply. This | 
latter plan, of course, requires less 
salesmen but nets the dealer less | 
profit. 


wise to bring the quantity of 
salesmen up to the required level 
to do the job. These men should 
then be closely supervised to at- 
tain maximum sales production. 
All should be retained so long as 
they produce profit revenue. 
Should the time come when the 
force must be reduced, the dealer 
then has full knowledge of the 
capabilities of each salesman. The 
men retained will form the back- 
bone of a good, hard-hitting sell- 
ing organization. 


The same changing business con- | 
ditions, which may cause the dealer | 


to retrench, will call for re-direc- 
tion of the salesman’s efforts. Plans 
must be made to utilize their sell- 
ing ability to sell used cars and 
procure new _ service customers. 
Plans must include adjustments in 
compensation to keep the earnings 
of these men at a high level which 
will eliminate their seeking other 
employment. The quality of this 
basic sales crew will determine the 
degree of long-range success of the 


dealer’s business. 
+ o * 


IX ADDITION to selling merchan- | 


dise and service, the dealer is 


confronted with the constant job | 
of selling his business as a per-| 


sonality in his community. Good 
salesmen earn him a good reputa- 
tion. It is important to always 
remember that in selling we are 
not telling our story to a fixed 
audience, but rather to a passing 


parade. A good business reputation | 


earned in the past requires new 
effort and good selling daily to 
hold it at its highest level. 

Each day new faces appear in 
the community, new families move 
in, new families are formed through 
marriage. New people are born, 
new people are growing to adult- 


Willys °50 Net 
Is Reported 
At $1.6 Million 


TOLEDO. -— Willys-Overland in 
the fiscal year ended Sept. 30 earned 
a net profit of $1,605,517, or 37 cents 
a share, on sales of $107,886,249, 
Ward M. Canaday, chairman and 
president, told stockholders last 
week, This compares with a 1949 
profit of $3,423,711, or $1.07 a share, 
on sales of $142,362,944. 

Canaday said that only about 5 
percent of the 1950 dollar volume 
represented deliveries to the gov- 
ernment. 

Unfilled government and civilian 
orders at the fiscal year-end 
amounted to approximately $93,000,- 


000. Despite increasing production | 


in October and November, the re- 


port added, unfilled orders on Nov. | 


30 were approximately $110,000,000, 
and are still rising. 








The report noted that the com-| 
pany has purchased for retirement | 


a total of 36,700 shares of preferred 
stock since its issuance in 1946, 
leaving 118,445 shares outstanding 
at Sept. 30, 1950. The stated value 
of preferred shares outstanding 
thus has been reduced from $15,- 
514,500 to $11,844,500. 

Net working capital at the 1950 
fiscal year-end totaled $26,640,030, 
highest ever attained by the pres- 
ent corporation, and an increase of 
$1,532,019 over the previous year- 
end, it was stated. 

Cash and government securities 
totaled $18,222,563, a decrease of 
only $2,196,955, after paying $7,140,- 
852 during the year to completely 
settle all World War II renegotia- 
tion claims and $752,024 to purchase 
for retirement 14,000 shares of the 
company’s preferred stock. 


hood daily. The potential customer 
list is ever changing. 

A high quality sales crew can 
keep the name of the dealer’s 
business on the lips of his ever- 
changing community. They can 
uphold and strengthen his repu- 
tation as a good place to do busi- 
ness by applying the proper sales 
technique in merchandising—new 
cars and used cars, service, parts 
and accessories. Quality selling 
can keep the dealership alive and 
its reputation growing through- 
out any restricted market. 





Dealer Albers Display in Carthage, O.— 


Joseph H. Albers (Chrysler-Plymouth), Carthage, O., 


installed this colorful presentation 


When man’s trust in man will) of the Nativity in its showroom window. At their annual Christmas party, the employes 
again allow unlimited production of | were presented with bonuses totaling about $15,000. 
goods, when selling again returns | ————___— ~ - 


to normalcy, 


ers to approach with confidence any 
competitive sales battle. 

To summarize, “Men Sell Goods.’ 
In a restricted production period, 
of first concern to every dealer 
should be a monthly profit goal and 
the development of a capable sales 
organization that will overcome all 
obstacles and sell its way to Suc- 
cess. 


Linking Sales and 


Manufacturing 
Statistics 





: this group of well-! 
In either case, it would seem | ¢rounded salesmen will enable deal- | 


$111,094,470 Check 
Pays GM Taxes 


DETROIT. General Motors 
Corp. has tendered Giles Kava- 
naugh, collector of internal revenue 
here, a check for $111,094,470.81. 

The check represented the final 
quarterly payment on GM's 1949 


\bridge, Ga., 
| franchise. 
| Durwood Kennedy, C. W. White and 
J. E. Drake. 


income taxes. It brought GM's 
total 1949 income tax payments to 
a record $440,377,889.44. 


Nash in Bainbridge, Ga. 
J. D. Kennedy Motor Co., Bain- 
has received a Nash 
The firm is owned by 
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| House Expected 
To OK Higher 
Profits Taxes 


WASHINGTON.—House approval 
|Was expected today (Jan. 1) on a 
$3,300,000,000 tax bill which will tie 
a 77 percent levy on the excess 
profits of corporations, retroactive 
to July 1, 1950. 

The measure is expected to push 
federal tax income to the highest 
level in history. It was given Sen- 
| ate approval more than a week ago. 

The bill puts a 77 percent tax on 
excess profits, which are defined 
as earnings which exceed 85 percent 
of a corporation’s profits for the 
three best years from 1946 through 
1949. 

The maximum normal tax on 
corporation profits is increased by 
the bill from 45 to 47 percent. The 
normal rate will be 25 percent on 
the first $25,000 of net earnings and 
17 percent after $25,000 up to the 
point of excess profits, when the 77 
percent rate will apply. 

A maximum of 62 percent of tax- 
able income is called for on the 
total tax bill. 








POLK NEW CAR and TRUCK 


CAR, LICENSE PLATES 





also 


Know how many new cars are being sold each month— 
where—and when. Use facts to determine sales quotas, to 
gauge service potentials, to plan profitable manufacturing 
programs. Use POLK NEW CAR AND TRUCK SALES 
REPORTS, compiled from official license registrations. Now 
greatly expanded in usefulness, they give sales totals by 
makes, by models, by states, by price classes, compared with 
previous year's sales. Know... at all times... your market po- 
tentials. Write for details on this new, comprehensive service. 


planned direct mail promotions 


mailing lists 


consumer 


research 


city directories 


RL) OLK & CO. Sewing the autmotiveindaitiy and te deabns sine 1923 


MOTOR STATISTICAL DIVISION-431 HOWARD STREET, DETROIT 31, MICHIGAN 
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Why Nash is t 
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V Vey DOES NASH have so many important, 
exclusive features? 




























Why HAS NASH led the way in so many 
revolutionary automotive developments? 


THE ANSWER is to be found in a different 
engineering point of view. A more 
imaginative and courageous approach. 
A wholesome skepticism toward 
traditional dogma. A willingness to give 
any new idea a fair chance. 


NASH PIONEERED the development of 
unitized construction, in which frame and 
body are combined in one all-welded 
unit. We call it Airflyte Construction. 


NASH INTRODUCED a brand new type of 
automobile in the dashing Rambler— 
utilizing Airflyte Construction to produce 
the first really safe, rattleproof 
convertible sedan. 


NASH INTRODUCED the Reclining Seat that 
could be converted into comfortable 
Twin Beds. 


NASH DEVELOPED the first pressurized 
ventilating system that gives complete 
comfort in all weather—the Weather Eye 
Conditioned Air System. 


NASH was FIRST to fully recognize the 
importance of aerodynamics in 
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automotive design. Impartial wind tunnel 
tests of full-size Nash and competitive 
make cars proved conclusively the 
soundness of Airflyte styling. These tests 
showed that wind resistance was 
significant at normal driving speeds... 
demonstrated that vibration, gasoline 
economy, and precision steering are 
influenced by aerodynamics. 


NASH LED in the development of 
high-compression engines as far back 

as 1917. Today, the 1951 Nash 
super-compression engines provide top 
performance with a 7.3:1 ratio on regular 
gasoline. Sealed-in manifolding, 
7-bearing crankshaft and Uniflo-Jet 
carburetion are among the many 
outstanding Nash contributions to finer 
engine performance. 


PAST— PRESENT AND FUTURE— Nash 
Research and Engineering are dedicated 
to but one principle... that the 
automobiles that carry the Nash emblem 
may always be—as they are today— 
THE WORLD’S MOST MODERN CARS. 


1951 





THE AMBASSADOR + THE STATESMAN + THE RAMBLER 


The World’s Most Modern Cars 


Nash Motors, Division Nash-Kelvinator Corporation, Detroit, Michigan 
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Car registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 





19 States Previously ‘50. (3742 «(2913 
Reported for November 49 3548, 2983 
Colorado ‘50 189 76 
49 13! 77 

Kansa ‘50 188 104 
49 18110? 

Louisiana ‘50 127 13 
49 109 74 

Maine ‘50 36 35 
49 66 51 

Maryland ‘50 190 "9 
49 159, (135 

Massachusett ‘50 350 378 
49 347) 305 

Montana ‘50 57 31 
49 70 62 

New Mepico ‘50 62 28 
49 72 2 

Ohio ‘50 788 621 
49 613 556 

Pennsylvania ‘50, 1166 913 
49 818 697 

Rhode Island 50 2 «63 
49 6! 64 


‘50 54 33 


South Dakota 
49 56 28 


Vermont ‘50 32 14 
49 23 17 

Washinaton ‘50 234 183 
49 161 159 

Wisconsin ‘50 44! 301 
49 378 319 

34 States Reported '50| 7728, 5925 
to Date for November 49\ 6793) 566! 


Year 
to Date 


6754, 
8492 
226 
184 
370 
33) 
260 
370 
88 
142 


394 
377 


661 
699 
130 
142 
108 
104 
1423 
1490 
1976 
1538 
159 
131 
114 
184 
31 
38 
377 
443 
790 
898 
1386! 
15563 


16271 
15586 


575 
467 


797 


707 
571 
522 
209 
298 
854 
773 


1664 
1416 


205 


256 
170 
161 
2915 
2757 


4637 
3638 


303 


243 
228 
239 
101 
105 
710 
677 
1349 
1330 
31559 
29175 


| @ 
; iw 
vy 
iw 
> 
oc 
=z 
oO 


29680 
30609 


1066 
859 


~ 1459, 


1328 


_1075 
368 
557 

1557 
1444 
3053 
2767 
423 
530 
368 
362 
5747 
5416 
8692 
669! 
597 
499 
429 
507 
178 
183 


1504 
1440 
2881 
2925 
59073 
57192 


1071, 


23600 
23179 
724 
780 
1046 
1107 
941 
106! 
200 
296 
1202 
1131 
1260 
1429 
382 
430 
342 
275 
4176 
3765 
5304 
3572 
301 
268 
409 
279 
120 
116 
1340 
1456 
2251 
1935 


43598 
41079 
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New Passenger Car Registrations, 34 States for November, 1950-1949 
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New Commercial Car Registrations, 35 States for November, 1950-1949 


Truck registrations by states are 
released here weekly, as com- 








pleted by R. L. Polk representa- 5 
tives in state capitals. 2 
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< 
15 States Previously ‘50 29 
Reported for November ‘49 23 
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Connecticut ‘50 3 
‘49 3 
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Vermont ‘50 
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Se 49 
Wisconsin : 50 
a f 49 
35 States Reported ‘50 107 
__to Date for November ‘49 74 
Year es ‘50/1822 
to Date ; ; '49 1447 


The following advertised-delivered prices 
are based on factory retail prices at the 
factories, They include federal excise 
taxes and factory handling charges, and 
dealer delivery and handling charges. | 
They do NOT include transportation | 
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on New Automobiles 
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3! 
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~ 48766 | 
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peo aa — or local sales taxes or | 153.75; 8-pass. 4-dr. sed., $2.875; club cpe., | sed., $1,496.50; bus. cpe., $1,417.50. Cus-| Matic optional on all models at $174.25.) 
“ROIOK- Deceian hers aa $2,133.75; stat. wag., $3,183.75, Windsor | tom Six—4-dr. sed., $1,556.50; 2-dr, sed..| MERCURY 4-dr. sed., $2,031; 72-A 
souk saa “$1 941 fa ed > tour- ~4-dr, sed., $2,348.50; S8-pass. 4-dr, sed., | $1,509.50; club cpe.. $1,509.50; stat. wag., | club cpe., $1,873; 72-B club cpe., $1,9 50; 
jetback sed. $1,909 (delux $1,983); 4-dr. | $3,069.75; club cpe., $2,327.50; conv., $2,- | $2,027. ‘Custom Eight—4-dr. sed., $1,-| Monterey, $2,146.50 (leather trim, $2,157); 
ack sed., $1,909 (deluxe, $1,952); sed.|761; Newport, $2,656.50; Traveler, $2.-| 635.50: 2-dr, sed., $1,588.50; club cpe.,|conv., $2,410.50; stat, wag., $2,559.50. | 
cpe., $1,856 (deluxe, $1,899); bus, cpe., /579.75; lim., $3,196. Saratoga—4-dr. sed., | $1,593.50; conv., $1,947; Crestliner, $1.-|(Mere-O-Matie optional on ali models at 
aaa ee a, eo s “e ae $2,667.25 club cpe , $2,641. New Yorker | 709.50; stat. wag., $2,106. (Fordomatic | $168.50.) 
sed. cpe., $2,041; " conv., "32, ‘76: wae aa, $3263 Whersen antl ete | — On msdele ‘a G208.55.) ae NASH Rambler Super Suburban $1 
$2,139; stat. wag., $2,844. Roadmaster | & Country—Newport, $4.027.75: stat. wa HENRY J—Four—2-dr. sed., $1,299. Six | 732, Rambler Custom—conv., $1,837; stat 
Series 70-——4-dr. tourback sed., $2,633; 4-dr. | $2,75§ Imperial | “4-dr, ‘sed. * $3,080 Deluxe—2-dr. sed., $1,429. ees $1,837. Statesman Supor—4-dr sed. 
Riviera sed., $2,764; sed. cpe. . $2,528; | (deluxe, $3,201). Crown Imperial - ‘4-dr HUDSON—Pacemaker Custom—4-dr. sed,, | $1815; 2-dr. sed., $1,790; club cpe., $1,812; 
conv., $2,981; Riviera, $2,633 (deluxe. sed., $5,278.75; lim., $5,383.75. (Presto- $2,088.50; 2-dr. sed., $2,046.50; club cpe., bus cpe. $1,710. Cees <ee 4-dr. 
$2,854); stat. wag., $3,433 (Dynafiow | matic optional on Royal at $120.90. stand- | $2,088.50; bus, cpe., $1,912.50. Super Six— sed. $1,974; 2-dr. sed.. $1,949; club be 
standard on Roadmaster, optional on Spe-|ard on other series.) arn 4-dr. sed., $2,227.50; 2-dr. sed., $2,180; $1,971. Ambassador aaeee ~~ oe, oy 
cial and Super models at $169.20.) | DeSOTO—Deluxe—4-dr, sed $2,008.75; | club cpe., $2,277.50. Commodore Six—4-dr 162; 2-dr. sed., $2,137; club cpe., $2,158. 
CADILLAC—Series 61-—4-dr. sed., $2,-|S-pass, 4-dr, sed., $2,698.75; club cpe.. |S€d., $2,415.50; club cpe., $2,391.25. Hor-| Ambassador Custom—4-dr. sed., $2,321; 
S66; club cpe., $2,761, Series 62—4-dr. sed., | $1,998.75; Carry-All, $2.213. Custom—4-dr | Met Six—4-dr, | sed., $2,501.50; club cpe.,|2-4r. sed... $2,296; club cpe., $2,317. 
$3,234; club cpe., $3,150; conv., $3,654; |sed., $2,196.25: 8-pass. 4-dr. sed.. $2,- | $2.477.25. Commodore Eight 1-dr. sed., | (Hydra-Matie optional on Ambassador and 
Coupe DeVille, $3,523. Series 60 Special— | 885.25; club cpe.. $2,178.25:; cony.. §2.- | $2.501.50; club cpe., $2,477.25. (Hydra- | Statesman models at $158.50.) 
4-dr. sed. $3,797. Series 75—4-dr. 7-pass. | 600.50; Sportsman, $2,511.25: stat. wag., |Matie optional on Commodore and Hornet| OLDSMOBILE Series 88 4-dr. sed., 
sed.. $4,770; 4-dr. 7-pass, Imperial sed., | $3,115.25 (all-steel, $2,739.25); Suburban, | Models at $158.50, Super-Matic optional on | $1,978 (deluxe, $2,056); 2-dr. sed., $1,920) 
$4,959. (Hydra-Matic standard on Series $3,201.25. (Tip-Toe Hydraulic Shift stand. | Pacemaker and Super Six models at| (deluxe, $1,998); sed. cpe., $1,904 (deluxe, 
62 and 60 Special, optional on Series 61/ard on Custom optional on Deluxe at | $199.31.) | $1,982); club ecpe., $1,878 (deluxe, $1,956); 
and 75 at $174.25.) | $120.90. ) ; | KAISER Special — 4-dr. sed., $2,109; | COMY., $2,294; Holiday, $2,162 (deluxe, $2,-| 
CHEVROLET — Styleline Special — 4-dr.| DODGE-——Wayfarer—2-dr. sed., $1,755; | 2-dr. sed., $2,059; club cpe., $2,039; 4-dr. | 267); stat. wag., $2,520 (deluxe, $2,662). 
sed., $1,450; 2-dr. sed., $1,403; club cpe.,| roadster, $1,744.50; bus, cpe., $1,628.75. | utility. $2,209: 2-dr. utility’ $2,159: bus. | Series 98—4-dr. sed., $2,299 (deluxe, $2,- 
$1,408; bus. cpe., $1,329. Styleline Deluxe | Meadowbrook—4-dr. sed., $1,865.75. Coro- | cpe *'$1 899. 'Deluxe—4-dr. sed.. $2,219: | 393); 4-dr. town sed., $2,267 (deluxe, 
4-dr. sed., $1,529; 2-dr. sed., $1,482; |met—4-dr. sed., $1,944.75; 8-pass, 4-dr. | 2-dr. sed $2 169: club epe. $2 189: 4-ar, | $2,361); sed. cpe., $2,225 (deluxe, $2,319); 
club cpe., $1,498; conv., $1,847; Bel-Air, | sed., $2,634.25; club cpe., $1,931: conv.. | utility. $2,319; 2-dr. utility) $2,269: bus. |COPY., $2,772; Holiday, $2,383 (deluxe, 
$1,741; stat. wag. $1,994. Fleetline Spe- | $2,346; Diplomat, $2,240.75; stat. wag..|cpe.. $2,059. (Hydra-Matic optional on ali | $2:641), (Hydra-Matie optional on all mod- 
clal—4-dr. sed., $1,450; sed. cpe., $1,403. | $2,882.50. (Gyro-Matie optional on Coronet | models at $158.61.) | els at $158.50.) 
Fleetline Deluxe—4-dr. sed., $1,529; sed. | models at $94.60.) LINCOLN 4-dr. sed., $2,572.50; club| PACKARD—200—4-dr. sed., $2,355; 2-dr. 
cpe., $1,482. (Powerglide optional on De-| FORD—Deluxe Six—4-dr. sed., $1,470; | cpe., $2,525.50; Lido, $2,720. Cosmopolitan | sed., $2,305; bus. cpe., $2,195. 200 Deluxe 
luxe models at $158.50.) }2-dr, sed., $1,422.50; bus. cpe., $1,331.|—4-dr, sed., $3,236; club cpe., $3,183.50; | —4-dr. sed., $2,495; 2-dr, sed., $2,445. 300 
CHRYSLER — Royal 4-dr, sed., $2,-| Deluxe Eight—4-dr. sed., $1,543.50; 2-dr.|conv., $3,946; Capri, $3,404.50, (Hydra-|—4-dr. sed., $2,895. Patrician 400—4-dr. 
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404 
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268 
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34 
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33 
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4792 
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5725 
5382 
1534 
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2286 
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1973 
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837 
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6874 
13993 
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9187 5592489 


Truck registrations by states are 
released here weekly, 
pleted by R. L. Polk representa- 
tives in state capitals. 
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Reported for November 
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(Ultramatic standard on Pa- 


optional 


Suburban, 
| 960.75); bus. cpe., $1,385.75. 


Deluxe P19 
$1,855 


on other models at 


- 2-dr. sed., 


(Special, 
Deluxe P20 


$1,- 


4-dr. sed., $1,566; club cpe., $1,534.25. 
| Special Deluxe P20—4-dr. sed., $1,644; 
club cpe., $1,617.50; conv., $1,997; stat 


| wag., $2,387. 
PONTIAC—Chieftain Six 
2-dr, 
$1,694 (deluxe. 


| 


|745 (deluxe, 

(deluxe, 
~ | $1,789); 
luxe, 


wa 
$1 


(deluxe, 
luxe, 
| $1,858); 
| luxe, 


| wa 


| $1, 


$1, 





sed., 
cpe., 
pion Deluxe 
$1,617.75; 
$1,549.25. 
$1,728.50; 
epe., $1,723.25; bus. cpe., $1,628.50; 
Commander Regal 
$1,807.25; 
Commander State 
$1,907.25; 
$2,244.25. 
sed., 


sed., 
cpe., 
sed., 


571. 


640. 


(deluxe, 
cpe., 


939; 


$1,789) ; 
conv. 
$2,000 
g., $2,264 


$1,840); 


deluxe, 
(super 
(deluxe, 


club cpe., 
$2,122; 
deluxe, 


Chieftain Eight 


$1,858); 
conv, 
$2,069 
g., $2,332 


$1,908); 
club 
deluxe, 
(super 
(deluxe, 


2-dr. 
cpe., 

$2,190; 
$2,127); 
$2,411); bus. cpe.. 
sed. 


deluxe, 


Streamliner Six 


$2,033.75. 
$1,838.75; 
$1,833.50. 
2-dr. 
$1,933.50; 
Land Cruiser—4-dr. 
matic optional on all models at $201.25.) 


2-dr. 


$1,768). 
$1,742 


(deluxe, 


sed., 
conv., 


2-dr. 
cpe., 
sed., 

cpe., 
Champion Regal 


2-dr. sed., 


sed., 


sed., 


4-dr. sed., $1,- 
sed., $1,694 


$2,058); 
$2,343); bus. cpe.. 
4-dr. 
sed., 


Catalina 


sed., $1 
$1,763 


$1,763 (del 


$2,071. 


Catalina 


epe., $1 


,539.75; 
$1,471.25. 
$1,649.50; 
$1,644; 


$1,697; 


de- 


stat 


813 
(de- 
uxe, 

de- 


stat. 


673 


Streamliner Eight—sed 
$1,837). (Hy 
Matic optional on all models at $158.50.) 


STUDEBAKER—Champion Custom—-dr. 
$1,571.50; 
$1,566; bus. 
— 4-dr. 
elub 


dra- 


club 


Cham- 
2-dr. 


bus 


4-dr. 


club 


conv... 


4-dr. sed., 


club cpe.. 


4-dr. sed., 
club cpe., 
Commander 
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New Orleans Ford Dealers Cite Davis— 


Ford dealers of the New Orleans sales district pay tribute to J. R. Davis, Ford vice- 


president and director. Davis retired 


of Mobile, Ala. 


Highways & Safety... 


in September as head of the company's sales and 
advertising staff. A delegation of six dealers presented Davis with a scroll signed by the 
155 dealers in the New Orleans district. George Bohn sr. of New Orleans and R. T. Andress 
of Shreveport, La., made the presentation at a luncheon given recently by the entire sales 
staffs of the Ford and Lincoln-Mercury divisions. Left to right are: Andress; Ed Taussig of 
Lake Charles, La.; Davis; Sidney Gonzales sr., of Gonzales, La.; Walker A. Williams, Ford 
vice-president, sales and advertising; J. P. Lloyd, of Jackson, Miss.; 


Road Building Plans 


Slowed by 


By Tom Hewitt 
Staff Writer 


HE nation’s defense program 


may stymie road-building plans 

at a time when more and larger 
highways are most needed. 

The U. S. Bureau of Public Roads 


has already 
warned that ail 
NATIONAL SAFETY future federal-aid 
COUNCKL'S 


Fal, hows 


highway - building 
projects must 
meet the test of 
vy! “essentia lity.” 
This was revealed 
by E. L. Roetting- 
er, chief engineer 
of Wisconsin’s 
state highway 
commission. 

It was also said that there may 
be more rigid controls unless the 
world situation improves. 

Each building project 


NPA Explores 
Shop Equipment 


Materials Status 


WASHINGTON.—Members of the 
automotive maintenance equipment 
industry met here last week with 
NPA officials to explore, it was said, 
methods for conserving critical 
materials in the manufacture of 
automotive shop equipment. 

NPA officials discussed ways and 
means of spreading available sup- 
plies of critical materials as far as 
possible to permit maximum pro- 
duction of essential civilian goods. 
To cooperate with NPA in this pro- 





AUTOMOTIVE 
NEWS 


in the 


gram, a task group will be ap- 
pointed from the maintenance 
equipment group to secure from 


industry suggestions on the follow- 
ing: 

1. Classification of essentiality of 
items in each manufacturer's line. 

2. Possible methods of simplifica- 
tion of models to eliminate duplica- 
tion for the purpose of conserving 
critical materials. 

3. What critical materials can be 
substituted for and how much of 


each can be conserved without 
halting production. 
Industry representatives said 


their companies have been taking 
steps for some time to substitute 
for materials which are currently 
and will continue to be scarce. 

Industry representatives present 
were: Victor B. Day, Bear Mfg.; 
Hal Goehrig, Blackhawk Mfg.; 
Charles F. Hodgson, Weaver Mfg.; 
J. A. Murnane, Noera Mfg.; C. R. 
Crowder, Van Norman Co. 

W. M. Bazner sr., Ammco Tools, 
Inc.; H. D. Smith, Globe Hoist Co.; 
H. B. Barrett, Barrett Equipment; 
G. H. Tresler, Black & Decker Mfg.; 
C. V. Lisle, Lisle Corp.; Kent Ful- 
lerton, Electric Heat Control Co. 


How Lowest-Priced 


Defense 


future will be critically exam- 

ined by BPR engineers who must 

approve all state highway-build- 
ing proposals under the federal- 
aid program. 

Essentiality will be 
these considerations: 

1. Improved transportation for 
|agricultural and manufactured ar- 
| ticles, 
| 2. Increased highway safety 
| through correction of sub-standard 
alignment, widening of roadway, 
| grade separations and other safety- 
| promoting improvements. 

3. Promoting public health by 
|}making medical attention and hos- 
|pital care more readily available. 
| * tk ot 
| PESULTS of the troubled inter- 
national situation already are 
causing worries among state high- 
way departments. 

For example, Ray F. Smock, 
Pennsylvania’s highway secretary, 
has declared that the Korean situa- 
tion would “interfere seriously” 
with the state’s $100,000,000 a year 
road-building program. 

“If present emergencies become 
more acute and drastic, and con- 
trols of manpower and material 
are invoked and _ enforced,” 
Smock said, “our program will be 
curtailed and possibly discontin- 
ued until after the war.” 

And it is now doubtful that the 
$300,000,000 Trans-Canada highway 
project will be continued in 1951 
unless some sections of the road are 
termed essential. 

At present, approximately $20,- 
000,000 worth of contracts for the 
road have been approved and more 
applications are still arriving in 
Ottawa. However, observers said 
they would not be surprised if this 
is halted soon. 


defined by 


* *: * 
[ National Grange, at its re- 
cent annual meeting in Minne- 
apolis, adopted a resolution stating 
that state and local governments 
should stress improvement of those 
roads most important to our na- 
tional defense, even when war re- 
quirements cause a _ shortage in 
road-building materials. 

If road building is reduced, and 
it appears certain that it will, 
heavily-loaded trucks carrying 
defense materials should be al- 
lowed more freedom, some ob- 
servers believe. 

For example, Pennsylvania, with 
its existing weight laws, would be 
a bottleneck in the event of an 
acute national emergency, said 
Hilton G. Fowler, president of the 
Lackawanna county chapter of the 
Pennsylvania Motor Truck Assn. 

Fowler said the Pennsylvania 
turnpike and its extensions would 
prove to be a “white elephant” be- 


cause legal traffic in surrounding 


states is not recognized as 
in Pennsylvania. 


Cars Now Compare 


(Two-Door Sedans Only) 


HENRY J4 CHEVROLET FORD 6 
$1,299 $1,403 $1,423 


HENRY J 6 
$1,429 


FORD 8 PLYMOUTH STUDEBAKER 
$1,497 = $1,507 $1,540 


(All are advertised-delivered prices) 





Bohn, and B. G. DeVan, 


legal | 


15 


Auto Firms Get Major Share .. . 





Defense Orders Near $1 Billion 


(Continued from Page 1) 


inch rockets for the Army's new 
super-bazooka. 

Willys announced receipt of the 
largest single order for military 
Jeeps ever received by the com- 
pany. The contract, placed by the 
Ordnance Corps, calls for $63,000,- 
000 worth of improved Jeeps,, 
capable of operating under sev- 
eral feet of water. 

The Fruehauf Trailer 
vealed that it has been 
sioned to build 35,000 
cargo trailers of all-steel construc- 
tion. Value of the contract was 
estimated to be $41,000,000. 

* * 


Co. 
commis- 


=a revealed that work 
4 would start immediately on the 
Delaware tank plant, which will 
contain approximately one million 


| square feet of floor space, including | 


}an administration building, power 
}house and other’ miscellaneous 
|structures. A one-mile test track 
| will adjoin the plant, where from 
|3,000 to 4,000 persons are expected 
| to be employed. 

| While the Chrysler contract for 
medium tanks is not expected to 
have any direct effect on automo- 
bile production, the same could not 
be said for the GM airplane con- 
tract. 

In revealing that tooling for the 
manufacture of the Republic F-84 
Thunderjet fighter planes would 
begin immediately in Kansas 


| Obituaries 


Millenbach, 56: Sold 


Fords for 34 Years 

DETROIT.—Matthew N. Millen- 
bach, 56, a pioneer member of the 
| Detroit Auto Dealers Assn., died 
here Dec, 27. 

One of the city’s first Ford deal- 
ers, Mr. Millenbach had been owner 
and president of Millenbach Motor 
Sales (Ford) for 34 years. 

* : * 





Leone F. Kelly 

BALTIMORE.—Leone F. Kelly, 42, sec- 
retary-treasurer and manager of her hus- 
band's Buick dealership, died from pneu- 
monia She has been working with her 
husband, C. Markland Kelly, who is 
president of the city council, since he 
opened his Buick firm 25 years ago. 

* * 


T. P. Shivers 


CORSICANA, Tex rT. P. Shivers, 70, | 
a used-car dealer here, died of a heart | 
attack Dec. 20 while at the wheel of his 
car. 

* + * 
Ray E. Geyer 

STAR CITY, Ind Ray E,. Geyer, 63 

who formerly operated automobile dealer- 


ships in Monon and Star City, died Dec. 18 

at the home of his daughter in Hartford 

City, Ind., after an illness of several 

weeks, He was employed by the state 
recently on the board of equalization 

* 4 * 

Sam Samuels 

NEW YORK.—Sam Samuels 

eastern sales manager of Petroleum Sol- 

vents Corp., died Dec. 16 He formerly 

worked for Perfect Circle Piston Ring Co 


* * 
Earl E. Peters 
ROCHESTER, N. Y Earl E, Peters, 53, 
former sales manager of Pike Motors Co., 
died Dec. 18. He also had served as sales 
manager of Wolk Brothers Co 
* * 
Edward C. Jerge 
BUFFALO Edward C. Jerge, 60, presi- 
dent of Jerge Sales Co. (Ford), died Dec 
20 while motoring to Miami for a vacation 
He operated a Ford firm in Elma, N, Y 
in 1910 and later had dealerships in Lan- 
caster and Fulton, N. Y¥ He had been at 
1647 Genesee St., Buffalo, for the last 30 
years 


George M. Pence Sr. 
RICHMOND, Va George M. Pence sr., 





54, president of Pence-Briggs, Inc. (Stude- 
baker), died here Dex 1s 
James W. Neuville 
LAGE CHARLES, La.—James W. Neu- 
ville, 46, a used-car dealer at 430 Broad 
St., died Dec. 6 following a heart attack 
, + 
E. S. Evans 
| TERRA ALTA, W. Va E. S. Evans, 71, 
died at his home here Dec. 18 Evans had | 
held the Ford dealership in Terra Alta 
since 1910 
Harry S. Leighton 
TULSA Harry 8S. Leighton, 3, retired 
Breddock (Pa.) car dealer, died of a heart | 
attack Dec. 15 at his home here He came 
to Tulsa in 1925 after retiring from the 
automobile business in Braddock 
| i * 
Lewell R. Sanders 
ATLANTA Lewell R. Sanders, 59, co- 
cts of Sanders-Allison Motor Co., Live 
|} Oak, Fla., died here Dec. 4. He had been 
in a hospital several weeks for. special 
treatment 
‘+ * # 
Bert V. Massey 
| BROWNWOOD, Tex Bert V Massey, 
54, auto dealer here since 1939, died at a 
local hospital on Dec, 12 after an illness 
of three months Massey was a World 
War I Air Corps pilot He was in the 
automobile business in Duncan, Okla,, be- 


fore moving here 


re- 


all-purpose | 


also | 


| 
for 10 years | 


to the American Locomotive Co. for 


| City, C. E. Wilson, GM president, 
the production of medium tanks, 


said: 
“Manufacture of automobiles in| Anather contract known to be in 
|the plant will be continued and/the negotiation stage concerns 


jevery effort will be made to com-| Buick. The company has announced 
plete conversion with a minimum that it expects a large contract to 
of layoffs of employes. When tool-| make tank transmissions. 

ing is completed, the plant will be} Two other GM divisions, Tern- 
used exclusively for the manufac- | stedt and AC Spark Plug, also 
ture of airplanes.” | have been granted defense con- 
tracts. The former is reported to 
have an $8,000,000 order for fire- 
control instruments, while AC has 


+ + * } 


A BOUT 5,000 persons are em- | 
+A ployed by GM at the Kansas} 
City plant. The facilities are gov-| a $20,000,000 order for jet aircraft 
ernment-owned and undev lease to| gunsights. 
the corporation. | In addition to the foregoing 
When the plant has been con-/| orders, negotiations are also on be- 
verted to defense production, it is | tween the Air Force and Kaiser- 
|probable that Buick, Oldsmobile; Frazer Corp., which are expected 
and Pontiac cars for the area now/to result in a contract for K-F to 
supplied by the Kansas City plant| build Fairchild C-119 cargo planes 
will have to come from factories in|}in a section of its Willow Run 
the Detroit area. plant. 
There are four B-O-P assembly * * & 
| plants on the East Coast and one JILLYS officials said the $63,- 
| on the West Coast, in addition to 000,000 order for military Jeeps 
the Kansas City plant and those | was the largest single Jeep order 
in Flint, Lansing and Pontiac. ever received by the company. 
| A report that Chevrolet’s St.| Coupled with a report from the 
Louis plant would be used for|/ International Harvester Co. that it 
B-O-P assembly to make up for the} has $200,000,000 worth of defense 
loss of production in the Kansas|and war production contracts, it 
City factory was denied by GM. would appear that the automotive 
A spokesman said that the pro-| industry has one sure customer for 
duction loss caused by the conver-/1951 in the U. S. government. 
sion of the Kansas City plant prob- 
ably would not be made up, since 
by that time materials shortages 
are expected to be such that it 
would be impossible, anyway, to 
keep output at 1950 rates. 


| 


Timken Appoints 
Bessmer Aide 


To President 


CANTON, O.— Dwight A. Bess- 
mer has been appointed assistant 
to the president of Timken Roller 
Bearing Co. Suc- 
ceeding Bessmer 
as director of 
purchases is Paul 
E. Young. R. J. 
Archibald has 
been named as- 
sistant general 
purchasing agent. 

Bessmer was 
born in 1908 in 
Hastings, Mich., 
and was gradu- 
ated from the 
Michigan College of Mines in 1930 
with a B.S. degree in mining. Be 
fore joining Timken, he was a gold 
mining engineer in Canada. 

Joining Timkens industrial divi- 
sion in 1933, Bessmer served as a 
service engineer for two years, then 
transferred to the automotive divi- 


ok co * 

THE Kansas City B-O-P plant 
produced 8,528 Buicks, 5,763 Olds- 

|mobiles and 5,810 Pontiacs in No- 

vember for a total of 20,101 units. 

This figure represented 9.3 per- 

cent of GM’s total November 

new-car production of 215,964 

units, and constituted 17.1 percent 
| of total B-O-P November output. 
| The F-84 Thunderjet, which GM 
'will build under a licensing agree- 
ment with Republic Aircraft Corp., 
has a speed of more than 600 miles 
per hour, a combat radius of 850 
miles and a service ceiling of 40,000 
feet. 

The craft is powered by an 
| Allison J-35 engine, which is pro- 
|duced by the Allison division of 
General Motors. 
| * 4 - 

HE announcement of the $100,- 

000,000 GMC contract for 2%- 
ton military trucks was made 
jointly by Roger M. Kyes, GMC 
general manager, and Brig. Gen. 
; David J. Crawford, commanding 
general of the Detroit Ordnance 
Tank and Automotive Center. 

Meantime, it was indicated that 
a good deal more in defense 
orders were on their way to the 
auto industry. Rumors abounded 
trat Ford Motor Co. would get 
a contract to produce guided 
missiles in its Highland Park 

(Mich.) plant. : 

Ford already has a _ $35,000,000 | 
order to build Pratt and Whitney | P 
engines for B-36 bombers at the| Pa"! ™- vous 
| former Dodge-Tucker plant in Chi-|sion as a sales engineer in the 
cago. | Detroit office. He was named direc- 
|tor of purchases in 1940. 

Young, a 16-year man, was grad- 
third major contract awarded by | uated from Wittenberg college in 
lthe Army for tank production, Ohio with a degree in business 
|Others were the $100,000,000 order | administration in 1929. 
given Cadillac for light tank out-| Archibald joined Timken 15 years 
put and another $100,000,000 award | ago after leaving Boston university. 





D. A. Bessmer 





4 
R. J. Archibald 


* + * 


HE Chrysler tank order was the 


| 








New York Dealers, Union Throw Party— 


Approximately 4,000 children attended a Christmas party given jointly by Local 259, auto 
mechanics group of the UAW-CIO and a group of Manhattan and Bronx dealers and service 


| 


Included 


station operators. The party was headed by Dealer Milton Lipkins, 250 Dyckman St 
on the guest list were 500 orphans. 














FOB FACTORY 
‘Pushbutton’ F actory 
A Long Way Off 


a. “PUSH-BUTTON” automobile plant is still a long 
way off. 

It is true that auto factories today are more mechanized 
than they were before the war, but they are still far from 
being automatic. The optimist bases his views that “push- 
button” plants are near on®— —o 
his fragmentary knowledge! machine. After passing through 
of the move toward more! three machines automatically, a 
mechanization. And this trend is| threaded bolt comes out. 
everywhere. The automobile press plant of the 

For example, several automo- |future will be located adjacent to 
bile forge plants are electrically |a steel mill, some auto executives 
heating forgings, a split-second |believe. As steel comes from the 


process, instead of using time- (mill, the coils will be fed into a 
consuming batch heating in a | huge blanking machine. The blanks 
furnace. |will then go to forming and trim 


At Ford’s Canton (O.) plant, forg- ‘dies and then through finishing 
ings are being heat-treated in less | departments. 
than an hour in a hot salt bath.| Scrap will be returned on a con- 
In a conventional furnace, the pro-|tinuous belt to the steel mill, only 
cess requires several hours. }a few hundred feet away. But this 

The Croning process, a new cast- | a wee } 
ing oes promises to soon push Plant Maintenance Study 
mechanization of foundry opera- i at ei 
tions at an unprecedented ence. The To Be Made at Parley 
new Ford foundry in Cleveland) NEW YORK. An 


|made in Cleveland, Jan. 15-18, when 
the plant maintenance show and 
° ;conference on plant maintenance 
Fast Acting | will be held at the public auditor- 
NOTHER example of faster and lium, 
better processing can be found/and Poliak, 
at Saginaw Steering Gear division. | management. 
A bar of steel is fed into an auto-| Forty-five speakers drawn from 
matic screw machine and 17 sec-/|a cross-section of American indus- 
onds later a machined and hard- | try will address the conference 
ened part falls into a hopper. while more than 150 companies will 
In another parts plant, wire |display new products designed to 
coils are fed into a cold heading |cut industry's maintenance bill. 


method. 


* * 


Inc., the 





Floyd Clymer’s Latest, Largest and Best Book! || 


TREASURY OF EARLY AMERICAN 
AUTOMOBILES, 1875-1925 


by FLOYD CLYMER 


Foreword by James Melton 


225 pages 


America's favorite topic of conversation today, save for perhaps 


the weather and the Russians, is the automobile. Yet only fifty 


years ago 


apparition that scared horses, outraged respectable citizens, and 
was judged a passing fad. In that half century the automobile 


industry not only came of age, but wrought great changes in 


the American way of life. 


TREASURY OF EARLY AMERICAN AUTOMOBILES is 
a large, handsomely designed gift-album of photos, 
advertisements, and memories 
affectionately dedicated the 
horseless carriage days. But Mr. Clymer, one of the 
world's top authorities on automobile history, has 
created more than just a chronological history-in- 
photographs of the American automobile. He devotes 
special sections to the Indianapolis Speedway, the 
empire of Henry Ford, automobile advertising and 
slogans, Milady's auto fashions, famous first cars, and 
the short colorful lives of the steamer and the elec- 
tric. From the original Selden horseless carriage (1877) 
to a latter-day version of the immortal Model T (1925), 
the three hundred or more photographs in this art- 
fully designed album will evoke mirth and memories 
for the middle-aged and laughter and amazement for 
the too-young-to-remember. There are 500 illustrations. 


songs, cartoons, text, 


to those pioneers of 


Steamer, the 


and 


mobile. 


ORDER FROM BOOK DEPARTMENT 


Automotive News 


2666 Penobscot Bidg. 

























it was announced by Clapp| 
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elaborate |“‘pushbutton” factories a thing of 
will make extensive use of this |Study of plant maintenance will be | the future, 


exposition | 


| 
| 


500 Illustrations 


the automobile was 


Mr. Joseph Henry Jackson of the San Francisco Chrin- 
icle says of this book, “One needs no crystal ball to 
prophesy best-sellerdom." 


FLOYD CLYMER grew up with the American auto- 
mobile and is a man well qualified to evoke mem- 
ories of Barney Oldfield, the Stutz Bearcat, the Stanley | 
Glidden 
wheels), the Duck (with its back-seat steering wheel), 
the Tin Lizzie, and that original Horseless Carriage 
which mounted a life-size horse's head on the radia- 
tor. For half a century, Floyd Clymer has tested, raced, 
restored American automobiles. 
invented accessories for them. Teddy Roosevelt called 
him “the world's youngest automobile salesman" 
he once held the motorcycle speed record to the top 
of Pike's Peak in Colorado. In recent years he has 
written and published a score of books on the auto- 








is all in the future and is specu- 
lation. 


* * * 


The Theory 

;~ “pushbutton” theory is that | 
cars will be of higher quality | 

and will sell at lower prices. And | 

this may be true. 

With manufacturing improve- 
ments incorporated since the war, | 
today’s cars would be selling at} 
lower prices than prewar models | 
had labor costs, taxes and materials | 
costs remained the same, Improve- | 
ments in production have been sub- | 
stantial but not nearly enough to| 
permit holding the price line} 
against inflation. 

When auto plants plan to in- 
stall time-saving machines they 
must consider these questions: 

Can the constantly increasing 
cost of new tooling be amortized 
quickly enough? Is the cost com- 
petitive with small plants produc- 
ing the same part on individual 
machines ? 

Can tooling be used when engi- 
neering changes become necessary? 
Is the production rate high enough 
to justify installation of large trans- 
fer machines, such as used at the 
Oldsmobile plant? 

These are problems which De- 
troit tooling experts believe make 





Blackburn Motor's Unusual Christmas Window— 


Santa is shown arriving in a 1907 one-cylinder Brush runabout in the holiday display o/ 
Blackburn Motor Co. (Lincoln-Mercury), East St. Louis, Ill. A Lincoln Cosmopolitan is alsc 


shown 





Lawsuits Affecting Dealers .. . 


Court Decisions 


the money received by him in the 
Attorney at Law sales of new autcmobiles. 

WC 4 on : 7|.. The automobile dealer argued 
pregege tiod a ee en he ought not to be taxed at 
biles must pay the state sales tax [al on the value of the used car 

‘ of the new |that he had received from the pur- 

|}chaser. The higher court refused to 


By Leo T. Parker 


Paint Saga 


WILMINGTON, Del.—The his- selling price 


on the 


tory of the creation and devel- | 2utomobile, ae ee geod value of |hold in favor of the dealer. 
opment of Duco finishes is told |4 used car tanen h tines. rm + * # 

in a booklet released by the Du For instance, in Howard Pore, Employe Liable 

Pont Co. Called “This Is Du Pont | Inc., v. Nims, 33 N. W. (2d) 657, ‘ONTRARY to the belief of a 


as 


the testimony showed facts 
li- 


| 

follows: Howard Pore is a Cmnajority, an employe is person- 
semeed autenstitie Gouler. jally liable where he injures a per- 
ee 7 : son while working for his em- 
The state tax commission billed | ployer. Also, the employer and em- 
the dealer for 3 percent state sales|ploye can be held jointly liable. 

tax on new automobiles based on | For example, in Prior Tire Co. 

|the actual price received for the| y, Gee, 46 S. E. (2d) 763, the tes- 

new automobiles less the actual! timony showed that an employe 


—the Story of ‘Duco’ Finishes,” 
it is a picture story of the dis- 
covery and development of mod- 
ern finishes and their effect on 
industry. 


|value of cars taken in trade, not | drove a truck for the Prior Tire 
|the price the dealer allowed for| Go, 
ithe tradeins. One day the employe ran _ into 


| In other words, the gist of the another automobile, seriously in- 
legal controversy was whether the | juring the occupant, who sued both 
\“agreed value,” or the “actual|the employe and the Prior Tire Co. 
value” of used cars determined a|for damages. 

fair and reasonable basis to be! The higher court held both liable, 
jused in computing the amount Of |saying that where a negligent em- 
|the tax in instances where neW|ploye effects an injury the injured 
|cars were sold. person can sue and recover dam- 
‘a ages from either or both the em- 
ployer and employe. 


‘Pontiac’s Ward 


+ * 


‘THE higher court upheld the va- 
lidity of the commission’s de- 
leision, saying: 

“The fact must be kept in mind 
| that the tax with which we are 
dealing is an excise or privilege 


ivilese [Hails Reception 
| tax imposed upon the privilege 


| of engaging in an occupation.” ‘Of 251 Models 


Also, see Sioux Falls Motor Co. | 
v. Welsh, 65 S. D. 68. Here the} PONTIAC.— Despite adverse 
in some sec- 


issue was whether the automobile | weather conditions 
|dealer was properly assessed under |tions, the silver anniversary 1951 
the sales tax law of the state on Pontiacs were 
ithe basis of the tradein as well as greeted by thou- 
gets eo sands when they 
made their debut 
Dec. 11, according 
to L. W. Ward, 
general sales 
manager of Pon- 


$5.00 


Postoffice Looks 
To Trucks as 


a coughing, rattling, smoking 





| e * : 
Rail Rates Rise tiae. ine 
Enthusiastic 
| WASHINGTON. If rail rates telegrams from 
continue to rise, the U.S. Post- our dealers and 





| office will ship more of its mail by 
|truck instead of by rail, says John 
M. Redding, assistant postmaster- 
| general. 

The Postoffice is fighting a pro- 
|posed 95 percent increase in mail 
| rates over the basic 1947 schedules. | 
|Hearings are being conducted by 
| the Interstate Commerce Commis- 
| sion. 

| Redding told the ICC that a| 
|recent study by his department | 
|shows substantial savings may be | 
{made by using trucks, especially 
|for short hauls and that the Post- 
| office is contemplating “a fresh look | 
jat the possibility of handling more | 
}mail by motor carriers.” 
Redding also said that methods | 
of handling mail are “medieval” at 
|many railroad stations around the 
country. This is largely caused, he 
said, by bad railroad management. | 


reports from our 

LL. W. Ward field staffs tell us 
that this probably is the finest re- 
ception Pontiac has ever had,” 
Ward said. 
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DEALERS: 
The Modern Service Identification 
Emblem—Plus Advertising Value. 


Write TODAY for beautiful full-s 
FREE SAMPLE... Yours to keep an 
compare! 
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“WE INVITE YOU TO OUR 
DISPLAY AT MIAMI” 


Shreveport Assn. 


Elects Hanna 


SHREVEPORT, La. W. T.| 
Hanna has been elected president 
of the Shreveport Automobile Deal- 
ers Assn. He succeeds T. Willie 
Hutchings. 

Others elected were Mal MclIl- 
wain, vice-president, and Carl Stew- | 
art, secretary-treasurer. | 
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Affecting Factories and Dealers .. . 


Auto Advertising 


By George Deery 
Associate Editor 

Bendix Aviation offers an exam- 
ple of a successfully tested for- 
mula for explaining the American 
econcmic system and pointing up 
the dangers of socialism and com- 
munism, 

The Freedom Forum started as 
a presentation to the firm’s su- 





A Freedom Forum— 


S. V. Harding, advertising manager of Ben- 


dix Products division, Bendix Aviation Corp., 
addresses the junior association of commerce 
in South Bend at a Freedom Forum 


pervisory employes. Its popular- 
ity was soon evident in requests 
for Freedom Forums before other 
groups in the plant. 

Now it is much in demand by 
civic and social groups in South 
Bend and has been staged in Niles, 
Mich., and Mishawaka, Ind. Bendix 
says that 25 appearances have been 
made in South Bend. 

A series of Friday afternoon 
meetings is being held in the Ben- 
dix auditorium for employes and 
outs'de guests. 

Bendix speakers have included 
Earl May, Duncan Campbell and 
Ludwig Blake. The more recent 
club talks have been given by Leo 
Cunningham and Sam Harding. 

* - - 


Holder Elected to Board 

Marion Harper jr., president of 
McCann-Erickson, ad agency, has 
announced ap- 
pointment of Paul 
Holder to the 
board of _ direc- 
tors. Holder is 
also a vice-presi- 
dent of the firm 
and manager of 
its Detroit office. 
The firm handles 
Chrysler advertis- 
ing. Holder joined 
McCann-Erickson 

Paul Holder in 1933 in Chi- 
cago. In addition to the domestic 
offices, he has been in the branches 
at Paris, London and Frankfort, 
Germany. 





Annual Reports in Times 


“There’s no business like your 
business” is the theme of a new 
36-page booklet on annual report 
advertising published by the New 
York Times. 

Reproduced in the booklet are 
76 annual reports of American 
and foreign firms which were 
published in the Times during the 
period from January, 1949, to 
September, 1950. During this pe- 
riod the Times published a total 
of 122 reports, it states. 

+ * + 


Detroit PR Men Elect 


Two automotive men were hon- 
ored by the Detroit chapter of the 
Public Relations Society of America 
when it named its 
1951 officers. Tho- 
burn Wiant, the 
new president, is 
public relations 
director of the 
Detroit office of 
Young & Rubi- 
cam, ad agency. 
He handles public 
relations |. for 
Packard. Wiant 
came to Detroit 
in 1945 after sev- 
‘ral years as a World War II cor- 
respondent for the Associated Press 
in the Far East and Europe. 

Glenn H. Cummings was elected 
treasurer. He is a partner in Cum- 
mings & Hopkins which handles 


Thoburn Wiant 


Continental Motor advertising and 
serves in a financial advisory ca- 
pacity on the Nash - Kelvinator 
annual report. 

Noble Travis, vice-president of 
the Detroit Trust Co., was elected 
vice-president, and William A. Dur- 
bin, director of public relations for 
Burroughs Adding Machine Co., is 


secretary. 
* 


With Aitken-Kynett 

Brig.-Gen. Frank L. Howley, ret. 
has joined Aitken-Kynett Co., Phil- 
adelphia ad agency, in a general 
administrative capacity. He was 


formerly U. S. Military Governor | five nights a week over 11 stations. | 


and U. S. Commandant at Berlin|This will be 
itions effective (today) Jan. 1. 


during 1945-1949. The climax of his 


Yh ¢ 
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| work in Berlin came when the Rus- 
sians blockaded the city. 
| * + * 


| Olds Adds to TV 


| Oldsmobile will take another step | 


in television when it sponsors the 
story-telling school teacher, Sam 
Levenson, in a 30- 
minute 
“The Sam Leven- 
son Show,” over 
the CBS-TV net- 
work beginning 
Jan. 27, according 
to G. R. Jones, 
general sales 
manager for Olds. 
Levenson will be 
heard from 7 to 

, 7:30 p.m. e.s.t. 
G, R. Jones Olds already spon- 
sors a 15-minute TV newscast, 
“Douglas Edwards and the News,” 
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Time's Party at the ASI Show— 


Time magazine was host at an open house for manufacturers and jobbers during the 
recent Automotive Service Industries show in Chicago. A feature was a display depicting 
“the Time car’ (shown at right in photograph), a composite vehicle which shows the parts 
and accessories supplied by automotive accessory companies which advertised in that maga- 
zine during 1950. Among the Time people in Chicago during the show were Fritz Gilbert, 
assistant to the publisher; Briscoe Ransom, merchandising director, and Harry Thompson, 
merchandising manager, all from the New York office. Sales representatives present included 
Sturgis Wells, Joshua Derry, Gerhard Becker, Robert Carey and James Downward, manager, 
all from the Chicago office. Also, Garry Valk and Manager D'Orsey Hurst, from Cleveland; 
Frank Kelly and John Ross, from Detroit, and Donald Tyler, from Philadelphia. 


CREATIVE ENGINEERING 


GEARED TO QUANTITY PRODUCTION 


D ABOVE ALL OTHERS! 


suggests, however, that Hydrovac* power brak- 
ing might very profitably be included as 
original equipment by most manufacturers. If 
you are interested in taking advantage of this 
great pre-sold market, write the factory direct 
for details on Hydrovac—the undisputed leade 

in power braking. 


*REG. U.S. PAT. g 
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Dealers Exempt from Pay Peg 


(Continued from Page 1) 


the production of new passenger 


automobiles.” 
* + * 


HESE definitions clear up con- 

fusion which arose from the gist 
clause of the wage-freeze order. 
Some dealers, after reading only 
the main clause, mistakenly thought 
the freeze could be applied to their 
workers. The wage stabilization 
clause follows: 

“No employer in the new pas- 
senger automobile industry shall 
pay, and no employe in such indus- 
try shall receive, during the effec- 
tive period of this regulation, any 
wages, salaries or other compen- 
sation in excess of those permitted 
by existing collective bargaining 
wage or salary administration plans 
or schedules, except as provided in 
No. 511.2” 

The ESA stressed this applies 
only to those engaged in new-car 
production. 

The exception mentioned states 
that petitions for wage or salary 
changes may be filed with Valen- 
tine. Hardships or changes in an 
employe’s duties are among the 
extenuating circumstances which 
ESA will consider. 

+ * 


* 
BETTER-THAN-EVEN chance 
exists that the federal govern- 

ment will not tamper with the five- 
year escalator contracts in force at 
seven auto factories. 

Auto management and UAW- 
CIO. executives returned from 
their Washington discussions ex- 
uding confidence that the cost-of- 
living and “annual improvement” 
clauses will be preserved in their 
basic aspects. 

In freezing wages and salaries in 
new-car plants until March 1, ESA 
Chief Alan Valentine dodged for 
the time being a decision on the 
escalator agreements. Stabilization 
officials in the capital were obvi- 
ously impressed by the united man- 
agement-labor front in defense of 
the existing contracts. 

March 1, of course, is the absolute 
deadline for a decision on cost-of- 
living wage allowances in the new- 
car industry. The ESA must decide 
by that day whether to allow any 
increase in the wages of 1,000,000 
auto workers because of a probable 
rise in the consumer price index for 
Jan. 15. 

A top-level policy decision on 
“annual improvement factors,” 
providing four-cent raises in com- 
pensation for technological im- 
provements, can be postponed by 
ESA until June 1. That’s the 
effective date for productivity 
raises in most new-car contracts. 

UAW-CIO President Walter P. 
Reuther expressed confidence that 
long-range wage stabilization ord- 
ers will uphold the escalator con- 
tracts. 

Labor relations executives of 


17,700 Receive 
Buicks at Plant 


FLINT.—More than 17,700 Buick 
customers took delivery of their 
new cars at the factory during 1950, 
Ivan L. Wiles, Buick general man- 
ager, reported last week. 

Peak deliveries for the driveaway 
are made during the summer when 
more people are on vacation and 
have time to come to the plant to 
pick up their cars, Wiles said. In 
June alone, nearly 2,400 new Buicks 
were driven away by their owners. 
The largest mass driveaway took 
place Nov. 24 when 34 customers 
came to the plant from Denver. 

Customers come from all over the 
U. S. and some foreign countries 
to pick up their cars. One man who 
lost his car in the Korean 
picked up a replacement 
plant. Another man who came for 
a new car picked up a bride also. 
While waiting for his auto he met 
a woman who also had come to 
pick up a new Buick. Two weeks 
later, Larry Burkhardt, head of 
customer driveaway, received a 
ecard from them saying they were 
on their honeymoon, 

Miss. Vehicles at Record 

JACKSON, Miss.— An estimated 
450,239 registered cars, buses and 
trucks are operating on Mississippi 
highways, the state highway de- 
partment has revealed. Previous 
high was in 1949 with 437,300 regis- 
tered vehicles. 
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the Big Three had joined with 
Reuther in a concerted protest 
against any attempt to wipe out 


the wage escalators and “im- 
provement” clauses. 
Privately, these men_ reported 


that chances of extending the esca- 
lator clauses had been heightened 
by the united presentation. Both 
John Bugas of Ford and Harry 
Anderson of GM spoke at length on 


Warner Brake 
Aims at New 
Output Record 


BELOIT, Wis.—The nation’s elec- 
tric brake and clutch industry will 
shoot for sharp increases in its 
overall production in 1951 in order 
to meet new defense orders and 
at the same time fill as many of 
its regular, non-defense orders as 
possible, Steven P. J. Wood, vice- 


president and general manager of | 


Warner Electric Brake & Clutch 
Co., said. 

In reviewing prospects for 1951, 
Wood revealed that defense orders 
may take up to 40 percent of the 
industry’s output, about four times 
as much as during the past year. 

“The extent to which both civil- 
ian orders and defense _ require- 
ments will be met next year,” Wood 
declared, “hinges on the availability 
of materials and manpower in the 
coming months.” 

On the subject of materials, Wood 
warned that manufacturers have 
no way of controlling materials 
sources, and he predicted an early 
establishment of a priority system 
to assure adequate supplies for de- 
fense industries. “The real difficulty 
will come,” he said, “in trying to 
locate sufficient quantities of steel 
and copper so that our production 
can be extended to cover most of 
our regular Orders.” 

As to the manpower situation, 
Wood said there is little likelihood 
of an acute shortage, at least in 
the early stages of the mobiliza- 
tion program. He said that much 
of the increased production neces- 
sary to meet defense requirements 
in 1951 will be met through longer 
working hours and the use of more 
labor-saving devices. 

During 1950, Wood said, the com- 
pany delivered over 100,000 pairs 
of electric trailer brakes, which in- 


cluded about 95 percent of the elec-| 
coach | 


tric brakes used by the 


trailer industry. 





Hornblower’s Road 


Leads Not to Rome 


ROME. — Tourists here no 
longer hear the raucous horns of 
vehicles — even though traffic is 
still as congested and irritating 
as ever. 

Three months ago the city 
banned blowing of car horns. 
The campaign surprised every- 
one because it worked. Under 
no circumstances is a “honk” or 
“beep” tolerated. A first offender 
is fined $3.30. Caught again he 
pays another fine and spends 15 
days in jail. 

The horn ban has created a 
new set of drivers’ signals. Push- 
ing through crowds at an inter- 
section, the driver depresses the 
clutch and roars the engine to 
warn that he is coming through. 
Blinking of car lights is also 
used to signal, 








'000 trucks now 


the question in the meeting with 
the Wage Stabilization Board. 

Valentine said his agency was 
proceeding with “careful study and 
review” of all new-car wage factors. 

“It is of the utmost importance,” 
he said, “that wage stabilization 
policy be developed carefully and 
wisely to assure equitable treat- 
ment for all groups of employers 
and employes.” 


| JUST before ESA froze new-car 
prices, necessitating the subse- 
quent wage freeze, Briggs Mfg. and 
|'the UAW adopted a five-year esca- 
|lator contract. Briggs and other 
|}nmew-car vendors are not covered 
| by the wage freeze. 

Only three new-car builders do 
not have escalators. They are Cros- 
ley, Hudson 
| Negotiations looking to such an 
agreement were in progress at 
Willys-Overland when the wage 
| freeze was instituted. 

In other labor developments, 
a newly-announced agreement 
between Aluminum Co. of Amer- 
ica and the CIO Steelworkers 
union adds six paid holidays to 
the 10 percent pay raise insti- 
tuted by the company in October. 
Allis-Chalmers boarded the band- 
wagon, announcing wage hikes 
ranging from 10 cents an hour to 
8 percent for certain salary groups. 
The Allis-Chalmers cost-of-living 
clause was changed to conform 
with those at new-car plants. 
Stockholders of Soss Mfg. ap- 
proved two separate pension plans 
covering employes. Both plans of 
the door hinge maker are patterned 
after other pension programs in the 
auto industry. 


Million Trucks 
A Year Seen 


, 6 . 9 

‘As ‘Customary | 
DETROIT. One of the 

|striking signs of America’s ex- 

panded economy was found in the 


continued demand 
| ee 

ie \ 

| : 


for trucks in 1950 
Yay! 









ing production. 


J. W. Burke,| 
manager of the 
Chevrolet truck 
department, made 
this point in re- 
viewing a year in 
which Chevrolet 
dealers set a new | 
all-time high for 


after four years 
of record - break- | 






J. W. Burke 
the automobile industry by deliver- 


ing at retail more than 425,000) 
| units. 
Burke said: “Measured by any | 


postwar experience the strength of 
the 1950 truck market was without 
parallel and represents, we believe, 
a permanent addition to our busi- 
ness. Consider the facts. The 8,000,- 
in service involve 
a 65 percent gain over the prewar 
total.” 

By the end of the year, Burke 
said, the industry had turned out 
6,000,000 postwar trucks at an aver- 
age annual rate of 1,200,000 units. 

“Before the war the industry 
never reached the million mark in| 
civilian truck production in any| 


| 


year and in many years a volume | 
of a half million was rated satis- | 
factory,” he noted. 


25 Years for Pontiac's Pettengill— 


E. R. Pettengill 


and Willys-Overland. | 











Mechanics Study Merc-O-Matic— 


A. H. Johnson (left), Lincoln-Mercury Western regional service school instructor, goes over 
operation and maintenance of the 1951 Merc-O-Matic transmission introduced with the 195! 


the assembly plant in East Los Angeles. 


High Cost of Substitutes 


| Mercury. A school was held for mechanics from dealerships all over southern California at 





Buick’s Chayne Says That Alternatives | 

Run the Price Up 
By Bob Finlay | chief, was questioned about th: 
Managing Editor |possibility of dealers storing cars 


FLINT. 


|of the cost pressures in an emer- | 


Light was shed on part | for a shortage period. 


He said that Buick opposed 


gency period during the Buick pre-| such an idea, and would seek to 


view of 1951 models here. 
Charles Chayne, Buick chief en- | 


| halt any such attempts. 


Cleanup of 1950 models does not 


gineer who is moving up to Gen-|Present a problem this year, he 


of engineering, pointed 


eral Motors vice-president in charge | Said. Buick’s publicity release on 
out that|the new models is for Jan. 17. The 


use of alternative materials always | Public showing will be held Jan. 20 


involves higher cost. 


Even aside from  war-urgency 


buying, Buick officials see a strong 


At the same time he objected to | market for 1951. 


talk of substitutions in a man- | 
ner indicating a cheapening of | 
the product. 

Chayne said that on most parts, | 
makers have the choice of several | 
materials. One is selected because | 
it makes a good product and has} 
advantages over the others in cost, | 
or ease of machining or fabrication. 

So when an alternative material | 
is used, the product may be just! 
as good but the cost to the manu-| 


most | facturer is higher. 


Ivan L. Wiles, Buick general 
manager, declined to forecast pro- | 
duction for 1951, citing the uncer- 
tainties. However, he asserted that | 
Buick was never better fortified for 
the future, having the best line in| 
its history, and more manufactur- | 
ing space than ever. 

Questioned regarding the point | 
where curtailment of production | 
might make it uneconomical to | 
build any cars at all, Wiles | 
pointed out that the high pro- 
ducers like Buick were relatively 
safeguarded. 

Even if Buick production were | 
cut in half from the 550,000 due in| 
1950, volume would still be sub- 
stantial. | 

Some of the small producers face | 
a real problem, here, however. 

Albert H. Belfie, Buick’s sales 





Springfield Sees 


End toGasWar | 


SPRINGFIELD, Mass.—The gas- 
price war here is drawing to a| 
close. 

About one-third of the stations | 
selling products of major oil com- | 
panies have returned to their prices 
of 24.9 cents a gallon for regular 
and 26.9 cents a gallon for high 
test. 

One of the major oil firms said 
it no longer was giving its dealers 


| the 1.7-cent subsidy, or competitive 


allowance. 


Imports Analyzed 

WASHINGTON. Outstanding 
changes over a 10-year period in 
the nature and volume of U. S. 
imports are analyzed in a study 
issued by the U. S. Chamber of 
Commerce. The analysis is pub- 
lished in an 88-page booklet bear- 
ing the title, “Our 100 Leading 
Imports.” The analysis shows that 


jin the 10-year period 1939 to 1949 
coffee replaced rubber as Amer- 


ica’s first import commodity. News- 
print moved from number five to 
number two. Cane sugar remained 
as number three. Peroleum ad- 


(left), assistant to the division's new general manager, Arnold Lenz,;/yvanced from number 21 to num- 


receives his gold watch from former General Manager Harry J. Klingler, who Jan. | became|ber four. Rubber dropped to num- 
group executive of General Motors. Already, 250 Pontiac employes have received 25-year|ber five, and wool moved up from | 
jpumber nine to number six. | 


awards. 
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On or Off Witha Quarter Turn 


Heavy %-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Wii! 
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PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each..... 
Packed 12 to Box- 


Money-Back Guarantee 
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More Curbs on Metals 





Cadmium Restricted, 


CMP, Copper Orders Seen 








Aluminum Modified; 









To Save Ford 
Thousands Yearly 


p " ® | NEW YORK. — Standardization 
saga colle 2 rtpagac a : of purchasing procedures is ex- 
cobalt order is said to be in the alloys for resistance welding elec- |pected to save Ford Motor Co. 
z works for early issuance. trodes. ’|several hundred thousand dollars 
+ * * ae Sane ‘annually, the National Assn. of 
‘NM HE copper order, due to come HE Controlled Materials Plan is Purchasing Agents has been told. 
[ early this week, is expected to expected to be similar to the George M. Rice, of Lincoln-Mer- 
be tempered somewhat by giving Ne under which basic items need- cury’s purchasing department, said 
manufacturers about three months ©¢ for defense production were in a panel discussion that Ford 
to convert equipment to utilize sub- | allocated to industry during World started standardization studies six 
stitute materials and prepare for War II. . months ago in 38 of its plants and 
, defense contracts. | , At the same time, NPA Admin- branches. 
: he order wil]| iStrator Harrison announced ap- ae . y ‘. id his 
require about 15 pages to list items | Pointment of Walter C. Skuce as | Wins in Borger (Tex.) Parade— = ; ccmpeny ‘ns seving taviees aa 
: : rhi i director of NPA’s production con- Jeff Wilson Motors (Studebaker), Borger, sponsored this prize-winning float in a recent | é 
in which use of copper or brass will : ios ‘ : dels which had |000 and $30,000 annually by using 
we: ‘ : trols staff. It was said that Skuce | civic celebration parade. The float also drew attention to the new car models which had | ‘ o 
not be permitted. The automobile, ill take ch f th Ma |ignt one on dlebtay in the fem's Showrooms predetermined standards on graph 
electrical and plumbing industries ote "sn t — CMP a: oa cael a : ite and carbon brushes alone. Such 
will be hit hardest. ae . = it am wie int standardization has reduced 900 
i Mendreds of Usce are expected po aa it once it is put into AST Show Dra wes 16 873 types of brushes to several hundred 
at to be banned, including _— —_ | All of which leads to the assump- y | types. : 
orations and supply lines for car _,. 3 a ee Purchasing agents of smaller 
eadiaters and defresters tion that a controlled materials * companion, according to Mien, Sen 
: - : a |plan is on the way, by one route or D t S St ” 8, P , 
| eer eerie [ate espite snow otorms [make comparable savings by Tefer 
were to be cut 20 oo in - 7HEN will it arrive? Sooner than) CHICAGO.—An uninvited guest Member wholesalers, 1,308, 4,121; bulletins of the American Stand- 
uary, 25 percent in Mebruary an you think, believe many federal Snow—kept last month’s Automo-| non-member wholesalers, 1,234, 2,-|ards Assn., standards of the Ameri- 
35 percent in March. officials having to do with such tive Service Industries Show from/|414; MEMA manufacturers, 414, | can Society for Testing Materials, 
pf ln as matters. smashing attendance records, ac-/2.701; NSPA manufacturers, 130, catalogs of manufacturers, and to 
1_ new order thus eases March Such a plan has been hinted | cording to final figures released by | 1,320; dual MEMA-NSPA manufac- specifications and standards set up 
» use in some cases, as, for ex: | for some time now, but new im- | A. B. Coffman, show manager. turers, 90, 2,176; press (paid), 13, by the basic industries of the 
> ample, in certain auto gears and! petus was given its likelihood | Despite heavy eastern snow- 163; purveyors, 4, 50; export agents, | country. 
- bearings for which there is no sat-| when President Truman ro- | sto he week prior to the show, 169 men; advertising agencies, 204; “By eliminating all unnecessary 
g Pp | storms t I ats i ” Ri 
1 isfactory substitute for aluminum.} claimed a national emergency | which forced cancellation of hun- men; military 93 men; car factory | types, grades and sizes,” Rice con- 
| The cadmium order automatic- | and appointed Charles Wilson as | dreds of advance registrations, and representatives 33, 167; miscellane- | cluded, “standards enable purchas- 
, ally excludes cadmium from such head of the new Office of Defense (Chicago blizzards on the last two ous, 125 men; press guests, 101 ers: to operate on smaller inven- 
t products as fittings and trim on | Mobilization. | show days, the 1950 exhibit reported men; lady guests, 500 ladies; manu-, tories at less expense, to buy in 
on autos. Wilson, of course, is the man who | 16,873 registrations, second largest facturers’ agents, 1,981 men; over- | more economical quantities, and to 
a Permitted uses include special | Will decide whether the Munitions|turnout in the 25-year history of | seas guests, 194 men. get better deliveries. 
- types of moving parts which re-|Board proposal or some other will | the event. In 1948, there were 19,534 
. quire close tolerances, certain elec-|Teplace the existing DO (Defense | registrations. 
Ly trical contact — “~ = ae pec  t eee | The show set a record registra- 
2 1 nuts, bolts, studs an , > Defe - | ti *holesale wing 
ia cn sliver. brazing alloys and duction Act of 1950. of . the pean Simiaane 
mi el "EGER opinion prevails among 1,234 firms—resulting from the lib- 
~ | r ize icy of the 1950 show 
Fruehauf Names Sa government experts that | Seminar Gx ine all aeemmene 
the DO system is unworkable and ber wholesalers carried on recog- 
Three to Become on a a oe later this | nized publisher lists. At the last 
Vi P id t ference ca. Ceo program | show held in 1948, the non-member 
1ce-F residents They point out that the priorities aio registration totalled 











Election of three 
vice-presidents of Fruehauf 
Co. was announced last 
week by Roy 
Fruehauf, presi- 
dent. 

Named were: E. 
S. Quarngesser, 
Baltimore, east- 
ern sales division 
vice-president; W. 
W. Siegrist, De- 
troit, truck body 
division vice-pres- 
ident, and Harry 
R. Badger, De- 
troit, scheduling 


DETROIT. — 
new 
Trailer 


E. S. Quarngesser 
vice-president. 

Badger joined Fruehauf 10 years 
ago. Later he was named manager 
of the Indianapolis branch office. 
He served throughout the war in 


system tried in World War II col- | 
lapsed under a flood of rated orders 
and was replaced by the Controlled 
Materials Plan. They have been 
predicting a revival of this pattern | 
since issuance ofthe first NPA pri- | 
ority order a few months back. 

Under a CMP setup, the gov- 
ernment would prescribe amounts 
of basic metals—steel, copper, 
aluminum and the like—which 
each manufacturer can have for 
both his civilian and military 
production. 

Allocations would be based on 
how essential the end products are. 
It would mean much more detailed 
controls, say those familiar with 
the operation of the plan, than the 
across-the-board limitations now 
scheduled for the first quarter of 
this year. 


| 


/1,308 firms 
|show in comparison with 1,348 in 


Registration of wholesalers who 
are members of Motor and Equip- | 
ment Wholesalers Assn. and Na- 
tional Standard Parts Assn. was 
practically the same as in 1948, with 
registered at the ‘50 


the 1948 show. 

“The eastern snowstorms forced 
hundreds of jobbers to close down | 
their business the week prior to the 
show,” Coffman stated, “with the | 
result that they were forced to 
remain in their home cities the} 
week of the show to reopen their | 
stores and resume normal business. | 
The sudden cold wave and storm 
which hit Chicago on Thursday of 
show week also cut down to a great 
degree the anticipated heavy at-| 
tendance of non-member jobbers | 
from throughout the Chicago area.” 


a * ca oo 
Detroit as manager of the govern- TDI the pcosvem dcatted ty Following is the breakdown of 
} ie DMunttions ecard baelo the 1950 attendance at Chicago 
materials would be parcelled out (frst figure represents total firms, 
to industry for specified production second total individuals): { 
schedules of defense equipment and o 
— civilian goods and serv- Mechanized 





H. R,. Badger 


W. W. Siegrist 


Industries classified by mobiliza- 
tion officials as non-essential would 
have to scramble for any materials 
that might be left over. 

During World War II Skuce 
was head of WPB’s controlled 
materials plan, and deputy vice- 


New Credit Card Plan 


At General Petroleum 
LOS ANGELES.—A new credit 
card system designed to cut by 50 
percent the time consumed at serv- 
ice stations in consummating a 





chairman for operations. Since Credit transaction has been intro- 
ment contract department. Then! 1945 he has been with Owens- duced in seven western states by 
for two years he was manager Of| Corning Fiberglas Corp, of General Petroleum Corp. 
the Detroit branch, a post which| Pojedo, Called “the mobil credit chek aoe ae -- 
he left to become assistant to the| The executive order which cre- book,” the system was developed 


sales vice-president at Detroit. 


Siegrist has served the company 
in a variety of capacities for 14 
years. He operated the Fruehauf 
Canadian plant at Weston, Ont.; | 
served as both manager of the | 
Kansas City branch and of the 
Kansas City plant; heads up the 
Fruehauf truck body manufactur- 
ing and sales operations, and most 
recently has been acting head of 
West Coast operations on special 
assignment in California. 

Quarngesser’s connection with 
Fruehauf dates back 21 years. For 
the past 20 years he has been presi- 
dent of Warner-Fruehauf Co., Bal- 


NRE sss ses 


ated the new Office of Defense 
Mobilization gives Director Wilson 
more power than was held by 
James F. Byrnes in World War II. 





(Wileame 






JAKE'S 
USED CARS 





by General Petroleum and the In- 
ternational Business Machines Corp. | 
It employs a tabulating card as} 
its original invoice and credit rec- | 
ord. 

Each “Chek Book” contains 25 
pre-punched tabulating cards held 
in a leatherette folder. When a cus- 
tomer makes a purchase, he gives 
the book to the dealer who writes 
in the quantities purchased and 
the dollar and cents amounts (this 
may be done by the customer if 
he wishes). The customer signs the 
card and the dealer tears it out 
of the book. A stub record of the 


'transaction remains in the book. 
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Use It Anywhere —Just Plug In That’s All! 
| aati 


AUTO TURNTABLES 


The Finest at Low Cost 
No Wiring—No Foundation—No 
Anchorage—No Assembly —No 

Installation 
Macton Turntables consist of only 
2 parts—the base holding the 





Griving mechanism and the runway. Anyone can put it 
together in a jiffy. All you do is plug in—turn on the 
switch —and Macton starts working for you with motion 


timore, which began distributing The dealer’s identification is : | ; 
Fruehauf trailers in 1929. He will stamped on the card after the cus- that means attraction and more sales action. 
continue his association with the tomer leaves. The dealer turns in Many Other ATTRACTIVE Features: 


Baltimore distributorship in addi- 





the card for credit with his sup- 


© Collector Rings make possi- 


@ Interchangeable steel to 


tion to new duties in the Fruehauf |plier in the same way he would Only $495.00 ‘ are, Nending satee Oe - 5 @ tig ade 
eastern sales division. He helped |with a conventional credit card 9cn6 Gest Chater |S rene caalaes. ausimnaen dae 
found the Maryland Motor Trans- transaction duplicate. Order Today or Write @ Absolutely Safe. @ Unconditionally Guaran- 


port Assn. and has been a director 
of that organization since its in- 
ception. | 


“Here’s a swell little 
can have for—uh, uh 
have you got?” 


car you 
how much 


| 


From this point on, the card fol-| 
lows a mechanized accounting pro- 
cedure, 


for Literature 


@ Capacity 4500 Ibs. 


teed 1 year. 


Representatives wonted, exclusive territories open 


MACTON MACHINERY CO., INC. 217 Locust Avenue * Port Chester, N. Y. 





+ awe meee 




















$338, and ’41s, up $9 to $328. 


Offerings and sales percentages at various auctions also remained 
strong, although there was a slight decline from the previous seven- 
day period, There were 895 units sold out of 1,326 offerings last week 
at 10 representative auctions for a mark of 67 percent. In the pre- 
ceding week, the same auctions sold 69 percent of their offerings 
by disposing of 928 units out of 1,339 offerings. 

Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 
DENVER [See "ae Gone om 
'50 Lido $2,260° 


(Denver Auto Auction, Inc, Sale every 
Tuesday at Littleton, Colo. Prices are for 
sale of Dec. 19.) 


(Prices up slightly on all models, Sold 


170 units out of 230 offerings.) | OLDSMOBILE 


BUICK—’50 RM sedan, $1,975*. '49 Super 
sedan, $1,500, $1,560*%, ‘48 RM = sedan, 
$1,095*. ‘41 Special sedan, $255, $260 

CADILLAC—'50 (62) sedan, $3,850"; (61) 
sedan, $3,760*, $3,775*, $3,780, $3,S00*. 
'49 (61) sedan, $2,310, $2,350". ‘47 (61) 
sedan, $1,405*, $1,530* 

CHEVROLET ‘51 FIL Deluxe sedan, §2,- 
045, $2,110, $2,220, $2,295; SL Special | 
sedan, $1,825, $1,940, $2,020; half-ton 
pickup, $1,455. "50 Bel-Air, $1,825°; | 
FL Deluxe sedan, $1,505, $1,510, $1,515, 
$1,570, $1,595, $1,695, $1,800*; Suburban, 
$1,510; %-ton pickup, $1,470. '49 FL De- 
luxe sedan, $995, $1,155, $1,200, $1,255, 
$1,310, $1,350, $1.360, $1,450 "48 FM 
sedan $875, $890, $1,040, $1,060, $1,065, 
$1,075, $1,080, $1,115, $1,165. ‘47 FM 
sedan, $770, $775, $780, $810, $860, $1,- 
025. '46 SM sedan, $600, $675, $680, $715, 
$725, $810. '41 sedan, $295, $310. $415 

CHRYSLER—’50 NY sedan, $2,500". ‘49 
Windsor sedan, $1,510, $1,555. ‘46 Royal 











sedan, $600. ; | CADILLAC 


DODGE—'48 sedan, $865, $915, $995. ‘46 
half-ton panel, $335. ‘41 sedan, $600. 


4 $2,015, $2,- 
FORD—'51 Custom (8) sedan, $2,015, $2.- | (ie on ep 


235°, '50 Deluxe (8) sedan, $1,405, $1,- 
490*. '49 Custom (8) sedan, $1,000, $1,- 
M10, $1,030, $1,130, $1,200, $1.205, §$1.- 
275°, $1.400. ‘48 (8) sedan, $780, $795 
$920, '47 (8) sedan, $615. $700. $735. 
$745, $750. $775. $780, $800. ‘46 station 
wagon, $620, $675. '41 sedan, $240, $295, 
$325. 

FRAZER—’47 sedan, $625, $635. 

HUDSON—’'49 Commodore (8) sedan, §$1,- 
260. "46 Super (6) sedan. $495 

KAISER—'48 sedan, $610, $625, ‘47 sedan. 
$530. 

MERCURY—'49 sedan, $1.240, $1,250*, 
£1.465*, ‘47 sedan, $675, $855. ‘46 sedan, 
$715. 

NASH—’'50 (600) sedan, $1.115*. "49 (600) 
sedan, $955. "48 (600) sede~. $739. $915. 

OLDSMOBILE "49 (98) sedan, $1,605*: 
(88) sedan, $1,565*. 





, ¢ 95 "47 ti 
PACKARD—'48 sedan, $1,195, ‘47 sedan | OF Ne woRILE 


(76) sedan, $800*, 
PACKARD 

(110) conv., 
PLYMOUTH 

‘48 SD vedan, 


$530. 

PLYMOUTH—'50 SD sedan, $1.805: De- 
luxe sedan, $1,340. '49 SD sedan. $1.175 
$1,180. ‘48 SD sedan, $805, $820, S855, 
$915. °47 sedan, $615, $720, $725, $750. 
46 sedan, $665, $695. ‘40 sedan, $265, | 
$270. 

PONTIAC—’50 Chieftain (8) sedan. $2,- 
355°. "49 SL (8) Deluxe sedan, $1.305*. 
"48 (8) sedan, $1,030, $1.095, $1,170 


‘ er 835, °40 (6) 
$1,200. att (6) sedan, $835, STUDEBAKER 
’ . WILLYS 


STUDEBAKER—'50 Champion sedan, $1,- 
485. '49 Commander conv., $1,355*. 

MISCELLANEOUS—'49 Diamond T 1-ton 
pickup, $645; International %-ton pickup, 
$805. °48 half-ton pickup, $660; Austin 
sedan, $395. 


EBENSBURG, PA. 


(Ebensburg Auto Auction Co. Sale every 

Thursday. Prices are for sale of Dec. 21.) 
(Retail market picking up slightly, but 

wholesale is tight. Sold 42 units out of 
71 offerings.) 

BUICK—'46 Super 2-dr., $875; 4-dr., $870. 
'40 Special 4-dr., $280. 

CHEVROLET—'50 SL Deluxe 2-dr., $1,- | 
525*: 4-dr., $1.580*; Bel-Air, $1,700. ‘49 
SL Deluxe Stylelined 2-dr., $1,065. $1.- 
030; FL Deluxe 4-dr., $1,300. $1,280, 
$1.195. ‘48 SM 2-dr., $885; FL aero- 
sedan, $935. '47 FL aerosedan, $810. ‘41 
club coupe, $420. '39 MD 2-dr., $205. 

CHRYSLER—’46 Windsor club coupe, $840 
‘41 Windsor 4-dr., $400. 

DODGE—'48 4-dr., $1,030. | 

FORD—’'50 CD (8) 4-dr., $1,350*. "49 Cus- 
tom (8) 2-dr., $1,070, $1,020. '39 4-dr. 
$210. 

KAISER—-'47 4-dr.. $650. 

LINCOLN—’49 club coupe, $1,275* 





WERCURY—'49 4-dr., $1,250. |How Robinson-McKean's Lot Looked— 
This Philadelphia Chevrolet dealership's used-car lot at 4800 Chestnut St. had a | 
was not conducive to sales. 


OLDSMOBILE—'46 (8) sedanet, $825. } 
PACKARD—’49 4-dr., $1,200. '46 Clipper | 


4-dr.. $715*. °'36 (120) 4-dr., $265. | appearance. 


PLYMOUTH—'49 SD club coupe, $1,095 
"48 SD 4-dr., $960, $935. '47 SD club 
coupe, $845. ‘40 4-dr., $155, ‘39 2-dr. 
$165. 

PONTIAC —'49 (6) 2-dr., $1,525; (8) 2-dr., 
$1.480. '40 (6) 4-dr., $290. 

WILLYS——'48 half-ton panel, $555 


MASON CITY, IA. 


(Lapiner’s Used Car Auction, Sale every 
Wednesday. Prices are for sale of Dec. 20.) 
(Market is very strong. Sold 89 units 
out of 123 offerings.) 
BUICK —'50 Super 2-dr., $§2,000%: RM 


4-dr.. $1.935*. '48 Special 4-dr., $825. "47 | g 


CADILLAC—’47 (62) 4-dr., $1,575* 
Super 2-dr., $870 

CHEVROLET—’50 half-ton pickup. $1,140; 
FL Deluxe 2-dr., $1,570, ‘49 FL Deluxe | 
2-dr., $1,190, $1,185; %-ton pickup, $935. 
‘48 FL 4-dr., $960. '47 FM 2-dr., $810, 
$835. '42 4-dr., $305 | 

CHRYSLER—'50 Windsor 4-dr.. $2,025*. | 

FORD—'51 Deluxe (6) 2-dr., $1,840*, '50 | 
CD (8) = 2-dr. $1,505*; (6) half-ton | 
pickup, $1,170. '49 Custom (8) 2-dr., $1,- 
085, $1,050, $1,095. $1,150. ‘48 SD (8) 
2-dr., 2 at $875, $820. ‘46 Deluxe (8) 





FRAZER—'48 4-dr., $715 
HUDSON—'48 Commodore (8) 4-dr 


MISCELLANEOUS—'51 Henry J (6) sedan, 





Used-Car Auction Prices 


Market Trend 


A solid advance of $10 in the average price of used-cars featured 
activities on the auction front last week. The overall average rose 
to $830, against the previous week’s figure of $820. It was the second 
consecutive week in which prices increased. 

For the first time in several months, the average price of 1950 
models showed a gain. In fact, 50s led the way with a healthy 
advance of $22 to bring their average to $1,594. All models showed 
increases over the previous week’s figures. 

Other advances and averages were: '49s, up $7 to $1,197; '48s, up 
$8 to $920; 47s, up $1 to $763; '46s, up $7 to $671; '42s, up $21 to 


OAKLAND, CALIF. 


Auto Dealers Wholesale 
Sale every Wednesday. 
for sale of Dec. 


Average Used-Car Prices 


(Compiled by Automotive News) 
$927 
Oct. 

(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 





2-dr., $1,600, $1,615; 4-dr., $1,550; conv., 
'47 Super conv., 
"41 2-dr., $315. 

| CADILLAC 


CHEVROLET 
Deluxe 2-dr., 

coupe, $1,035 

‘47 FM conv., $860; club coupe, $925 


1 


Dec 


CHRYSLER—’50 Royal 4-dr., 





club coupe, $275. 


‘49 Custom 


"40 (6) club coupe, $200 


STUDEBAKER 
"49 Champion 4-dr., 


WILLYS—'48 Jeep 
‘47 station wagon, $760 


MISCELLANEOUS 


DETROIT 


(Apteo Auto Auction. Sale every Wednes- 


'47 half-ton 
$195; SD (6) 
club coupe, 


‘48 Manhattan 


$495; 4-dr., $520 Austin 4-dr., 





mopolitan club coupe, $1 
MERCURY 
Ambassador OLDSMOBILE 
2-dr., $1,005; conv., $1,135; 
, ‘41 club coupe, $330 
| PLYMOUTH 
40 4-dr., $305 
| PONTIAC 
‘40 club coupe, $345. 
STUDEBAKER 


‘49 club coupe, 
i-dr., $1,07 


(Sold 41 units out 


CADILLAC 
Special 4-dr., 


CHEVROLET 


: "42 club coupe, $550 
"46 (76) 2-dr., $760 
PLYMOUTH ‘49 SL Deluxe 2-dr., 
‘50 Champion club coupe, ‘47 FM 2-dr., 


"40 club coupe, $230 
ALBANY, N. Y. 


are for sale of 


‘48 FM 2-dr., 
'46 SM club coupe, $650, $555; FL aero- 
sedan, $700, $725. 
CHRYSLER 


"41 2-dr., $300. 
Windsor 4-dr., 
‘48 Deluxe 4-dr., 
'48 Custom club coupe, $935. 
Custom 4-dr., $650. 

"49 (Commercial) 2-dr., $820, $825. 


. '48 SL (8) 4-dr., 
| STUDEBAKER—'50 Commander RD 


Sale every Monday. 


"46 Jeep, $515 


LEBANON, N. J. 


(Lebanon Auto Auction 
are for sale 

(Market was very active. Sold 55 units 
out of 62 offerings.) 


Prices high and un- 
of 88 offer- 


(Market was hot. 
coupe, $365, 


MERCURY 
"47 4-dr., $810. 
OLDSMOBILE 
coupe, $385 
PLYMOUTH— ‘47 
SD 2-dr., $600 


RM sedanet, 


"40 Special 2-dr., 


“ CADILLAC 
Super sedan, 


Super sedan, "39 Special sedan, | CHEVROLET 


$1,940; | STUDEBAKER 
"48 half-ton 


VALDOSTA, GA. 


Sale every 
are for sale of Dec. 
out of 253 offerings.) 


2 at $1,200, $1,250; SL Deluxe 
Deluxe sedan, 
Deluxe sedan, 
‘49 SL Deluxe sedan, 
FL Special sedan, $1,130, 


FM station 


aerosedan, $825. 
MD club coupe, $450. 
CHRYSLER 


(Sold 140 units 
‘50 Special 
$890; SM sedan, ’ s ° 
'41 SD vedan. ‘100. 81.075. 
sedan, $175. 

‘49 Coronet sedan, 
farer roadster, 


Power wagon, 


CADILLAC 
Deluxe club coupe, 


club coupe, $2,450; 
(61) 4-dr., $2,575. 
CHEVROLET 


"40 Deluxe sedan 
FORD Custom 4-dr., '51 SL Deluxe 2-dr., $1,935; 
Custom (8) 
‘48 Deluxe 
club coupe, 


club coupe, $920 
"40 Deluxe (S) sedan, 
Special sedan, 
‘46 Custom club coupe, 
‘49 sedan, $1,320, $1,270, $1, 


‘46 SD (S) sedan, $760 FL Special 
%-ton pickup, $925; 


club coupe, $1,150; SL Special club coupe, 


2 at $1,350; 


club coupe, ‘40 Deluxe 2-dr., 


MERCURY $1,175, $1,- 
‘48 FM 4-dr., 
$900; FL aerosedan, $1,000. '47 FM 2-dr., 
$890; half-ton pickup, $775; 
46 FM 4-dr., 
"41 Deluxe club coupe, $350. 


Deluxe 2-dr., 
Commodore 


Standard 4-dr., $630. 
Cosmopolitan 


SM business coupe, 
MERCURY—'46 club coupe, $775. 


"49 SD sedan, $1,250, $1,235. | OLDSMOBILE 


"46 SD sedan, 


| 2-dr., $225. 
CHRYSLER 
Windsor 4-dr., $1,125. 

‘48 Custom 4-dr., 
pickup, $800, 


‘49 Windsor conv., $1,460. ' 
club coupe, 
‘49 SD 4-dr., $1,020. 


club coupe, $ 

PLYMOUTH 
luxe 4-dr., $560 

| PONTIAC 


station wagon, 
half-ton pickup, $350. 
sedan coupe, $1,540. P 


‘48 Champion sedan, $775 
‘47 Jeep station wagon, $770". 


Before and After 


$1,275, $1,100. 
'47 SD 4-dr., 
Deluxe conv., 
$550; business 
"42 Deluxe 2-dr., $350, $375. 


$900. ‘46 SL (8) 4-dr., $640. °41 (8S) 
: = station wagon, $880. 


'46 SD 4-dr., 
coupe, $550. 


*39 Deluxe 4-dr., $140, 


4-dr., $925. 


MERCURY 
club coupe, 
$1,250. '47 club coupe, $750. 


OLDSMOBILE—'50 (98) 4-dr., 


‘50 SD 4-dr., 
Deluxe club coupe, 
club coupe, $750. 
"50 Chieftain 


PLYMOUTH 


'38 Deluxe 2-dr., 


"42 2-dr., $105. 
club coupe, $1 
STUDEBAKER —'50 Commander 4-dr., $1,- 
| ‘49 Commander 2-dr., 
club coupe, Champion 2-dr., 
sLANEOUS 
$1,235, $1,140. 


CONCORD, MASS. 
Sales every 
are for sales | 


‘51 Henry J 





location above 
(Sold 175 units out of 240 offerings.) 


'46 Super sedan, 
sedan, $300. '40 Special sedan, 
| sedan, $160 
CADILLAC 


CHEVROLET— 
800, $2,100*; 





club coupe, 2 at $1,910, $1,- 
945, $1,860; SL Special club coupe, $1,920; 


Special sedan, $1,420, $1,390; SL Special 
‘49 FL Deluxe sedan, 
075; FL Special sedan, $1,150; SL Special 
sedan, $1,150, $1,165, $1,125; club coupe, 
$1,205; SL Deluxe sedan, $1,310, | 
’48 SM _ sedan, 
$925, $855; FM conv., 


sedan, $1,350. 





$735; FM club coupe, $730, $760. '42 FL 


But Now It Has Been Remodeled— 

The improvements cost approximately $25,000, according to George H. McKean, president. 
More than 6,000 cubic yards of earth had to be removed to bring it down to street level. 
2-dr., $625 Then the area was resurfaced. The new building on the lot contains offices, a lubrication 
$875, | Pit and two repair or wash racks. 


SD club coupe, $505, $385, $240; 
$235; MD sedan, $400, $360, 
$320, $185, $345. '40 Master (85) 


$350; MD sedan, $300; club coupe, $425; 








Dec. 1950 Nov. Oct. 

Model (to date) 1950 1950 
1950. $1,594 $1,620 $1,809 
1949 1,197 1,221 1,361 
1948 920 944 1,048 
1947 763 730 849 
1946 71 683 757 
1942 338 368 364 
1941 328 337 359 


Overall 
Average $ 830 S$ 850 & 927 





$200, $195; opera coupe, $120 38 M 
sedan, $110 
| DeSOTO—'46 Deluxe sedan, $630 
DODGE 50 Meadowbrook sedan, $1,651 
|} ‘49 Coronet sedan, $1,410; club coupe 
$1,310°. "47 Deluxe sedan, $770 
FORD-—'49 Standard (6) sedan, $810, $75¢ 
$935; Standard (8) sedan, $950: Custor 
(8S) sedan, $1,125, $1,090. "48 Deluxe (s 
| sedan, $725; SD (8) club coupe, $&80. ‘47 
; SD (8S) club coupe, $800, $650; SD (6) 
| Sedan, $725, $730. ‘46 SD club coupe 
| $700; sedan, $660, $665, $600, $640. ‘41 
club coupe, $290; station wagon, $260 
' 


"39 conv., $100. ‘37 sedan, $125. ‘32 
(8) sedan, $215. 
apbetsccang "49 Super (6) sedan, $1,375 
KAISER—'49 sedan, $750, $800. 


| MERCURY "49 club coupe, $1,300, $1 

| 300°. '47 club coupe, $725; sedan, $750 

| $785. ‘46 club coupe, $765 

|} $335. 

| NASH—'49 (600) sedan, $1,125*. '47 (600) 

| sedan, $665; Ambassador sedan, $740. 

| OLDSMOBILE—'48 (68) sedanet, $920* 
(66) sedanet. $985*. ‘47 (98) sedan 
$900*. ‘46 (98) sedan, $715*. ‘42 (78) 
sedan, $200. '40 club coupe, $400. 

PACKARD—'37 (7-pass.) limousine, $135 

PLYMOUTH_'50 SD sedan, $1,500. '49 De- 
luxe sedan, $875; SD sedan, $1,050. ‘47 
Deluxe club coupe, $700; SD sedan, $835 
735. '41 SD sedan, $475, $175, $470. 





‘42 sedan 


; |PONTIAC—'50 SL (8) Deluxe sedan, $1 


| 690*. '49 Chieftain (8) Deluxe sedan, $1 
375*; club coupe, $1,400*, °’48 SL (8) 

sedanet, $1,115*. ‘47 Streamliner (8) 

sedanet, $650, $775; Torpedo (6) sedan 

| $815. '41 (6) sedan, $175, $535. "40 (6) 
sedan, $205. 

STUDEBAKER—'49 Champion conv., $1, 
150. ‘46 half-ton pickup, $390. 

| WILLYS—’47 Jeep, $555. °46 Jeep. $580 

| MISCELLANEOUS "46 GMC half-ton 

pickup, $305. '39 LaSalle sedan, $425 


| HOUSTON 


| (Gulf Auction Co, Sale every Tuesday 
| Prices are for sale of Dec. 19.) 

(Best market in past six weeks. Prices 
steady on older models, up a little on 
new cars. Sold 69 units out of 122 
offerings.) 

BUICK—'50 Super conv., $2,350*. '49 Super 

| 4-dr., $1,330. ‘47 RM 4-dr., $900, $795 
$895. '41 4-dr., $275. 

| CHEVROLET-—-'51 SL Deluxe 4-dr., §$2.- 

110, $2,180. '50 FL Deluxe 2-dr., §$1,- 

310; 4-dr., $1,400. '49 half-ton pickup 

$990. '48 SM sedan, $820; business coupe 

$775. "47 FM sedan, $880, $885, $915. '46 

SM 4-dr., $570. ‘41 conv., $190. ‘'40 

2-dr.. $235, $90. '36 sedan, $110. 
CHRYSLER—’49 Windsor 4-dr., $1,310 
DeSOTO—'48 4-dr., $845. 

DODGE — ‘47 4-dr., $735. '41 half-ton 
pickup, $150, 
FORD—’'51 Custom (8S) 4-dr., $2,225*, £2. 


;| 345%. '50 Deluxe (S) club coupe. $1.- 





315; half-ton pickup, 2 at $1,250. ‘49 
Standard (8) club coupe, $940, $895; Cus- 
tom (8) 2- dr., $895, $1,050, 2 at $980 
$1,045. ‘48 2-dr., $865. ‘47 2-dr., $690, 
$715, $610, $775. °46 club coupe, $660. 
‘41 4-dr., $255, $300, $250. ‘40 2-dr. 
$175. 

HUDSON —'48 4-dr., $775. 

KAISER—’'51 4-dr., $1,675. 

MERCURY—'49 2-dr., $1,100, $1,195 "46 
4-dr., $710. 

OLDSMOBILE—’50 (SS) 4-dr.. $1,800*. °48 
(66) sedanet, $775. ‘46 4-dr., $660. ‘42 
2-dr., $215. 

| PLYMOUTH ‘50 Deluxe 4-dr.. $1,400; 

2-dr., $1.385. ‘48 SD 4-dr., $795. °'42 

4-dr., $155. °40 4-dr.. $165, $75. 

| PONTIAC—'47 2-dr., $740. '46 2-dr.. $640 

MISCELLANEOUS—'49 International half- 

ton pickup, $710 


MANHEIM, PA. 


(Manheim Auto Sales & Auction, Ine 
Sale every Friday. Prices are for sale of 
Dec. 15.) 

(Sold 76 units out of 128 offerings.) 
BUICK—'50 Super 4-dr., $2,040*, ‘49 RM 

sedan, $900. ‘47 Special 4-dr., $600. °41 

Special sedanet, $400; club coupe, $320 

"40 Special 4-dr., $560. 

CADILLAC—'42 4-dr., $840* 

CHEVROLET—'50 Bel-Air, $1,700; FL De- 
luxe 4-dr., $1,685. '49 SL Special 2-dr., 
$1,020. '48 FL 4-dr., $970; SM 4-dr., 
$930. '42 FL aerosedan, $610. '41 2-dr., 
$605; club coupe, $420. 

CHRYSLER—’'49 Windsor club coupe, §$1.- 
550.* '48 Windsor conv., $1,095. '47 Wind- 
sor 4-dr., $1,075*. ‘41 Windsor club 
coupe, $510; Royal club coupe, $430. 

DeSOTO—'47 Custom 4-dr., $860. 

DODGE '48 Deluxe 2-dr., $1,080. ‘47 
Custom 4-dr., $795 

FORD—'50 Deluxe (8) 2-dr., $1,405; De 
luxe (6) 2-dr., $1,270; (taxi), $1,020 
‘49 Standard 8) 2-dr., $1,090; Custom 
(8) 4-dr., $1,090. '48 station wagon 
$650, '39 2-dr., $410 

HUDSON—'49 Commodore (8) 4-dr., $1 
215. 

MERCURY '49 2-dr., $1,370. °47 4-dr 
$800. 

NASH—'49 (600) 4-dr., $1,050, $980. ‘47 
Ambassador 4-dr., $525. 

OLDSMOBILE—'47 (98) conv., $915; 4-dr 

740. 

PLYMOUTH—'49 SD 4-dr., $1,175, $950 
‘48 SD 4-dr., $930. '47 business coupe, 
$710. '46 SD 4-dr., $805. 

| PONTIAC—’'46 (8) sedanet, $800. 

| STUDEBAKER—'50 Champion 4-dr., $1,- 

| 350. '48 Champion 4-dr., $830. '47 Com- 
mander 2-dr., $770. 


AUTOMOTIVE NEWS WANT ADS have 
| been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 
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Crepe was placed on a traffic 
semaphore in Portland, Ore., in 
memory of a deceased police officer 
who had been stationed at the 
crossing. 


Retailers Seek 
Clarification of 
Price Rulings 

NEW YORK.—Although express- 
ing complete accord with the gov- 


ernment’s efforts to prevent price 
increases, the National Retail Dry 





Goods Assn. has asked clarification | 


of several provisions in the order 
issued by the Economic Stabiliza- 
tion Agency. 


J. Gordon Dakins, general man- | 
ager, declared that the association, | 


after “careful study” of all aspects 
of the voluntary control order is- 
sued by the federal agency, was 
recommending that 
cooperate fully to prevent “disas- 
trous inflation” and “to provide the 


utmost in retail assistance to the | 


national defense effort.” 


He said the retail group was 
aware of the emergency that 


its members | 
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|| Su liers Refuse Rollback . . 


Price Pinch Tightens 


On Auto Makers 


(Continued from Page 1) 


despite the government’s voluntary 
“fair standards” pricing code, call- 
ing on producers to discard any 
price rises posted in December. 

| The expanded expense for sicel 
| will not be the only cost which 


‘auto makers are prevented from | 


|passing along to consumers. In- 
| creases made before Dec. 1 in costs 
lof other materials, as well as in 
| original-equipment parts and acces- 
|sories, are allowed upon entrance 
|into the assembly plants but frozen 


land rolled back upon exit for ship- | 


ment into the field. 
a * * 

N A BULLETIN to its members 

this week, NADA clarifies the 
effects of the new-car price ceiling 
regulation on new-car dealers. 

The freeze on dealer discounts, 
NADA points out, is the chief effect 
on new-car retailers. Neither used- 


car allowances nor accessories in- | 


stalled by dealers are controlled, it 
is emphasized. Nor are dealers re- 


quired to make any reports to ESA | 


under the regulation. 

“It is expected, however,” states 
NADA, “that dealers will con- 
tinue to allow fair prices on all 
tradeins.” 

On Thursday, ESA issued a ques- 


|voluntary price regulation code for 
|manufacturers and_ distributors. 
| This calls on retailers to keep their 
profit margins on profitable items 
at average 1946-49 levels. It also 
|urges retailers to absorb boosts in 
replacement and market costs. 
NADA promised an early inter- 
| pretation on the impact of the vol- 
j}untary code on dealers. It was 


brought about the rapid formula- | 


tion of the order without the “time 
necessary” for full consideration of 
all its various aspects and the pos- 
sible confusion that might result 
among merchants. 


Regulations in the order to which | 


Dakins referred in asking for clari- 
fication included that pertaining to 
“gross margin.” He said retailers 
would require a definition of the 
term in relation to whether it re- 
ferred to storewide gross margin, 
the spread between cost and sell- 


ing price of individual items or the | 
price at which an article is offered | 


for sale. 


The retail group also asked in-| 
formation on that part of the order | 


which restricts retailers to net dol- 
lar profits realized during the years 
1946 through 1949. Such a restric- 
tion, 
“disastrous” effects on _ retailers 
whose volume has increased greatly 
over any average of the volume for 
the years in question. 

Advice also was sought on that 
part of the order referring to main- 
tenance of present prices for 
merchandise on which replacement 
costs have risen. 





Saboteur Trap 
Socony-Vacuum Puts Up 
$300,000 in Awards 
NEW YORK. — Socony-Vacuum 
Oil and its largest affiliates, Gen- 
eral Petroleum and Magnolia Pe- 
troleum, last week announced they 


will pay $300,000 for the capture of 
saboteurs. 


The program calls for a reward | @ 


of $25,000 to anyone who volun- 
tarily produces evidence which 
leads to conviction of persons for 
intended acts of sabotage against 
the company when the acts cause 
death or permanent disability to 
any employes or members of their 
families. 

While it does not regard war as 
“necessarily imminent,” it does con- 
sider sabotage one of the greatest 
dangers to national security, the 
firms stated. 


First Lion Winner 


EL DORADO, Ark.—Ann John- 
son, 17, of 1180 Saxon Ave., Mem- 
phis, has been announced as the 
winner of the first prize in the 
first monthly Lion Oil scholarship 
contest, which closed Oct. 15. Miss 
Johnson will receive a $1,000 one- 
year scholarship to the college of 
her choice. 





it was noted, would have! 





Ford, GM Stand Pat 


On Truck Price Hikes 


DETROIT. — Unlike Interna- 
tional Harvester, Ford and Gen- 
eral Motors at press time Thurs- 
day indicated no plans to rescind 
post-Dec. 1 price increases on 
1951 truck models. 

Chevrolet and GMC were 
standing pat on factory list price 
boosts of $50 to $125. Ford truck 
prices rose $75 to $275. 

Truck prices were rolled back 
by I-H in compliance with the 
voluntary pricing code drawn up 
by ESA. Since trucks are ex- 
empted from the new-car price 
freeze, there is no compulsion 
for a rollback on new trucks. 











noted, though, that dealer discounts 


ing Price Regulation No. 1. 

* * * 
HE “guinea-pigging” of the new- 
| + car industry denounced last week 
by a Fair Dealer Democrat, Sen. 


|Sparkman will address the NADA 
convention next week in Miami 
| Beach. 

Inflation was promoted by the 
| Administration when it failed to 
| stop the steel price hikes, Spark- 
| man said. 
| “Steel is basic to the entire 
| economy, and wage-price _ in- 
| creases in that the industry al- 
| most always set off a chain 








since 1937. 


tion-and-answer clarification of its | 


|/on new cars are frozen under Ceil- 


John J. Sparkman of Alabama. | 


Dealer Council Head Cited by Chevrolet— 


W. E. Fish, general sales manager of Chevrolet, presents a plaque for 1950 membership | ards” announced by the Economic | 
in the Chevrolet National Dealer Planning Committee to Chairman William J. Sullivan, Bill | Stabilization Agency. 


reaction of increases in other 
fields,” he explained. 

“In my opinion, the government 
should have stepped in, as it did 
later when the automobile industry 
raised prices, and said: ‘Not so fast. 
|Let’s study this whole situation | 
before you go ahead with those 
increases.’ 


* * * 


gl MARCH 1, the ESA must} 
make a crucial decision regard- 


, 1951 





Nash Opens Kansas City Road— 
G. M. Lawler, Kansas City Nash dealer, reports that an Ambassador was the first car to 
enter the new Southwest trafficway. Victor Belt (second from left), the driver, won a gov- 


| ernment bond, a medallion and a lot of publicity. Second car in line was a 1924 Model T 


|ing the cost-of-living escalator pay | Ford whose driver, Carl G. Bolin, slept overnight in the Nash car bed with Belt. 


|clauses in most new-car company | 
labor contracts. If these clauses are | 
allowed to continue, and a new 
/hourly raise is effective in March, 
additional pressure will be brought | 
to bear on new-car assembler pric- | 
ing structures. 

March 1 is also the expiration | 
date for the price-freeze order. | 
Doubtless, the decision on the esca- 
lator provisions will influence the 
course of the price ceiling regula- 
tion, 

Before ESA Administrator Val- 
entine and Price Chief DiSalle is 
a proposal, endorsed by GM and 
Ford, urging an escalator pricing 
plan on new cars, Under the plan, 
prices would fluctuate in propor- 
tion to changes in labor and ma- 
terials costs. 

| A major reason for GM’s sudden | 
|discontinuance of its fight against | 
|the price rollback, it was learned, | 
|was that DiSalle had pleaded for 
|time “to straighten things out.” 

He acknowledged that the new- 
|car control was Valentine’s idea, 
|and that he had iittle choice but to 
| expedite it when he took office. The 
|former mayor of Toledo, O., had 
| expressed himself as being opposed 
| to “piecemeal” or “pinpoint” regula- 


| tion of prices. 
| 


* * * 


| (COINCIDENT with its retreat on | 
| \4 1951-model prices, GM released 
| car stocks it had placed on consign- 
|ment at Chevrolet, Cadillac and 
| Pontiac dealerships. GM also re- 
| stored all accessories and standard | 
| equipment prices to Dec. 1 levels. 
| New-car dealers entered the 
| New Year wondering whether 
they, too, would be under retail | 
price restraints before very long. | 
Valentine has warned of this 
prospect if consumer new-car 
prices are not “stabilized” by the 
factory price ceilings. 
The ingredients of advertised-de- | 
|livered prices are similarly pegged | 
at Dec. 1 levels. These include | 
dealer delivery and _ handling 
|charges, factory preparation and | 
conditioning charges, federal excise | 
taxes and freight charges. 

Free of pricing problems, for the | 
|time being at least, are new-truck | 
|factories and dealers and used-car | 
| and used-truck dealers. They all are | 
exempt from the provisions of Ceil- 
|ing Price Regulation No. 1. 








Saskatchewan Checks? 


REGINA, Sask.—Premier T. C. | 
Douglas, of Saskatchewan, has | 
agreed to give careful considera- | 
jtion to compulsory inspection of | 
motor vehicles, if the plan is placed 
before his cabinet. The proposal 
was made by the Saskatchewan | 
|Motor Dealers Assn. (south divi- | 





sion). ; ; 





Sullivan Chevrolet, Kansas City, at the December meeting in Detroit. This pioneer dealer- | 
management "‘planning partnership'' of the automobile industry has been in operation| a pamphlet, was expected this week. 










|inecreased commodity prices, 


WASHINGTON.— Disclaiming re- 
sponsibility for the rollback order 


to the auto industry, Price Stabil- | 


izer Michael V. 
DiSalle was on 
record last week 
as opposed to 
piecemeal price 
control. 

DiSalle said he 
was against the 
rollback order be- 
cause it was di- 
rected at only two 
firms in an entire 
industry. 

“T am not sure,” 


M. V. DiSalle 
he stated, “but what we should have 


acted against steel or something 
like that rather than an end pro- 
duct such as the automobile.” 


Piecemeal price control is likely 
to be unfair and discriminatory, in 
DiSalle’s opinion, He indicated that 
he may act soon against sharply 
war 
materials and the things “people 
need and buy every day.” 

According to DiSalle, it was Eco- 
nomic Stabilizer Alan Valentine 
who spearheaded the demand for 


the rollback of auto prices to Dec. | 


1 levels. 

DiSalle said the move had been 
decided upon before he took over 
as price stabilization chief Dec. 
12. Since then, he added, he has 
argued against such procedure. 

“The problem,” he said, “is to get 

prices back down. Maybe we're too 
late. Maybe we should have started 
last fall.” 


In Toledo, where DiSalle resigned 


as mayor to head the government’s | 


price control work, he is probably 
the city’s best known citizen. An 
attorney. he has spent much of his 
life in public service. 


DiSalle’s Price Views 


Denies Responsibility for Auto Rollbacks; 
Seeks to Clarify Confusion 





His most renowned achievement | 


was organization of Toledo’s labor- 
management-citizens committee to 


mediate labor disputes. Once a hot- | 


bed for labor disputes, Toledo since 
has racked up an enviable indus- 
trial peace record. 

Reportedly, it was some of To- 
ledo’s top business officials—like 
John D. Biggers of Libbey- 
Owens-Glass and Royce Martin 
of Electric Auto-Lite—who were 
sounded out by Valentine on Di- 
Salle’s qualifications for his pres- 
ent post. 

Their buildup is said to have been 
enthusiastic. Valentine is said to 


have become “more sold” on DiSalle | 


lafter querying labor and industry 


spokesmen in Washington. 

DiSalle is known as a prodigious 
worker. He is said to be spending 
15 hours a day studying the compli- 
cated business of price control. 

Fortunately, 
has a reputation of thriving on 


for his health, he| 


public life, on settling controversial | 


issues. His friends say he 


at just the right 
moment. 

DiSalle’s direct business experi- 
ence consists mainly of operating 
a fleet of 24 delivery trucks while 
still a student at Georgetown uni- 


versity. 


Meanwhile, despite DiSalle‘s long | 
hours on the job, confusion still | 


reigned last week among business- 


}men over the “fair pricing stand- | 


Some clarification, in the form of | 


Until then, harried ESA people 


had a| 
knack for making announcements 
psychological | 


1 


| 








were advising businessmen to let 
their consciences be their guide. 
As a preliminary to clarity, Di- 
Salle outlined two basic principles 
for guidance. But, he emphasized, 
they only represented his thinking 


|}at the moment. 


He advised manufacturers to 
set their prices to reflect the 
same net profit before taxes that 
they earned on comparable vol- 
ume of like products in the 1946- 
1949 period, 


Retailers, he said, would find it 


jeasier to figure correct prices by 
simply adding whatever 


margin 
they customarially added in the 
month of June, 1950, to the cost of 
goods purchased for resale. 

DiSalle minimized the importance 
of the Dec. 1 date to voluntary price 
controls. He said it was more im- 
portant that the profit margin equal 
the average for the base period of 
1946-1949. 

He said price increases made 
between the outbreak of the Korean 
war and Dec. 1 should be adjusted 
to reflect the same profit margin. 
This was taken to mean that steel 
companies and oil firms which 
raised prices prior to Dec. 1 may 
be expected to make some adjust- 
ments. 

“The pricing standards are sim- 
ply a conscience guide,” DiSalle 
said. 

“Every businessman should try 
to set his prices in such a way that 
he would be making the same 
profit before taxes now that he 
averaged in the base period on 
comparable operations.” 





VA Strict on Loans 


Under Reg. W Loophole 


CHICAGO.—Dealers under the 
impression that most war veter- 
ans are exempt from the pro- 
visions of Regulation W and its 
15-month limitation amendment 
learned from the Chicago Auto- 
mobile Trade Assn. last week 
that the reverse is true. 

Despite the fact that ex-GI’s 
may obtain loans for the pur- 
chase of automobiles, CATA re- 
vealed that it was informed by 
the Veterans administration that 
“both the bank and the VA con- 
duct an individual investigation 
of each case before granting 
approval for a loan,” and “in 


this respect the VA has informed 
us there are very few vets able 
to qualify for this type of GI 
loan.” 









NAME PLATES 
New: PRECISION CAST... 





ELIMINATING ALL DIE COSTS 
Quantities as low os 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily’ chrome plated. 
Write for details. 










” PRECIO 
29th & McKean Sts. 
Phila. 45, Pa., Dept. A | 
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8 Million Vehicles Built in °50 


266,280 in 1949. Final tabulations 


for 1950 showed that Chrysler divi- | 


sion produced 164,684 cars while 

DeSoto turned out 126,615 new cars. 
* * * 

ITH Kaiser-Frazer staging a 

notable comeback, most of the 

independents also had a_ banner 

year. On the whole, the indepen- 


‘ dents grabbed just about the same | 
105,945 | higher than 20 percent. After that, share of 1950 output as they did 


in 1949. 
Following is approximately how 
they ended 1950 output: 
Kaiser-Frazer: Built 146,823 
cars; 88,542 more than in 1949. 





Crosley: Built 7,590 cars; 1,352 
less than in 1949, 

Hudson: Built 142,515 
slightly more than in 1949, 

Nash: Built 189,776 cars; 47,184 
more than in 1949. 

Packard: Built 72,968 cars; 31,- 


cars; 


22 
° ° ' 
Truck Production Estimates ee ae etna! 
* 
By Automotive News 
(U. S. PRODUCTION ONLY) 
Week Week dan. 1 Jan. 1 ™ 
Ended Same Ended to to (Continued from Page 1) 
Dec. 30, Week, Dec. 23, Dec., Dec. 31, Dec, 30, | 
1950 1949 1950* 1950 1919* i9s0*' |and about the same number of 
CHEVROLET . 11,107 8,086 11,341 43,793 383,548 493,532|trucks that were built in the last 
MO oon ceicccsssssvesssses >. 11 63 375 560 three months of 1950. 
I sbcscinssnsscvsytocesisnsiete 90 99 66 415 3,632 4,808 | a 
DODGE ............. cue. 9,822 2,124 4,451 16,653 150,313 127,824) ; 
FEDERAL |... i: 17 i Ye le Rearnertig tdtememerngiines 
eg oe i 5,982 4,483 7,560 28,761 244,613 345,455; 1951, it appears that overall car 
ae 2,307 1,442 2,923 9,288 83,840 109,907) Production curtailment will run no} 
INTERNATIONA 3,211 957 «= 3,806 =—:14,4138 110,572 
MACK waaelpneeh 320 228 311 1,356 8,030 12,157 | schedules are undecided. 
di iaccdiiaisibinibiseaierevs cuvées 361 47 373 1,443 3,600 9,355 | It is reported however, that 
—— iat om pn “a oa ‘Son saa the government is studying more | 
WILLYS-OVERLAND. 1,256 ........ 1,515 5,889 49,978 48,945 Grastic materials controls ond | 
MISCELLANEOUS ...... 309 208 397 1,584 §=:19,375 15,926 | Staves : ” a a weer 
ae Marc ° | 
Total Trucks, U.S. .... 29,535 18,635 34,220 124,774 1,131,695 1,340,781| These new controls will further | 
- Total Cars, Trucks es sae Wega ~~ | restrict the civilian use of copper, | 
MNEs sitectoinsazanssccsccnesvne 128,773 105,018 154,241 629,877 6,250,274 8,004,242 |@8 well as aluminum, zinc and 
Total Cars, Trucks _ : se ae - ———~| other scarce nonferrous metals. 
Canada oe 4,660 5,084 5,517 22,141 290,634 379,919; A controlled materials plan for 
Grand Total, «| the «steel industry is also expected | 
Cars and Trucks 
U. S. and Canada ......133,433 110,102 159,758 652,018 6,540,908 8,384,161 |one now in effect. 


*Revised. 
Drive, Sterling, Nash, Diamond T, etc. 





Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheeil 


On the Financial Front .. . 


Oil Dividends Head 
Toward New High 


By George Deery 
Associate Editor 

HE OIL industry's cash divi- 

dends in 1950 are _ probably 
for an alltime high of $683,000,000, 
or more than 21 percent above 
1949, a study of 30 oil firms by 
Chase National Bank of New York 
indicates. 

In addition to cash disburse- 
ments, there have been many ex- 
tra payments in stock. Dividend 
outlays are expected to be about 
40 percent of the sum available 
for this purpose by the 30 com- 
panies in the survey. 

Profits, says the bank, are ex- 
pected to be around 18 percent 
ahead of 1949. Compared with 
1948, it anticipated that there will 
be a falloff of approximately 17 
percent. 

* cd + 


[aase profits give effect to the 
Revenue Act of 1950, but do not 
take the retroactive excess profits 
tax into consideration. Many 
sources are of the opinion that 





the level of the July-August-Sep- 
tember net income. 
* * * 


OOKING at the rubber com- 


panies, Standard & Poor's says | 


that although the shares of these 


firms lost ground in a short-lived | 


reaction after the announcement of 
the first restrictions on new rubber 
use, “tire stocks on balance have 
given an outstanding performance 
since the Korean crisis. 

“This is attributed partly to 
excellent earnings assured for 
1950, accompanied by increased 
dividends in most instances. 
“However, it also reflects the in- 
dustry’s relatively favored position 
under a partwar economy, which 
suggests continued satisfactory 
market action. Retention of stocks 
of well situated companies thus 
appears fully warranted, while 


Goodyear and Firestone are con- | 


sidered attractive for new commit- 
ments at current levels.” 





Auto Stocks 


Passage of an excess profits tax ‘ 
would not be as rough on oil firms; Ghrysler —— ~~. 2 
as it would on many other lines. sg babeaanaen 3 ? 3 2 
The possibility of a new record General Motors .. 46% 45 
demand for all kinds of oils to SN eieiaiaree 15% 14 
6,780,000 barrels a day is also Kaiser-Frazer .... 81% 1% 
seen. This would compare with Nash-Kelvinator .. 18% 17 
6,119,000 in 1949 and 6,148,000 in Packard ......... 4% 4%, 
1948. Studebaker ....... 28% 26% 
Nine month's earnings for the 30| Tucker ........... -03 -03 
corporations hit $1,191,836, with the} Willys-Overland .. 10% 9% 
third quarter standing out as the Average for —— ——— 
best. It is believed now that the 10 Stocks ...... 20.44 19.44 


final period of 1950 will hold around 








ONE OF MIAMI BEACH'S finest 


by March to replace the voluntary Care for Buyers 
| ‘+s Who Need Cars, 
RODUCTIONWISE, the 


“big| . 
Three” ended 1950 in the ro.| Dealers Advised 


| lowing order: General Motors, Ford | BROOKLYN, N. Y.—Dealers 
and Chrysler. should analyze their markets and 
Paced by Chevrolet, GM turned|make plans to assure customers 
| out 3,650,000 cars and trucks in its|who are urgently in need of new 
U. S. plants. Chevrolet accounted |transportation that they will be 
for 2,012,810 units of that total. GM |taken care of during 1951, accord- 
| built 2,674,208 vehicles in 1949. ing to C, Ray Palmer, executive 
Ford’s 1950 production in the | Vice-president of the Brooklyn and 
| U. S. was comprised of 1,902,562 |Long Island Automobile Dealers 
cars and trucks, of which 1,186,- | Assn. 
933 were Ford cars, Ford turned | Basing his advice on the belief 
out 1,322,254 cars and trucks in |that “production will be greatly 
1949. lcurtailed from now on due to 
Chrysler Corp. built an estimated |Shortages of critical materials,” 
1,320,380 cars and trucks during|P@!mer said: 
1950, despite its i00-day strike early | _, 1" View of this, it behooves each 
|of our members to carefully ana- 


o = eset Me — — 1.” | hyze his market and make definite 








|}customers who most need new 
[transportation are taken care of. 
|The same principle applies to used 
cars, the quantity of which will 
|become more limited in number as 
|new car production decreases.” 


Output in 1951 
Palmer also declared that now 


AKRON.—Whether there is all- ig a good time for dealers to check 
| out war or not, the rubber industry |the tools and equipment in their 
i; S — full capacity in 1951, shops and to replenish their stocks 
| J. P. Seiberling, president of Seiber- | whije they have the opportunity. 
ling Rubber Co., said last week. “We also suggest that you sur- 
“Military needs,” Seiberling said,| vey your manpower situation,” he 
|“which are now taking only a small |said. “Nineteen fifty-one will see 
| percentage of industry output, will| much greater demands for your 
continue to grow. If allout war|men by the military and industry. 
comes, they will literally ‘take over’ |Now is the time to train under- 
our production.” studies for key positions.” 
Seiberling was confident that 
| military production in 1951 would 
|more than make up for any slack 
|in civilian output. 
“This will be particularly true in 


Seiberling Sees 
Heavy Military 


Olds Smashes 
10-Day Record 





truck tires,” he said. “Even if - 
civilian truck tire demand should For Retail Sales 
drop at all, military needs will! 1 aNSING.—Oldsmobile broke all 


cause us to strain our production 


capacity. Truck tire production records for 10-day sales in its 53- 


r , : year history when Oldsmobile deal- 
eed tc aaa ls SNORE | ces sold 14,055 new cars in the 
2 : : 3 |second 10 days of December, it is 
Seiberling said he expected the | announced by G. R. Jones, general 
following declines in civilian tire | sales manager. 
production in 1951: This was more than 400 cars 
Passenger tires for original equip- |greater than the previous record 
ment, 20 percent; passenger tires | of 13,606 new cars delivered in the 
for replacement purposes, 10 to 12| June 20-30 perio’ this vear. 


percent, or about 16 to 18 percent! The record Dec. 10-20 _ sales 
overall. |brought Oldsmobile sales for the 


: ; : ;.|year to 378,032 new cars. This is 
Tires will be in short supply this |47 "percent greater than the 267,206 


|plans to assure that those of his | 





apartment hotels on the ocean. 
One and two-bedroom apart- 
ments with kitchen facilities. Daily 
maid service. Price $600.00 per 
month and up. 


Also a few modern hotel rooms. 
Special rates for month or season. 


Next to Surf Club. 
Phone |. Merryman — 862461 


THE STRATFORD HOTEL 


8995 Collins Avenue Miami Beach, Florida 


summer, Seiberling said, because 
of material limitations. However, 
he added, the nation will not go| 
through another acute tire short- | 
age such as was experienced in| 
World War II. 


| 
| 





Mich. Moves to Check 
‘Gray’ Market Return 


LANSING.—Fred M. Alger jr., | 
Michigan secretary of state, an- | 
nounced here that he is plan- | 
ning a meeting later this month 
with representatives of auto 
dealer associations and the auto- 
motive industry to forestall an- 
other black, or “gray” marke 
in automobiles. a 

Alger said that one case which 
“looks like the kickoff of a gray 
market” is already under inves- 
tigation. He said that the con- 
ference would consider all phases 
of the problem, including ex- 
amination of title laws to see 
whether they should be revised 
and a definition of a “used car.” 








+ 





new cars delivered from Jan. 1 
through Dec. 20, 1949. 

In the Dec. 10-20 period of 1949, 
Oldsmobile dealers sold 3,801 new 
cars. The low total was due to 
model changeover. 

“A year ago we set a goal of 
350,000 new-car sales in 1950,” said 
Jones. “With the enthusiastic pub- 
lic acceptance of our 1950: models, 
we raised our goal to 375,000 new 
automobiles this year. 
have passed that mark, with sales 
in the final 10 days of the month 
yet to be added to the total.” 





New York Will Require 


Turn Signals in 1952 

BUFFALO. —The Buffalo Auto- 
mobile Dealerg*Assn. has been re- 
ceiving numegous inquiries con- 
cerning the date on which direc- 
tional signals are required by law 
in New York State. 

The association has_ informed 
members that the date is January 
1, 1952, and then only on vehicles 
which are manufactured or assem- 


| bled after that date. 


We already ; 





625 less than in 1949. 

Studebaker: Built 268,827 cars; 
| about 40,000 more than in 1949. 

Except for the long Chrysler an 
International Harvester strikes, th 
auto industry’s amazing 1950 pro 
duction achievement was made o 
\a relatively peaceful industri: 
front. 

Only in February, when Chrysle~ 
plants were completely out of th: 
|production lineup, did combined 
car and truck output fall below 
| 500,000 units. 

* + * 

. Chrysler plants still idle 
580,084 cars and trucks were 
|built in March, followed by 558,210 
jin April. 
| Chrysler plants reopened in May 
and 701,382 vehicles were produced 
by all makers in that month. 

May’s production record was 
short-lived. U. S. plants really 
turned on the steam in June, pro- 
ducing an alltime monthly high 
of 854,404 cars and trucks. 

| Output slipped to 701,382 vehicles 
lin July, but bounded back to 820,259 
‘in August, Then followed 711,555 in 
| September, 772,759 in October, and 
plus 600,000 months in November 
‘and December. 

August’s production pace was at 
lthe rate of 10,250,000 cars and 
‘trucks annually. 


Willys Increasing 
Production of 
Military Jeeps 


TOLEDO.—The year 1951 begins 
|the second decade of uninterrupted 
|'manufacture of Jeeps by Willys- 
| Overland. : 
| This four-wheel drive vehicle, 
| which won fame during World War 
\II, again is coming off the com- 
|pany’s assembly lines in mounting 
lvolume for the nation’s Armed 
| Forces. At the same time its civilian 
| counterpart is also in production. 

In a year-end review, Ward M. 
|Canaday, chairman and president, 
‘reported that since delivering first 
|production models of the military 
| Jeep in the fall of 1941, Willys has 
|built more than 370,000 for the 
| Army, Navy and Marine Corps. And 
ifrom the end of World War II, 
{when the vehicle was modified to 
|meet peacetime operating require- 
|'ments, more than 250,000 Universal 
'Jeeps have been produced for 
| civilian users. 
| In the five years of its existence 
‘the Universal Jeep has proved to be 
|an important addition to the range 
|of commercial cars offered by the 
| automotive industry, Canaday said. 
|It is considered essential today for 
/numerous industrial purposes and 
|in forestry, on the farm, in oil well 
development, in mining operations 
and in other specialized occupa- 
tions, he added. One recent survey 
indicates that approximately one 
in every three civilian Jeeps manu- 
factured goes into agricultural use. 

Development of the Universal 
Jeep has been important to the 
country in another respect, Cana- 
day said. The profits from its manu- 
facture have provided some of the 
capital invested by Willys-Overland 
since World War II to expand and 
improve its production facilities. 
This plant program, involving ex- 
penditures of over $35,000,000 has, in 
jturn, greatly increased the com- 
pany’s capacity for production of 
military Jeeps. . 

In the event that the present 
national emergency should reach 
the point where all-out war produc- 
tion becomes necessary, as in 1942, 
Willys-Overland would be able to 
exceed substantially its peak World 
| War II rate of 10,000 Jeeps a month. 

As 1950 ended, Canaday reported 
the company’s backlog well over 
| $100,000,000. The bulk of this was 
'for military Jeeps, which for the 
| present are being preduced on the 
same lines that are in use for the 
|}company’s civilian Jeeps and com- 
;/mercial trucks. Ample space _ is 
|available elsewhere in the plant, 
|should it be required, for military 
| production other than vehicles. 


| 


Saisabiiee ca ceeeaeeeias 
Hadley in Toledo 

TOLEDO.—Hadley Mfg. Co. an- 
|/nounces it has moved its company 
here from Defiance, O. Its new 
;address is: 2242 Smead Ave., P.O. 
| Box 176, station B, Toledo. 
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Pontiac to Train 
13,000 Mechanics 
On °51 Changes 


PONTIAC. — Pontiac has opened 
its schools to teach nearly 13,000 
dealership servicemen of the me- 
chanical changes in the _ 1951 
models. 

About 660 separate sessions are 
planned for the 33 factory-trained 
specialist service instructors scat- 
tered throughout the 25 Pontiac 
field sales zones. 

All changes will be covered, with 
special emphasis on increased gen- | 
erator output, new gasoline tank 
gauge, longer and improved rear 
springs, improved accessory fuse 
block, body wiring, new convertible | 
top hydraulic systems, new six- 
cylinder carburetor, improved dis- 
tributor, starter, battery and all 
new accessories. 








Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HE LP WANTE D 


CAR MANAGER, by one of 
largest Buick dealers in the Tidewater 
Area (of Virginia), to take 
charge of used car department. Excellent 
opportunity for proven administrator who 


USED < 


ean direct and control all phases used 
car operation, Permanent position, good 
salary, ‘‘plus,’’ is offered one who can 
qualify. Send recent photo with complete 
details of previous employment. All re- 
plies held in strict confidence. Write Box | 
4709, c/o Automotive News, Detroit 26. 





Notice 
To Automotive 
Electrical 
Engineers 


We desire an experienced En- 
gineer who has had practical 
background in Automotive 
Lighting plus knowledge of 
Physics. Excellent opportunity 
for advancement. Furnish all 
data on previous position, pho- 
tograph and references. 


SPARTON AUTOMOTIVE 


Department EWG 
JACKSON, MICHIGAN 





ACCOUNTANT WANTED. Assistant to 
office manager. Must be thoroughly qual- 
ified in General Motors accounting. Vol- 
ume GM dealership with 1,500 new units 
delivered this year. Excellent opportunity 
for qualified person to learn volume oper- 
ations, Company in business over 25 
years. Desire individual to settle in In- 
diana permanently. Permanent position. 
Age 25 to 35. Salary $200 and up depend- 
ing upon experience. Box 4698, c/o 
Automotive News. Detroit 28. 


FRAME MAN for straightening frames and 
axles on Bee Line or Bear machines, also 
able to do wheel balancing brake work. 
Must be first class frame and alignment 


man. Steady job. Place to live guaran- 
teed. Bardwell Auto Works, Great Bend 
_ Kans. 











POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates. namely: % cents per word for each 
insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 





GENERAL MANAGER—Former dealer (17 
years in Detroit area). 28 years’ experi- 
ence in all phases of dealership. Can hire, 
train and organize dealership efficiently 
Can bring experienced shop, sales and 
office help if needed. College education; 
excellent health; no bad habits. Regional 
office, finance, bank and business refer 
ences available, remuneration secondary 
to opportunity. Box 4696, c/o Automo- 
tive News, Detroit 26 


SALES OR GENERAL MANAGER avail- 
able January first for new car agency 
Have twelve years’ experience, owning 
and operating clean type of used car 
business, including buying, selling, motor 
work, body shop and service. Interested 
in purchasing part or all of agency in| 
future. 40 years old, married, have best | 
of references. Located at present in 
central Ohio city. Box 4707, c/o Auto- 
motive News. Detroit 26. | 

GENERAL MANAGER, experienced in all | 
departments of a ‘‘Big Three’’ dealer- | 
ship. Successfully operated General Mo- 
tors and Chrysler dealerships in Detroit | 
and Chicago regions and have an out- 
standing record as a sales producer, or- 
ganizer and profitable operator. If you | 
are in need of a reliable and experienced 
man with these qualifications, please 
reply to Box 4700, c/o Automotive News, 
Detroit 26, | 
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| POSITION WANTED 





EXECU UTIVE SERVICE MANAGER. GM 
volume operation only. 32 years of age. 
Excellent (Cadillac) background, Public 
relations, merchandising, service absorp- 
tion. Box 4710, c/o Automotive News, 
| Detroit 26. 


DE AL ERSHIP AVAILABLE 


| DEALERSHIP AVAILABLE. Will sell com- 
plete or 50° interest in going business. 


Now handling Packard in central Kansas | 


PER WORD for 


engaged in all branches of the 


each insertion Cash Ps idvonce 
for the benefit of our employing reader 
address at reqular 
Dollar ($1 

Display 
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= USED CARS FOR SALE 


Philadelphia’s 
BIG DEALER AUCTIONS 


TUESDAY THURSDAY 
12 NOON 12 NOON 


GILBERT — ROBINSON 
Automobile Auctioneers 
Phila, Pa. 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


town 30,000 population, Well equipped | 
service department, all up to date. Parts | 
department—-well stocked. Good stock of 
new cars. No used car inventory. Reason 
health. $30,000 will handle. Write Box 
4711, _¢/o Automotive News, Detroit 26. 
DEALERSHIP WANTED 
| WANTED—50 to 350 car dealership. One 
of ‘‘Big Three’’ or combination. Will | 
also consider as a partnership. New 


| England and New York state preferred. 

| Will buy or long term lease on building. 
17 years’ automobile experience. Can 
qualify with factory. Ready to do busi- 
ness. All dealings very confidential. Box 
4688, c/o Automotive News, Detroit 2A. 

WANTED, one of ‘‘Big Three’’ dealerships 
in midwest, by experienced man and well 
capitalized party. All dealings strictly 
confidential. Box 4640, c/o Automotive 
News, Detroit 26. 

DEALERSHIP WANTED. Ford or Chevro- 
let, single or dual in GM 300 to 500 car 
contract. Any location. Can qualify with 

factory. All replies confidential. Box 4708, 
c/o Automotive News, Detroit 26. 

| PREFER CHEVROLET. Pontiac or Olds- 

mobile dealership in Florida or Georgia. 

Others considered. Clifford Jordan, 1302 

Marvy St.. Wayeross. Ga 

| | DEALERSHIP “WANTED. Ford or Lincoin- 
Mercury dealership. Three hundred or 
more car potentiality. Desirable location. 
Box 4691, c/o Automotive News, De- 

| troit 26. * 

| GENERAL 250 cars 

| and up. Midwest, West or Florida. Qual- 
ified. Confidential. Box 4702, c/o Auto- 

| _Motive News, Detroit 26. 

| 





MOTORS or FORD. 


DEALER SERVICES _ 





INVENTORY SERVICE 


PARTS—ACCESSORIES 
SHOP and OFFICE EQUIPMENT 


COAST to COAST 

| @ Accurate 

@ Confidential 
@ Counted by Expert Partsmen 
@ Accepted by Government 
| @ Counted in One Day 
| @ Complete With pn 
| Stock Control System 
@ Priced With Authorized Publications 
@ Used tc Buy-Sell Dealerships 

@ Quality at Low Cost 


Talbot's Automobile Dealers 
Inventory Service 


4690 Newport—Detroit 13, Michigan 
Valley 2-9377—Valley 1-7765 


| 





INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased, Certified reports. 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 
booklet on Parts Department operation sent 
| on request. Call or write for service details. 
Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. 





_USED CARS FOR SALE _ 


—AUTO— 
AUCTION 


cll 





HORSEHEADS, NEW YORK 
EVERY FRIDAY 





anil 


DANVILLE, PENNA. 


EVERY WEDNESDAY 





always find real action of 


both these auctions. 


R. D. WEST, Prop 


Jos. E. Johnson Tex Rickard 
Auctioneers 


You will 








KEN SCHAEFER'S 
The Only Indiana 


AUTO AUCTION 


In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Dutch Stuart, Auctioneer 


915 N. Iilinois St. Phone Lincoln 5383 | 





6600 N. Broad St. 
| 


WE 3.6449 | 


HOLLYWOOD 28, GALIF. 


Tel. Livingstone 8-3000 


CLASSIFIED WANT AD eee 


ext nsertion 
eras 


© 








All Phones WAbash 2-1030 is 








AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 
ALBANY, N. Y. 
(For Dealers Only) 


EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 











THE TUESDAY SALE—11:30 A. M. 


FORT WAYNE 
AUTO AUCTION 


—DEALERS ONLY— 
(In the Heart of the Nation) 


Phones: E 2h 


Open all night, Monday night 
No Reservations 


WEBSTER-MARKER MOTORS, INC. 
324 W. Main St. Ft. Wayne, Ind. 








AUTOMOBILE 
AUCTION 


8 Miles from Chicago Loop 
Yq Mile Zz of Illinois State Line on Route 30 


EVERY FRIDAY—11 A.M. 
200 Cars Average 
75% Actually Selling 


Cars guaranteed against cracked blocks, 
bad transmissions and differentials. 


STRICTLY WHOLESALE 
Dealers Buy - - - Dealers Sell 


George Lawson and Bud Fennema 
OWNERS 


Automobile Auctioneers 


DYER AUTO AUCTION 
Phone 2361 & 405|—Dyer, Ind. 
Res. Lansing, Ili. 730 & 107R 








SHELDON OLDS 
8421 Michigan, Detroit 
Always a selection of good used cars. 
Wholesale 
Write, wire or telephone 
P. E. QUINLAN 


Used Car Manager 
Tiffany 6-4800 





U SED CARS WANTED 


| CADILLACS WANTED 
|Joe Newell ... King of the Cadillacs 





wants | to 100 used Cadillacs at once. 
1946's to 1950's. We have just delivered over 
| $2,000,000 worth of Cadillacs in California. 


JOE NEWELL 

is now believed to be 
Largest Cadillac Operator 
In The Entire United States 


Before you sell a Cadillac... 
phone, wire or write 


JOE NEWELL 


6145 HOLLYWOOD BOULEVARD 
HO 9-3607 


| 
| 


| The 





~ PARTS FOR SALE _ 


COMPLETE LINE OF used parts. Over- 
seas shipments made if 25% uf appraised 
purchase price deposited. Big equipment: 
Parts of one 501 GMC and one WA-20 
White available. Three 40 passenger Blue 
Bird bus bodies; one 2% ton Reo; one 


3% ton Federal with Continental motor. 
Clark’s Auto Wrecking Co., 1027 W. 
Gwinnett, Savannah, Ga. 
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BUICK PARTS 





23 


ss ____ PARTS FOR SALE 


HAVING JUST PURCHASED A 
LINCOLN-MERCURY DEALERSHIP, 


and, inasmuch as another make car is 
being handled, we have a complete stock 
of current Lincoln and Mercury parts, ac- 
cessories, parts bins and modern shop 
equipment. This dealership was compara- 
tively new and we will sell this merchan- 
dise and equipment at a sacrifice as we 
need the space. 


Write, phone or wire for listing of same. 


RIGGS MOTOR CO., INC. 


4021 Frankfort Ave. 
LOUISVILLE 7, KENTUCKY 


Telephone: BEimont 2441 





Maine to California 


inted Ads accepted at 


ups of mi 
a Tee 


nd gre 


No 


_PARTS FOR SALE 





1946 STUDEBAKER superior, 
1950 GMC 60 passenger all steel 


, 54 passenger; 
school 
bus (new); 1949 Dodge, 31 passenger 
high headroom N. Y. utility specifications 
(new); 1948 Ford, 36 passenger all steel 


Wholesalers: We are Quantity echool bus (new); 1950 Chevrolet, 48 pas- 
senger all steel school bus. National Bus 


— of All General Motors | Sales Co., 101 N. 33rd Sts., Philadelphia 
‘orts. . . . Same Day Service 4, Penn. Phone: BA 2-7605. 
On Mail Orders and Inquiries. __ TRUCKS WANTED 


All Shipments on C.0.D. Basis WANTED TO BUY. Bus chassis, Any 


ROBERTSON BUICK CO. quantity and make, Wire, write or call 


advising make, quantity, wheelbase. spe- 
“EDGE OF THE LOOP" 


cial equipment, location and price. Super- 
ior Coach Sales Co., 2335 N.W. 12th St., 
1000 S. Wabash Avenve 
CHICAGO 5, ILL. 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 


‘Phone 5-3538, Oklahoma City, 7, Okla. 
WRECKER WANTED. The bigger the bet- 
ter. Send photograph and best price. Box 


4712, c/o Automotive News, Detroit 26. 


AMBULANCES FOR SALE 


(2) 1942 PACKARD-HENNY ambulance— 
repainted and guaranteed. (2) 1941 Cadil- 
lac ambulance—as is or reconditioned. 
(1) 1941 Buick Ambulance—as is or re- 
conditioned, (1) 1940 Chrysler ambulance 


OLDSMOBILE 
as is or reconditioned. Wolfington Body 


B A R T Ss Co., Inc., 33rd and Arch St., Philadelphia 
4, Pa. 

- is MISCELLANEOUS 

FOR SALE. Stromberg-Carlson Flexitone 
intercommunication system, Will accom- 
modate 19 stations. Louisville Credit 
Men's Association, 320 W. Main St., 
Louisville, Ky. 


| GENUINE STUDEBAKER upholstery for 
1947-1949 Champions and Commanders. 
Complete set for all cushions and backs 
$10. Nylon upholstery set for 1948-1949 
Land Cruiser—$25, Door panels, head- 
liners, truck seat covers and other items 
available. Write or call for further in- 
formation or samples. South Bend Cover 
Co,, 1202 S. Main St., South Bend, Ind. 


EN G INE REBUILDING — Crankshaft 
grinding and metalizine. John P| Hughes 
Motor Co., Inc., 800 Commerce &t., 
Lynchburg, Virginia. 


DOUBLESEAL INSULATES under over- 
head doors, Stops drafts, snow. etc. Ed- 
wards Industries, Dept. 263 4268 Shen- 
andoah Ave., » Bt. Louis | 10. Mo. 











Write - Phone - Wire 


Jordan 4-6618 | 


GAGE and DRUMMY, INC. 


21710 Woodward Ave. 
DETROIT 20, MICHIGAN 


24 Hours Service on Shipments 


AUTOMOTIVE NEWS 
WANT ADS 
GET RESULTS 





Effective Thursday, January 4th 


DOC GREINER'S AUCTION 


Will move inside Toledo's Million Dollar Sports Arena 
Cherry Street Bridge and Maumee River 
Parking space for 1,500 cars. 

BAR — RESTAURANT — MEN'S AND LADIES' RESTROOMS 
Pian to attend our Big Opening Sale January 4th 


You can buy your postwar cars here with a guarantee they have never 
been hit. No dealer has ever been hurt with a bad check at this auction. 


Business address: 714 Huron — Phone Adams 6397 or Garfield 639! 
Auction phone Thursday only — Taylor 2403 


NO SALE THURSDAY, JANUARY 18th 


DOC GREINER'S AUCTION 


TOLEDO, OHIO 








Maney Motor Co. Auto Auction 


DEALERS ONLY 
Always a Buyer for Your Car 


Murfreesboro, Tenn. Huntsville, Ala. 


Every Thursday Every Friday 
Phone 111 11 A. M. Phone 3188-J 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 


|New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [[] or Two Years $14 [_] 
for which check is attached [_] or send bill [_] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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Geb) AD 


DO AUTOMOTIVE JOBBERS DO 
WITH CAR AND TRUCK DEALERS? 





To get the facts concerning business done by automotive jobbers 
with car and truck dealers we asked R. L. Polk & Co., national recognized 
research organization to make an impartial survey. By mail, 1,083 of the 
nation’s top jobbers—all members of either the M.E.W.A., N.S.P.A. or both 
were asked a series of questions. ; 


IT'S NO PUZZLE ANY LONGER 


Here's what the top jobbers themselves report: 


; -thi Here's the breakdown: Independent repair shops, 
Slightly _— than one-third of _ 36.0%; new car and truck dealers, 33.99%; service 
automotive jobber s total business, stations, 22.3%; others, 7.8°,. Of the business done 
the survey showed, comes from with car and truck dealers, 60% is in replacement 

: parts, 25°, is in accessories and 15%, in shop equip- 
franchised car and truck dealers. ment. 


SIGNIFICANCE OF SURVEY FROM AN ADVERTISING STANDPOINT 


© The best advertising "buy" is the publication that most effectively reaches 
the greatest number of prospects in the fields where the advertiser does 
the most business. 


e AUTOMOTIVE NEWS reaches more new car and truck dealers than any 





your other automotive publication—26,711 of its total circulation of 39,000 
SEND FOTODAY A.B.C. weekly! 
cor La © Over 70% of AUTOMOTIVE NEWS circulation is concentrated in this field. 
>=: 2 < ¢ Your advertising in AUTOMOTIVE NEWS will reach the men who make 
“<i ‘4 oe the final decision concerning purchases. 
a, qt 
=r § , Se © Your advertising in AUTOMOTIVE NEWS will help you tap a bigger por- 
iid ee) 2 tion of the more than two billion dollar service parts field. AUTOMOTIVE 





NEWS is the car and truck dealers’ preferred publication. 


Don’t be bound by tradition. Investigate the market 
that Automotive News can deliver to you. 


PACreeurtiied tts me aT UE: 


DAMS Te cant Tc dann 700 saaeely se ee 


The Weekly Newspaper of the Industry 


Penobscot Building lS ia- has elt: Lo) 


REPRESENTATIVES 
NEW YORK—Edward Kruspak, advertising manager, 51 E. 42nd St., Murray Hill 7-6871; 
CHICAGO—J. Goldstein, western manager, 360 N. Michigan Ave., State 2-6273; 
LOS ANGELES—R. H. Deibler, 2506 W. Eighth Street, Dunkirk 3-0303; 
DETROIT—Dick Webber, 26646 Penobscot Bldg... Woodward 3-0495 








